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Merry Christmas! 
+ + * 
Braking distances increase 3 to 
12 times on snow or ice. 
+ a * 


Maybe all that glitters is not gold. 
But a smartly conducted service 
department is. 

+ * + 
Will Rogers said many years 
ago, “The question is not will 
Coolidge be elected or will we 
join the League of Nations, but 
where will I park my car?” 
* * « 


Up She Goes 

For those who have missed the 
oldtime gas balloon ascensions, just 
watch the per gallon price at the 
filling station. 

Then remember that this modern 
type of inflation finds its cause in 
high taxes and operating costs. 

+ + + 


Plaque to Fisher 

A bronze plaque to the late Fred 
J.. Fisher, eldest of the seven 
brothers, was unveiled last week 
in the arcade of Detroit’s 28-story 
Fisher building. The inscription 
stated that the plaque was a trib- 
ute to Mr. Fisher from the people 
of Detroit, by resolution of the 
city’s common council. 

In attendance at the ceremony 
were the industrialist’s widow and 
his five living brothers—Charles T., 
William A., Lawrence P., Edward 
F. and Alfred J. The youngest 
brother, Howard A., followed Fred 
J. in death in 1942. 


+ + * 


Government Grab 

The average American spends 
three and three-quarter months out 
of the year working for the gov- 
ernment. This corresponds to the 
31 cents taken out of each dollar 
of 1946 income by federal, state 
and local government, according 
to F. A. Harper in a report released 
by the Foundation for Economic 
Education. 

Harper points out in his report, 
titled “31 Cents,” that only about 
one-third of the amount taken by 
government is conspicuous as di- 
rect personal taxes, such as income 
taxes and property taxes. The other 
two-thirds is mostly in forms con- 
cealed from view, attached to 
items and services bought from 
private producers. 


Top Cars 


New car registrations for 10 
months, plus 2 states for No- 
vember: 
1947 
Pos. 
1—528,959 
2—434,621 
8—262,190 
4— 202,918 
5—174,236 
6—169,811 
7—150,309 
8— 87,030 
9— 86,770 
10— 83,874 
1l— 79,489 
12— 77,560 
13— 59,997 
14— 43,004 
15— 40,640 
16— 38,637 
17— 38,571 
18— 19,778 
19— 19,766 Lincoln 
20— 18,167 Crosley 

Total All Makes 
2,611,958 1,825,727 

For further details see page 

14, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds 
Mercury 
Nash 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Kaiser 
Frazer 
Packard 
Willys 


15,776-— 6 
60,5383— 8 
43,961—12 
65,158— 7 
43,075—13 
56,697— 9 
53,141—10 
44,795—11 
15,420—15 
172—19 
152—20 
26,078—14 
270—18 
7,A476—16 
1,294—17 


The were of the Industry 
i un i i 
all ‘ 


A SHINY RED TRACTOR of on pounds gross vehicle ~~ was the first Dodge 


truck of the new B-1 series to roll 

president in charge of trucks; L. L. 
of truck sales; E. C. 
details and other photos on page 21. 


ff the production lines in 
Officials who greeted the new motel included (from left to right): L 
Colbert, president; L. F. Van Nortwiek, director 
Quinn, sales manager, and E. J. 


a truck plant. 


Purdy, vice- 
See 


McPhee, plant manager. 


Politicians Still See Reg. W 
As the Easy Way Out 


YY ASHINGTON. — Possibility of 
stop-gap legislation designed to 
curb inflation was still open at 
press time Thursday. 

The Senate Banking committee 
revived the legislation last week 
after the House lost the initiative 
through a parliamentary Republi- 
can maneuver that failed. 

Meanwhile, at press time, it ap- 
peared likely that the bill restoring 
Regulation W would be held over 
until the January session. The 
Senate passed the credit-control 
measure Wednesday, but it ap- 
peared tied up in the House which 
was planning to adjourn Friday. 

Passage of the bill seemed as- 
sured early in the January session, 
however, since politicians still con- 
sider the measure as a good sop to 


Prospects Better 
For Easing of 


Auto Excises 


By William Ullman 
Washington Correspondent 
ASHINGTON. — The prospects 
for repeal or modification of 
the emergency federal automotive 
excise taxes in the next regular 
session of Congress became a bit 
brighter last week with the intro- 
duction of a bill by Rep. Dingell, 
of Michigan, proposing a $5,500,- 
000,000 total tax reduction and call- 
ing for the restoration of the auto- 
motive taxes to their prewar rates, 
a cut which would involve a $556 
million reduction in the federal 
taxes alone. 

The prewar rates and the present 
rates, according to a compilation 
by the National Highway Users 
Conference, are as follows: 


Prewar Present 


Gasoline 
Lubricating oil 
Trucks, trailers, etc. 
Autos, motorcycles 
Tires 

Tubes 

Parts, accessories 
*Factory value. 


Rep. Dingell’s bill also would re- 
peal the 3 percent tax on trans- 
portation of property. The 15 per- 
cent tax on transportation of per- 
sons would be reduced to 10 per- 
cent. 

* * ” 
N THE Senate side, the Senate 
Expenditures committee adopted 
as its own recommendation a state- 
ment on taxes by the State-Fed- 
eral Joint Tax Conference which 
met at Chicago in September. 

This recommended removal of 
the U. S. excise on gasoline as 
well as the repeal of excises on 
amusement admissions and tele- 
phone and electric bills. The com- 
mittee’s recommendation, which 
now goes to the Senate Finance 

(Continued on Page 30, Col. 2) 


Administration planners and the 
cry for some congressional action. 


Senator Taft’s stop-gap bill 
was approved by the Senate 
Banking committee and sent to 
the floor after an appeal from 
Taft, who urged action regard- 
less of what course the House 
may follow. 

House Speaker Martin (R., Mass.) 
said that he would try again to 
bring the issue before the House 
if the Senate acted favorably. This 
modified notice by Rep. Halleck, 
House majority leader, that the 
House would not have another 
chance this session to act on legis- 
lation to curb living costs. 

* * +. 


EANWHILE, Chairman Knut- 

son, of the House Ways and 
Means committee, introduced an- 
other income-tax reduction bill. It 
called for an income-tax reduction 
of about $5,600,000,000 a year. 

Martin said that the Republican 
leadership had not yet taken a 
policy stand on the bill. Two simi- 
lar bills were vetoed earlier this 
year. 

After the House bill was de- 
feated, Rep. Patman, Texas Dem- 
ocrat, made public an Adminis- 
tration proposal for wholesale 
price controls, plus possible re- 
tail controls if the wholesale re- 
strictions do not work. 

It would sanction wage controls, 
only after wholesale price ceilings 
had been established, by consulta- 
tion with the Labor department, 
and after allowance for increases 
in the cost of living and “gross 
inequities.” 

Maximum prices should be in 
line with the prices prevailing in 
the period June 15-30, 1947, the bill 
states, but allowance may be made 
for speculative fluctuations, changes 

(Continued on Page 28, Col. 3) 
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Car Total Tops 90,000 


A Week As 


U.S. Plants 


Produce 114.880 Units 


Canadian Output of 5,304 Puts Figure at 120,184; 
Only 89,000 Needed to Push Vehicle Score 
Of Both Countries Over 5 Million 


By Bernie Thomas 
Staff Writer 

NITED STATES automotive 

production soared to another 
postwar high last week, as plants 
in this country built 90,081 cars 
and 24,799 trucks—a total of 114,- 
880 units, according to Automotive 
News estimates. 

The past week’s increase over 
the previous week was due to 
the fact that continued six-day 
operations were even more ef- 
fective at Chrysler Corp. assem- 
bly plants than they were the 
week before. 

In addition, truck production at 
both Ford and Dodge jumped ap- 
preciably, while Hudson operations 
were almost at normal. 

Last week’s U. S. total was aug- 
mented by 5,304 units built in Can- 
ada, giving both countries a bet- 
ter-than-hoped-for total of 120,184 
cars and trucks. 

- * af 
ix THE previous week, U. S. 

plants built 88,777 cars and 22,- 
792 trucks—a total of 111,569, and 
Canada’s revised accounting was 
5,173 cars and trucks. 

So far in 1947, U. S. manufac- 
turers have assembled 3,455,634 

cars and 1,202,356 trucks—a total 
of 4,657,990. Canada’s 253,741 cars 
and trucks round out a total of 
4,911,731 units for both countries. 
There is a good possibility that 
this week’s output will send total 
U. S. and Canadian car and truck 
output for 1947 over the 5,000,000- 
mark, despite the Christmas holi- 
day. 

Three producers, Kaiser-Frazer, 
Buick and Oldsmobile,” have an- 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


114,880 
111,569 


Week Week Week 


For complete production totals 
by makes, see table, page 33. 


nounced plans to shut down for 
inventory before the end of the 
year, but the extra volume being 
contributed by Chrysler Corp. will 
partially make up for the loss in 
those quarters. 
o* * + 
A§ OF last week, other producers 


apparently intended to operate 
(Continued on Page 33, Col. 1) 


Detroit Dealers 
Defy Threat of 
New UAW Push 


By Mac Gordon 
Staff Writer 
ETROIT DEALERS stood firm 
last week against renewed 
UAW-CIO demands for a blanket 
contract covering shop employes. 

They expressed confidence 
most mechanics and other gar- 
age help would remain on their 
jobs today (Dec. 22) in the face 
of a citywide “demonstration” 

ordered at all local garages by 
Joseph McCusker, administrator 
of Garage Workers Local 415. 

McCusker announced Wednesday 
that 80 factory locals from the 
metropolitan area had promised to 
help picket the dealerships in an 
effort to revive the strike which 
fizzled out during September and 
October. 

But Arthur M. Stringari, counsel 
for the 45 Ford and Lincoln-Mer- 
cury dealers involved, reported that 
“most of our garagemen have 
signed statements flatly renouncing 
their UAW membership.” 

+ + + 


F COURSE, anything can hap- 

pen Monday,” Stringari said. 
“But we now consider ourselves 
as unorganized shops and we’re 
not giving in to McCusker’s de- 
mands.” 

McCusker conceded to AUTOMO- 
Tive News that the projected na- 
tionwide organizing drive is being 
held in abeyance pending the out- 
come of the Detroit situation. 

“Detroit is our first drive,” he 
declared. “After we win the 
strike,” he boasted, “we'll start 
organizing on a national basis.” 

The New York State Automobile 
Dealers, Inc. reported, meanwhile, 
that the UAW’s Local 259 was pre- 


paring to launch a drive to organ- 
(Continued on Page 32, Col. 1) 


Dealers Warned of Control ‘Iron Curtain’ 


GALT LAKE CITY.—Harry W. 
Anderson, vice - president in 
charge of General Motors person- 
nel, called on dealers last week to 
assist in preventing government 
regulations and price-setting from 
placing “an iron curtain between 
industry and the consumer.” 

Addressing the annual convention 
of the Utah Automobile Dealers 
Assn., Anderson declared: 

“May it never be said that we 
lack courage to stand against 
those who threaten our free com- 
petitive system.” 

Grant E. Hayes, Salt Lake City, 
was elected president of the asso- 
ciation. He succeeds Fred A. Car- 
leson. 


M. O. Anderson, NADA president, 


said that the present “is a good 

time for dealers to build up a re- 

serve or cushion and be in a posi- 

tion to help if a recession comes.” 
* * * 


ADA “has come of age and 

should assume leadership in the 
transportation field,” the NADA 
chief asserted. “For one, our cam- 
paign to stamp out bad business 
practices in automotive retailing 
will be pushed relentlessly.” 

A warning that dealers “will take 
the rap,” if the high death toll 
from traffic accidents continues, 


In This Issue 


Registrations 
Used-Car Auctions 
Production by Make: 


came from M. R. Darlington jr., 
managing director of the Inter- 
Industry Highway Safety Commit- 
tee. 

“You dealers are in the busi- 
ness of selling motor transporta- 
tion,” he pointed out, “and any- 
thing that injures the value, con- 
venience and safety of this trans- 
portation, injures you. The fu- 
ture of highway transportation 
is the dealer’s future.” 

Other officers of the Utah asso- 
ciation include G. Lowry Anderson, 
Springville, first vice - president; 
George T. Frost, Ogden, second 
vice-president; Ben Redd, Price, 
third vice-president; Harold Holley, 
American Fork, secretary, and Seth 
Blair, Salt Lake City, treasurer. 

(See UTAH, Page 32, Col. 4) 
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‘Twas the Night Before... 





THIS CHRISTMAS DISPLAY has attracted considerable attention from pedestrian 
and auto traffic to the windows of Rudy Fick (Ford), 1920 MeGee St., Kansas City, | 
according to Cecil B. Jolley, advertising manager. The dealership’s slogan is ‘‘House | 
of Sincere Service.’’ 





IT’S NO WONDER that this float won first prize in the Christmas parade at Concord, 
N. H. The Automotive News picture editor will swear on a stack of reindeers that it’s 
the prettiest snow he ever saw. B. W. Pethel, of Wesley Motor Co., Concord, is driving 
the Buick Roadmaster convertible. The nurses? Oh, yes. They are from the Cabarrus 
county hospital. So is the queen. 





AN EXAMPLE OF DEALER initiative is this Santa’s Workshop with live reindeer, 
a Santa Claus and two “Little People’’ helpers which Harman-Daniels (Lincoln-Mer- 
cury), Dearborn, Mich., arranged in its showroom for the Christmas season. In a pen 
at the left of this picture four reindeer, flown by plane from Alaska, delighted visiting 
children and grownups alike. More than 15,000 persons visited the dealership during 
the first week of the display. 


MEWA Leaves ASIS Dispute 
Up to Board of Directors 


Ninety-two percent | association headquarters here last 
of the voting members of the Mo- | week. 

tor & Equipment Wholesalers Assn.| The opposition of MEWA, as it 
have given their board of direc-| has been for over a year, is against 
tors authority to decide whether | the staging of the “open” type of 
the 1948 Automotive Service In-|ShOw, which caused a threat by 


; ; ‘ |the jobbers association to with- 
dustries show is to receive MEWA ; ; : , 
sponsorship, it was announced at draw earlier from this year’s show 


and stage one of its own. 
| It was also learned that progress 
|along lines favored by MEWA 
came toward the end of the re- 
cent ASI show as a result of a 
meeting with Motor & Equipment 
Manufacturers Assn. officials. 
Although W. F. Wilkerson, of 
Casper, Wyo., a past president of 
MEWA, is slated to be chairman 
of the 1948 show’s joint operating 
| committee, this group has no au- 
| thority with respect to making 


CHICAGO. 





Hudson Confirms Lease 
Of Steel Plant 

DETROIT. — Hudson officials 
last week confirmed the report 
in the Dec. 15 issue of Auto- 
motive News that the company 
had leased a portion of the huge 
plant at New Castle, Pa., to pro- 
duce sheet steel for car bodies. 
Hudson said that arrangements 


had been completed with the | rules of the exposition. 
War Assets Administration. The rules and regulations are 
A subsidiary company will set | agreed upon by presidents of 


MEMA, MEWA, and the National 
Standard Parts Assn., the spon- 
| soring organizations of the annual 
| shows. A meeting of the three pres- 
|idents will be held early next 
month. 


up a rolling mill of the hand 
type capable of producing 5,000 
tons of sheet steel per month 
to augment supplies from Hud- 
son’s established sources. 








Inventor Wins Round 


Against Chevrolet 


ST. LOUIS.—A decision award- 
ing $310,486 to a Bloomfield 
(Mo.) dentist for a vacuum- 
booster mechanism used as an 
aid to shifting gears in Chevro- 
let automobiles was affirmed by 
the circuit court of appeals here 
last week. 

The dentist, Dr. Elmer G. Kes- 
ling, 65, won the second round 
of a patent infringement suit 
against Chevrolet. The device 
has been used on 2,034,000 cars, 
according to Chevrolet attorneys. 









K-F Sets Goal 
Of 300,000 Cars, 
Doubling 1947 


WILLOW RUN. — Kaiser-Frazer 
expects to produce over 300,000 
cars in 1948, compared to about 
145,009 this year 
and 11,754 last 
year. 

Edgar F. Kais- 
er, vice-president 
and general man- 
ager, made this 
estimate last 
week in a year- 
end report which 
also disclosed 
that earnings will 
approach $19,000,- 
000. 
Describing Kaiser-Frazer’s rec- 
ord this year as “unparalleled in 
American industry,” the K-F exec- 
utive said 1947 operations will vir- 
tually wipe out the $19,284,000 loss | 
sustained during the 1946 tool-up| 
year. 

The company’s dealers have an 
aggregate investment that exceeds 
$200,000,000 and the retail organ- 
ization is being expanded to market 
twice as many cars in 1948, he said. 

The report pointed out that in 
excess of $10,000,000 worth of parts 
and accessories have been placed 
in 146 distribution points through- 
out the nation. Service departments 
of K-F dealerships are also being 
enlarged to accommodate the grow- 
ing number of Kaiser and Frazer 
owners, it was observed. 











Edgar F. Kaiser 








NEW YORK.—The time is near | 
when there'll be a car in every | 
garage, R. A. Robinson, research | 
director of Crowell-Coilier Publish- | 
ing Co., told members of the Auto- 
mobile Merchants Assn. of New 
York, Inc., at their annual meeting 
Dec. 11. 


After predicting that 30,000,000 
automobiles will be on the road 
in 1948, and that the total number 
will increase rapidly in subsequent 
years, Robinson pointcd out that 
present garage, filling station and 
road facilities in the country will 
not accommodate more than 35,- 
000,000 cars. 

He reported that one of every 
five families with an income of 
more than $6,400 a year now 
owns two cars. 

Twenty-three percent of all car 
owners have planned to buy a new 
car in 1948, Robinson said in re- 
porting on a nationwide survey. 

“This would seem to imply,” he 
added, “that the automobile indus- 


try can sell all the cars it can 
make for at least two years before 
it catches up with the present 


strong demand.” 


F. L. Yarrington, president of 
the Automobile Merchants Assn. 
and vice-president and _ general 


manager of Glidden Buick Corp., 
presided at the annual meeting. 
He reviewed the activities of the 
association for 1947 and told of 
its plans for 1948. 

“Orders for new cars now in 
dealers hands in this territory 
would indicate the scarcity of new 
automobiles should continue for at 
least two years,” he said. Barring 
an economic collapse which at this 
time seems unlikely, the shortage 
of new cars may exist for even 
a longer period. 

“We at Glidden Buick for ex- 


Two More Years? 


Industry Can Sell All Cars It Makes Till 1950, 
New York Dealers Are Told 


At Examination... 


Hacquoil Aide Testifies 
U. C. Dealer Got Cars 


DETROIT.—At the examination 
of Clarence J. Hacquoil, president 
of Hacquoil Buick Sales Co., De- 
treit, his treasurer, Charles Spon- 
nenburgh jr., testified last week 
that Hacquoil sold 38 new Buicks 
direct to Fred Ford, a used-car 
dealer. 


“I was told they were for cus- 
tomers of Ford,” he said. 


George Kelly, attorney for Hac- 
quoil, said that Hacquoil would 
admit extra profits totaling about 
$19,000 on the sale of new cars, 
but would deny criminal counts 
of the indictment. 

Hacquoil is being examined in 
Judge Christopher E. Stein’s court 
on charges of evading state sales 
taxes. 

Examinations of six other auto 
dealers accused by Judge W. Mc- 
Kay Skillman’s one-man_ grand 
jury of similar offenses were post- 
poned until Dec. 22 and 23. 


Meanwhile, Andrews Buick Mo- 
tor Sales, under indictment by 
Skillman, obtained a temporary 
injunction restraining Buick from 
suspending deliveries of new cars 
to the dealership. 

Hearing on a show-cause order 
for a permanent injunction against 
Buick was expected to be ad- 
journed Friday to Dec. 24 at 
Buick’s request, according to John 
Monaghan, attorney for Andrews 
and also the Buick dealer associa- 
tion. 


Meanwhile, it was said by Earl 
C. Jackson, co-owner of Andrews 
Buick, that Buick has delivered 
no cars (at press time Thursday) 
since the temporary injunction 
was obtained. 


In the Hacquoil case, Sponnen- 
burgh also testified that Hacquoil 
was forced, presumably by GM, 
to buy back one of the cars from 
a Texas used-car lot for $3,750, 
after it had been sold originally 
for $2,390. 

In connection with the sales to 


Ford, Ford had testified earlier | 


that Hacquoil had added a personal 





ample, are taking orders for new 
cars at the rate of 1% orders 
for each car we deliver and are 
setting delivery dates on the new 
orders for the latter part of 1949 
or early part of 1950.” 


The association elected nine new | 


directors to take office in 1948. 


They are: 
Maurice Bernhardt, McCarthy- 
Bernhardt Motor Co., Inc.; A. W. 


Boettcher, A. W. Boettcher Co.: 
E. I. Miller, Falcon Buick Co.: 
Walter Pape, Pape Chevrolet., all 
of the Bronx; John L. Fenny, 
Fenny Motors, Inc.; Thomas H. 
Kane, Kane Motors Inec.; Fred 


Kohlenberg, Kohlenberg Buick, Inc., 
all of Westchester; Charles Schnur- 
macher, Manhattan Pontiac Corp., 
and H. M. Williams, H. M. Wil- 
liams Co., both of Manhattan. 


| 


| profit of $450 on each car sold to 
him. 

| Hacquoil’s Buick franchise was 

| revoked shortly after his indict- 

| ment. 


Sponnenburgh admitted under 
questioning by W. Ralph Delaney, 
grand-jury prosecutor, that the 
sales tax was computed on the 
basis of the list price for all of 
the sales, about 200 a month, 
made by Hacquoil Buick. 

He added that sales to Ford 
“customers” were stopped for a 
three-month period in the spring 
when it was suspected that Ford 
nad something to do with a num- 
ber of new Buicks turning up on 
used-car lots in Chicago. 
| Meanwhile, Kelly complained 
}against the tactics of the grand 
jury in Judge Stein’s court, claim- 
ing that Delaney seized records 
from Ambrose Heinlein, an official 
of Hacquoil’s company, as Heinlein 
entered the courtroom. 





‘Newman Elected 
Chairman of 
Safety Group 


DETROIT.—J. J. Newman, vice- 
president of Goodrich, Thursday 
was elected chairman of the Inter- 
Industry Safety 
Committee suc- 
ceeding Lyman 
Slack, who re- 
signed recently as 
Packard sales 
chief. 

Vice - chairman 
is W. G. Lewel- 
len, General Mo- 
tors vice - presi- 
dent, while Ken 
Elliott, Stude- 
baker’s sales vice- 
president, was named to succeed 
Slack on the committee. 

Other members of the group are 
|H. D. Tompkins, Firestone vice- 
| president; M. O. Anderson, NADA 
president, and W. L. Mallon, past 
president of NADA. 

The committee will hold another 
session early in January in Detroit, 
according to M. R. Darlington jr., 
managing director of the commit- 
tee. 





J. J. Newman 





| / , 

| “Towne Shopper 

Low-Priced, Midget Car 

| Bows in Chicago 

| CHICAGO.— Another first went 

to this city last week when the 

“Towne Shopper” billed as “Amer- 

j}ica’s most versatile and lowest 
priced small car,” had its initial 
unveiling here Friday. 

| The Towne Shopper is a product 
of International Motor Car Co., 

| San Diego, Calif., whose represen- 

| tative said it would sell for $595 
at the factory. 

| A major purpose of the showing 

| was to attract distributors and 

| dealers in line with the company’s 

| policy to build up its selling organ- 

‘ ization. 





A NASH AMBASSADOR brougham won 
kilometer cross-country race on a course from Empedrado to the Rio Lurin, in Peru, at 
an average speed of 125 kilometers per hour (77.68 miles per hour). The 500-kilometer 


race required 10 laps around the 50-mile 


over a field of 22 cars in the recent 500- 


course. According to observers, the course 


Was ‘‘unusually rugged.’’ In the Peruvian race were 12 Fords, two Mercurys, four 
Chevrolets, one Oldsmobile, one Hudson, one Plymouth and one Nash. The only limita- 
tion for the race was that no car could enter with a cylinder capacity greater than 
4,000 cubic centimeters. The same race was run last year, covering six laps (or 300 
kilometers), and was won by a Ford with a special police car rear end and at 116 
kilometers per hour. The winning driver was Henry Bradley with Rodolfo Ponce, both 
being employes of Lane Motors, S.A., distributor of Nash automobiles in Peru. 
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AUTOMOTIVE NEWS, DECEMBER 22, 1947 





By John O. Munn 


Dealers’ or salesmen’s comments, questions or uests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
,and the writer’s name will be kept in confidence if requested. 





A SHORT time ago about 60 
in- 

vited to view the installation at 
Depot, 
which is located about five miles 
outside the city limits. I am sure 
interested in 
knowing what the Army has pro- 
vided to insure mobility of troops. 
This depot, erected in 1942 at a 
$8,500,000, 
was built to receive, store and issue 
boxed lots of spare parts. During 


Toledo (O.) dealers were 


the Rossford Ordnance 


dealers would be 


cost of approximately 


1943 an Ordnance clerical school, 
the only one in the entire Army, 
was located at this point. Many 
men formerly employed by dealers 
were trained at this school. Bar- 
racks were provided for the sol- 
diers taking the course and the 
officers on the staff by dismantling 
and erecting at Rossford many of 
the former CCC camps located in 
Ohio, West Virginia and Michigan. 

Also in 1943 it was designated 
as a master depot exclusive for 
automotive parts and supplies. In 
serving as such it scheduled ord- 
nance material from factories 
and arsenals into a supply sys- 
tem that maintained Army ve- 
hicles both here and abroad. 

The civilian employes totaled 
about 2,300 at that time. Because 
of the critical situation due to the 
draft, farming exemptions and 
more lucrative wages offered by 


Dealers in Tenn. 
Win Test Against 


Insurance Ban 


NASHVILLE, Tenn.—A long up- 
hill battle was won by the Ten- 
nessee Automotive Assn. when the 
Tennessee supreme court upheld 
the right of automobile dealers to 
qualify as insurance agents in sell- 
ing fire, theft and collision insur- 
ance for automobiles. 

James M. McCormack, the state’s 
commissioner of banking and in- 
surance, had refused to grant in- 
surance licenses to automobile deal- 
ers, and R. Fred Odle, TAA direc- 
tor and Lexington Chevrolet dealer, 
made a test case of the ruling. 

Previous to the high court rul- 
ing, TAA had succeeded in effect- 
ing the defeat of legislation de- 
signed to make it illegal for auto- 
mobile dealers to act as insurance 
agents. Such a bill was introduced 
in Tennessee’s 1947 legislature but 
was smothered in the senate by a 
22-to-9 vote. 


Cooperating 
Mass. Dealers Will Provide 


Autos for Training 


BOSTON.—The Massachusetts 
State Automobile Dealers Assn. 
has agreed on a plan to provide 
cars for the driver-training pro- 
gram in Massachusetts high 
schools, it was disclosed last week 
by William A. Plunkett, executive 
vice-president. 

Plunkett said that the program 
is designed to give every certified 
high school the new vehicle neces- 
sary for actual road training. 

New-car dealers selected to sup- 
ply a car in this program will de- 
liver the vehicle to the designated 
schools for a nominal sum, At the 
expiration of the school year, the 
school will resell the vehicle to 
the same dealer for a like sum. 


County Assn. Planned 


At Rochester, N. H. 

ROCHESTER, N. H.—(UTPS)— 
Plans have been made for the or- 
ganization of the Strafford County 
Automobile Dealers Assn. at a 
meeting of dealers present from 
Rochester, Dover, Farmington and 
Somersworth. 

The gathering was arranged by 
Robert Beaupre, owner of Beaupre 
Motor Sales in this city and a di- 
rector of the New Hampshire Auto- 
mobile Dealers Assn. 










































tor and air routes, and is particu- 
larly fortunate on being located 
on the inland waterways between 
vast resources of the interior and 
coast ports, It is served by 13 rail- 
roads, 


industry, 


ing. 
* * * 


Depot Has Control 
Over Spare Parts 


depot. 


the command of Col. 
as executive officer. 


all abandoned war camps, 


Assets Administration. 

The permanent aspect of this 
depot is revealed in that it now 
has authority for the control, 
issue and receipt of 263,000 wheel 
transport vehicles in storage de- 
pots throughout the United 
States. It controls and _ issues 
spare parts, tools and equip- 
ment for all Army wheel trans- 
port vehicles and directs the pro- 
curement of all spare parts of 
limited volume. These vehicles 
are defined as non-combat ve- 
hicles in use by the Army. 

The site occupies 883 acres. The 
134 buildings on the property con- 
sist of warehouses, office buildings, 
quarters and garages. There is 


available five million square feet 
of space, of which over one-half 
is under cover. Of these buildings 
there are 13 warehouses, each 960 
feet long and 180 feet wide. The 


depot maintains its own railroad 
yard with 30% miles of track and 
four switch engines. There are 16 
miles of improved road within the 
confines of the depot. 

* * * 


Value of Material 
Is $500,000,000 
[= IS a city in itself and consists 
of two fire stations and much 
fire-fighting equipment. It is con- 
nected with the regular city water 
supply but has five reserve auxili- 
ary tanks with a million gallon 
capacity, and a complete sprinkler 
system with 32,000 sprinkler heads. 
It is stocked with 73,000 different 
items of motor parts and assem- 
blies, automotive equipment and 
tools. The money value of the 
stored material is $500,000,000. 

At the present time, in the open 
storage area, are 13,000 wheel ve- 
hicles all of which have been pro- 
cessed to keep them from deteri- 
orating. Also are stored 7,450 crated 
vehicles. These consist of jeeps, 
cargo trucks, weapon carriers, per- 
sonal carriers, ambulances, bomb 
trailers, four and five-ton wreck- 
ers, tank retrievers and trailers 
capable of carrying 45 tons, as 
well as all types of buses, sedans, 
ducks, radar, signal and _ shop 
trucks. 

During one of the recent peak 
months, the Rossford Ordnance 
Depot handled 99,000 tons of ma- 
terial consisting of 697,000 indi- 
vidual packages. This amounts to 
4,000 carloads of ordnance mate- 
rial destined for our armed 
forces. Almost 12,000 requisitions 
or requests for material were 
processed. 

The depot is located on rail, mo- 


a large part of these 
workers were women. They did all 
types of work including packing, 
storekeeping and heavy truck driv- 
































At THE time Italy surrendered, 
the critical labor shortage was 
solved by the employment of Ital- 
ian prisoners of war who were 
sworn into the United States Army 
and were known as Italian Ser- 
vice Units. They were ultimately 
quartered on the grounds of the 


The depot has since been desig- 
nated as the Army Ordnance De- 
partment Permanent Master Con- 
trol for automobile parts and ve- 
hicles. Since 1945 it has been under 
Ss. W. Mc- 
Ilwain, with Maj. J. W. Campbell 


Motor vehicles and supplies from 
both 
here and abroad, are gathered and 
shipped to this depot, either to be 
sold as surplus or for storage, issue 
or reprocessing. At one time there 
was around $25,000,000 worth of 
surplus to be sold by the War 


Archibald McColl, 


K. Williams, treasurer, and three 







WASHINGTON.—NADA has an- 
nounced plans to launch shortly 
after Jan. 1 a new public relations 
program in the form of suggested 
local advertisements, customers’ 
letters and other public relations 
ideas to be used locally by NADA 
members. 

The program will be presented 
to the members in a 36-page port- 
folio in which layouts, art work 
and suggestions to make the deal- 
ers’ local advertising and public 
relations programs effective, to- 
gether with many general public 
relations hints, are to be included. 


The entire program is designed 
to assist dealers in acquainting 
their customers and their commun- 
ities with the true facts about pres- 
ent-day automobile distribution. 


Months of careful planning and 
work by the organization’s pub- 
lic relations committee have pre- 
ceded the preparation of this 
promotional service that is aimed 
at giving the public the facts 
about new-car dealers’ policies 
and operations and the real rea- 
sons why abuses exist in some 
places. 

Professionally prepared under 
the direction of the committee for 
the exclusive use of NADA’s 32,000 
members, the new service provides 
members with copy for suggested 
newspaper ads, customer letters 
and customer goodwill suggestions 
to build goodwill for new-car deal- 
ers in their local communities and 
trade territories. 

In addition to clarifying the 
dealers’ position regarding new-car 
distribution, NADA said the pro- 
gram will advise prospective car 
buyers against the pitfalls of pay- 
ing fantastic prices for cars in 
gray or black markets. 

At the same time, it is designed 
to educate the public to support 
new-car dealers’ ethical sales prac- 
tices and to enlist the active as- 
sistance of car buyers in stopping 
abuses in the distribution of new 
cars. 

Members of NADA’s public rela- 
tions committee, which planned 
and supervised the entire program 
George Ziesmer, Mankato, 

chairman; R. C. Jones, 
Reading, Pa.; J. B. Hood, Laurin- 
burg, N. C.; S. J. Rogers, Monroe, 
La.; E. Jack Beatty, Denver, and 
Paul Graves, Detroit. 


Objectives of Program 

Walter M. Kiplinger, public re- 
lations director for NADA, worked 
with the committee in the develop- 
ment of the material which makes 
up the general program, and Ad- 
vertising, Inc., of Washington, ad- 
vertising agency for NADA, served 
as technical consultants to the 
committee in the preparation of 
the series. 

In addition to publicizing new- 
car dealers’ distribution policies, 
this new NADA goodwill program 
is designed to help accomplish the 
following objectives: 

1, To familiarize the public with 
the important part new-car deal- 
ers play in traffic safety, stressing 
the advisability of periodic safety 
checkups, the maintenance of auto- 
mobiles in safe driving condition at 
all times, and identifying new-car 
dealers with safe new and used 
cars. 

2. To increase the volume of 
service business by stressing the 


On the House. . 











e's « cinch that everyoor who wants # new car this year won't get one 





And there's & good resson—the demand hes sever been 10 great. 





But the indusery plays fair and square with their factory-franchised dealers 
The mew cars produced are wisely distributed 10 dealers throughout the 
nation on & fait proportionate basis. 











and we in turn play fale wich our customers, painstakingly seeing ther 





our share of the new cars is equitably distribeeed and delivered on 





Jair price bases 





A's just good sense 9 “play che game” this way 





serving YOU, ove 





supplier, our community and shove ail ourselves in the way thet is right, 






the way that is Fest just as it's always good sense to drive s SAPE car— 





for SAPETY'S SAKE hove your cor mechemically checbed regularly 
> 


THIS AD its intended to help dealers do 
something constructive about public rela- 
tions. It was prepared as a part of the 
new public relations program of NADA. 





















Licensing Row 
Arouses Interest 


In Neb. Parley 


OMAHA.—Resentment over leg- 
islative debate on dealer licensing 
and used-car ceiling price propos- 
als is expected to swell attendance 
at the Nebraska Motor Dealers 
Assn. convention here Jan. 9. 

“This new interest can be ac- 
counted for because some individ- 
uals and groups would use the new- 
car dealer as a whipping post, and 
make unreasonable accusations 
against him,” President Floyd Ran- 
dolph of Lincoln said in announc- 
ing plans for the meeting. 

“We did not like the attitude of 
some state senators who hid behind 
their immunity and made near- 
libelous statements concerning 
new-car dealers in the last session 
of the legislature,” he said. 

Speakers will include Clarence 
B. Randall, senior vice-president of 
Inland Steel Co.; M. O. Anderson, 
president of NADA; Clarence L. 
Landen, immediate past president 
of the American Finance Confer- 
ence, and John O. Munn, dealer 
editor of Automotive News. 

“The presence of one of the out- 
standing officials of the steel in- 
dustry indicates that we are de- 
termined to educate the public in 
the fundamental .reasons of the 
steel shortages and the resulting 
scarcity of new cars and high 
prices,” Randolph said. 


Canada May Bar 
New Building 


OTTAWA. — With the Canadian 
government’s presentation of a bill 
in Parliament establishing tight 
restrictions on the importation of 
structural steel from United States 
and other countries unless import 
licenses are granted, it is expected 
that this new austerity move to 
conserve American dollars may 
curb the construction of garages 
to a considerable extent through- 
out Canada, especially where large 
quantities of such steel are re- 
quired. 

Inquiries indicate that such 
structural steel will not be denied 
for those construction jobs which 
are nearly completed or which re- 
quire only small quantities of steel, 
though plans in the making or 
early building stages may have to 
be deferred under the new restric- 
tive order. 


Collins Is Reelected 
By Fort Wayne Assn. 


FORT WAYNE, Ind.— Robert 
Collins, Collins Motor Co. (Olds- 
mobile), has been reelected presi- 
dent of the Fort Wayne Auto 
Trades Assn, 

Other officers elected include 
vice-president; 
Kenneth Burris, secretary; Bruce 
























































than $300,000 for 
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Pete Wemhoff 


pected battle is on, perhaps. . . 
New Year! 

directors: Haywood Davis, Henry 
Poinsatte and James Edwards. 


This being almost the night before Christmas, I won’t bore you 
with much this week. ... Ford dealers now have subscribed more 


Ford, it’s reported... . 

After termination of his Buick distributor- 
ship on the West Coast, Howard still has nine 
operations in California. .. . 
gave Kansas dealers excellent coverage on 
their recent convention, reports Roscoe Ham- 
bric, secretary-manager, who sent along sheafs 


for advertising in various areas; dealers are 

warned to double-check... . 

Dr. Edwin Land, president of Polaroid, launched 
a drive for public support of his non-glare head- 
light system before the Highway Research Board recently, so the ex- 
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Goodwill Program Ready 


NADA Will Soon Mail Each Member a Portfolio 
Of Recommended Ads and Letters 


fact that dealers have the spe- 
cial equipment, factory replace- 
ment parts and the skill required 
for every repair job, large or 
small. 


3. To emphasize that the dealer 
has a valuable reputation to main- 
tain, an investment and franchise 
to protect—facts too often forgot- 
ten during the unusual market 
conditions of recent months—that 
assure his customers of a fair deal 
in buying cars and in securing re- 
liable, dependable maintenance and 
repair service. 

4. To invite those who have 
bought the dealer’s make of cars 
elsewhere to bring them home for 
efficient repair service. 

The 36-page portfolio, which will 
be mailed to each member on Jan. 
5, contains proofs of a complete 
series of 12 suggested newspaper 
advertisements, copies of suggested 
goodwill and business-building let- 
ters and a wealth of goodwill 
building suggestions. Mats of the 
entire series of advertisements in 

(Continued on Page 31, Col. 1) 


Kansas Dealers 
Ask NADA to Spur 


Factory Programs 


WICHITA, Kan.—M. S. Wi. ‘er, 
president of Winter Chevrolet ‘‘o., 
Lawrence, Kan., was elected presi- 
dent of the Kansas Motor Car 
Dealers Assn. at the annual con- 
vention here. Convention atten- 
dance broke all previous records. 

Harry B. Russell, of Russell Mo- 
tor Co., Inc., Junction City, was 
named vice-president; Willard Nol- 
ler, of Mosby-Mack Motor Co., To- 
peka, is secretary-treasurer, and 
Roscoe Hambric was again select- 
ed secretary-manager. 

Resolutions adopted by the con- 
vention included the recommenda- 
tion that NADA be more active in 
formulating a program to main- 
tain the traditional discount struc- 
ture of the industry, to perpetuate 
dealer contracts and to eliminate 
speculation in new cars. 

Kansas dealers also called on 
banks, finance companies, insur- 
ance companies and others engaged 
in used-car financing and insur- 
ance to accept and use the NADA 
Official Used-Car Guide, published 
by the National Automobile Deal- 
ers Used-Car Guide Co., for deter- 
mining used-car values. 

The association urged that prop- 
er steps be taken to remove un- 
safe vehicles and drivers from the 
highways of Kansas. It was sug- 
gested that the state enact such 
revision of the drivers’ license law 
and other statutes of Kansas as 
may be necessary. 


NADA Reelects Mallon 


As Vice-President 


TRENTON, N. J.—William L. 
Mallon, secretary of the New Jer- 
sey Automobile Dealers Assn., has 
been reelected as NADA vice-presi- 
dent to represent Connecticut, New 
York and New Jersey. 

Mallon will also continue to 
serve as a member of NADA’s 
executive committee. 









a permanent memorial to Henry 


Wichita papers 


prove it. ... Numerous organ- 
spurious, are soliciting dealers 








. Merry Christmas and Happy 
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WE ‘STAND ‘FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. {5. A return to the pre- 
cepts of independence and the rewards of applied 
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NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than ss else in | the world. 


Merry Christmos 


eee difficulties provided the major part of the 
auto news this year. What isn’t generally realized by the 
public is that production, in spite of these difficulties, also 
is big news. 

Looking back at the record, there was 1929 when U. S. 
auto plants turned out the alltime record of 5,358,420 cars 
and trucks. Then there was 1941 with 4,838,561 and 1937 
with 4,808,974. Those were the next highest years. 

Now we have 1947 in which production at U. S. plants 
will push 4,800,000—very close to the second highest year 
in auto history. 

Using U. S. and Canadian production totals (because in 
prewar production of these two countries was lumped to- 
gether), the figures are 5,621,715 for 1929; 5,066,854 for 
1941, and 5,016,437 for 1937, while it looks like 1947 will 
top 5,000,000. 

It took a lot of sweat and ingenuity, but the auto makers 
built and the dealers distributed an awful lot of cars and 
trucks this year to the American people. 

And there has been, too, a lot of sweat and furor con- 
fusing public opinion on autos this year, but by and large 
the public got a good deal from the auto industry. 


So, in view of a pretty nice past year, we say... 
Merry Christmas. 


Fair Shake? 


ats we shouldn’t bring the subject up in these days 
marking the spirit of Christianity, but the report of 
the National Tax Equality Assn. has just reached our desk, 
and we have a few words to say about it. 

The report cited testimony before the House Ways and 
Means committee at Washington on the subject of co-ops. 
Lovell H. Parker, former chief of staff of the joint commit- 
tee on internal revenue taxation, said that in 1945 co-op 
business volume amounted to $11,571,000,000 and that the 
revenue loss in the next five years will approximate $2 
billion to the U. S. Treasury if co-ops continue to retain 
their present tax exemptions. 

The only fair way to test the worth of co-ops is to put 
them on the same plane as other businesses. If they provide 
real savings in distribution, then they are worthwhile. But 
if the only advantage they have is an artificial and unfair 
one of tax exemption while other businesses carry the load 


for both, what is their value? 
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IT HAS JUST dawned on me that 
the present exorbitant individual 
income taxes are falling into the 
same public disrepute as was the 
prohibition law just prior to its 

change by constitu- 

TIME tional amendment. 
FOR During the war, our 

A CHANGE! people were willing 
to sacrifice and the 

bureaucrats took full advantage of 
every patriotic appeal. In this pe- 
riod, supported by the popular in- 
sistence that there be no war prof- 
iteers from the war, both corpora- 
tion and income taxes were set up 
to unheard-of heights. No one could 
strenuously object to such meas- 
ures and most of us “took it on the 
chin” without a murmur of protest. 
Now it is time that something be 
done about it, and you and I are 
elected to support those in Con- 
gress who are making such de- 


mands. 
* + ~ 


ONE OF the leading tax experts 


in the country is insisting that no | 


income tax on individual ingenuity 
and effort should, except in time 
of all-out war, be greater than 50 
percent. This makes sense to me! 
These United States were built up 
on the basis of rewarding liberally 
the man of ingenuity and effort 
who was always in the forefront of 
improving conditions for the gen- 
eral good. Every city and hamlet 
gives evidence of the days when 
men with means continually risked 
their capital to build up needed 
local projects. 
* + * 

THE WHOLE basis of exorbitant 
income taxes is unsound econom- 
ically and plays directly into the 
hands of those who would change 
our form of government. For years, 
we have suffered under a form of 
double taxation whereby corpora- 
tion earnings are taxed and then 
the dividends to the individual are 
taxed again. Corporation taxes have 
been reduced to 38 percent of earn- 
ings, which was a long step in the 
right direction, but the individual 
stockholders must still pay an addi- 
tional tax out of all proportion to 
the return he should have on his 
investment. Money is rushing into 
tax-exempt government bonds 
which is little better than the old 
misers who hid gold or currency 
where it did no one any good. The 
whole idea of high income taxes 
to drain off surplus earnings is 
fallacious. To reduce taxes, both 
income and excise, could only serve 
to stimulate production of all kinds 
of products which would in turn 
give employment and thus more 
things to more people. 

+ . * 

THE TROUBLE with us Amer- 
ican taxpayers on this subject is 
that we are not mad enough! A 
great majority of the men in Con- 
gress believe as we do, and they 
are amazed at the apathy with 
which their constituents accept 
a continuation of this punish- 
ment. Over and over, they point 
out that extravagant operation 
of bureaucratic departments in 
federal government will continue 
just so long as the gold-rush of 
money from these excessive taxes 
pours in. You know as well as I 
that it is a perfectly human trait 
to spend if there is no urgent 
need of saving. “Easy come, easy 
go!” is just as true an axiom 





today as the day it was first 

written. 

+ * * 

TALKING with a friend of mine 
from Kansas, I learn that today in 
the major farming areas the in- 
ternal revenue department is mak- 





ing a special drive to recapture 
taxes on farm income which has 
all too long been neglected. If this 
is happening across the country, 
Wwe can expect some support from 
the farmers, so many of whom 
have been immune to this law. 
With farm prices where they are 
now, farming has become big busi- 
ness. Many a farmer collects more 
from the government in subsidies 
than he pays in taxes, Let’s get 
busy in our local organizations and 
give full support to those leaders 
in Congress who are fighting for 
a change to fair and equitable in- 
come taxes. That will assure a hap- 
pier New Year for most of us in 
1948!—G.M.S. 
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‘Credit Where .......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Our Policy 


We want to thank you for the 
15 


edition of Automotive News on our 


publicity given us in the Dec. 


ad of “Fair Play.” 


This has always been our policy 
but we never had used it in adver- 
we received a form 
supplied by NADA entitled “State- 


tising until 


ment of Policy.” 


This fitted our case so nearly per- 
it word for 


fect that we copied 
word. 


The compliments from the public 


were beyond our belief. 


We do not want to take credit 
it to 


for the wording but give 
NADA for a fine piece of work; 


also to recommend that other deal- 
ers who qualify use it in their own 
treas- 
urer, Utica Oldsmobile Corp., Utica, 


localities._-Nets C. NELSON, 


Ie oe 
Thanks 


* * + 


With Dec. 25 so close, it seems 
to me that we dealers can shake 
with Santa Claus 


hands heartily 
and thank him for a lot of things 
from that well-stocked bag. The 
overall criticisms of dealers from 
the bag of tricks by vote-pandering 
politicians and their supporting 
newspapers are negligible when 
compared with the gifts from the 
bag of the man in red with the 
broad back. 

Under the heading of conditions 
for which we can rightfully be 
grateful are the following: 

1. Despite the shortage of new 
cars, output will be close to the ’37 
total. 

2. For all the ballyhoo, a relative 
handful out of the thousands of 
dealers have been indicted or con- 
victed, substantiating the frequent 
claim that it is the foolish fringe 


that has fouled things up a bit— 
mostly for themselves. 

3. Dealers, as far as has been 
possible, have gotten behind the 
safety movement. 

4. Manufacturers expect a higher 
output next year unless unforeseen 
factors interfere. 

5. Ethical dealers can be thank- 
ful they played the game fairly. 

6. Dealer participation in civic, 
governmental and charitable pro- 
jects was high. 

It has been a good year, and 
1948 has a chance of being better. 

J. C., New York City. 


Where to Buy? 


In your Nov. 10 issue of Automo- 
TIVE News, there was a photo on 
page 37 of a Rolls-Royce touring. 


Will you be kind enough to tell 
me where one may purchase one 
of these automobiles?—Wima M. 
MarcHMAN, 2701 §S. Fifth St., 
Springfield, Ill. 

Epitor’s Note: U. 8S. distributor 
is J. 8S. Inskip Co., 310 EB. 64th 
St., New York City. 


Coming Events 


JANUARY 

dan. 8-9-— Denver (Shirley-Savoy hotel). 
Annual convention of Colorado Motor Car 
Dealers Assn. 

Jan. 9—Omaha. Nebraska Auto Dealers 
parley 

dan. 12-14—Edgewater Park, Miss. (Kdge- 
water Park hotel). Seventh annual con- 
vention, Truck - Trailer Manufacturers 
Assn. 

Jan. 25-29—Ohicago (Hotel Stevens). 
nual meeting of NADA. 


FEBRUARY 


Feb. 29-May 4 — Vancouver (Vancouver 
Hotel). Annual convention of the Cana- 
dian Automotive Wholesalers Asan. 
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FORD'S OUT FRONT 
On the Night Before Christmas 


'Twas the night before Christmas—the children were dreaming 


Of a Ford in their future—-smart, swanky and gleaming; 


And Mother and I gaily grinned, for we knew 
That this wonderful dream was about to come true. 
Then out in the driveway wheels crunched on the snow 


And the Ford dealer gave us a cheery "Hello" 
He wasn't the Santa Claus type-—-he appeared 


Without any reindeer, a pack, or a beard, 
But when he drove up in that elegant bus 


You bet he was Santa, in person, to us. 
"Merry Christmas," he said, with a smile that was pleasant, 


"The Ford in your future is now in your present." 
Well, Mother was eager, and I was agog 
So we took the new Ford for a nice little jog; 


A jog? It was more like a journey on wings, 

What zest in that motor! What ease in those springs! 
With Queen size in comfort, and King size in brakes 
We laughed "Ford's out Front with whatever it takes" 


So, proud as a Princess and rich as a Lord, 


We glowed with our glory in having a Ford, 
And thought, "When the kids start their Christmas—Day hunt 
For presents, they'll find that a Ford is Out Front." 


BUILDERS OF FORD, 


..-Berton Braley 


aera et Saeed ep ss 
tor o- 
Se He AAS aks , 
i OMT INGE GE Pg 
a wee aa 
an reas orig 6 ie mane 
ee a 
aah a imaallay 
hd 


Daeg 


io " Me r 
——s reer sk. Bile 


FORD MOTOR COMPANY 


LINCOLN AND MERCURY CARS + FORD TRUCKS, TRACTORS AND MOTOR COACHES 





6 
The Pros and Cons... 


State Test Stations Hit 
In N.Y., Urged in Md. 


Studies on a proposed state law 
for compulsory auto inspections 
continued last week in New York, 
while sentiment rose in Maryland 
for a change from private to state- 
operated inspection stations. 

In New York, the Rochester 
Automobile Dealers Assn. told a 
state legislative hearing that it 
is vigorously opposed to _state- 
owned inspection stations in the 
proposed compulsory vehicle exam- 
ination program. 

George Fritsche, president of 
Fritsche-Koerner Corp. (Lincoln- 
Mercury), represented the associa- 
tion at the hearing. He said a state 


New York Assn. 
Wins Test Case 
On Sale Statements 


BUFFALO.—Acting on the com- 
plaint of the New York State Au- 
tomobile Dealers, police issued a 
summons to a _ Buffalo used-car 
dealer, charging him with viola- 
tion of the vehicle and traffic law 
by allegedly selling automobiles 
without issuing certificates of sale. 

Issuance of the summons came 
after a conference two days earlier 
attended by Police Commissioner 
Thomas J. McMahon, Henry Seil- 
heimer, state district tax super- 
visor, and Marjorie M. Baker, sec- 
retary of the Buffalo Automotive 
Trade Assn. 

Seilheimer said it is the first 
summons issued in New York state 
for this particular violation and 
would serve as a test case to de- 
termine if “there are enough teeth 
in the law.” 

The recipient of the summons is 
George E. Richards of 59 Leroy 
Ave., licensed as a used-car dealer 
at that address. Detectives John J. 
Guest and Edward R. Beyer of the 
auto theft squad, who issued the 
summons, said their investigation 
disclosed Richards sold eight 1947 
model automobiles to Sloan Motors 
in Mississippi without turning over 
to the purchaser certificates of 
sale. 

Guest said Richards purchased 
the cars'in his own name and sold 
them by signing his name to the 
transfer half of the ownership reg- 
istration. The same _ registration 
number was used in each sale, he 
said. 

Seilheimer asserted this proce- 
dure is a violation of the vehicle 
and traffic law because the state 
has no record of the transactions. 

“Such procedure could cheat the 
county, state and federal govern- 
ments out of taxes because there 
would be no official state record 
of the sales,” Seilheimer declared. 
“The used-car dealer, if he so 
chose, would not have to record 
the transaction in his books.” 


Cars Slated for Canada 


Go to Newfoundland 


ST. JOHN’S, Newfoundland.— 
American cars, now banned in 
Canada because of the import 
regulations on luxuries, are be- 
ing sent to Newfoundland. 
Twenty-five Buicks recently con- 
signed to Canada, were taken up 
by a Newfoundland agent, E. O. 
D. Kelly, Ltd. 

It is expected that a sizable 
portion of cars originally des- 
tined for Canadians will now 
reach the somewhat car-starved 
Newfoundland market. 
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system of inspection would be cost- 
ly, would rob _ privately-operated 
garages of needed and scarce me- 
chanics, and would jeopardize a 
$25,000,000 investment in Monroe 
county alone. 

Frank Jones of F. A. Jones 
Inc. (Dodge-Plymouth), also 
urged the ee ae = — 
system similar to use y . nn dane ae eee 
the federal government in licens- are cents, teeing - cee 4 ‘eft io Ment): Cart ‘Breer * Chrysler, George 
ing approved airplane mechanics. | Mason of Nash-Kelvinator, M. E. Coyle of General Motors and B. E. Hutchinson 
The hearing was held by the| of Chrysler. 
state of New York’s Joint Legis- 
lative Committee on Motor Ve- 





New Mich. Form 
Requires Listing 


Of Each Charge 


LANSING.—A new sales form 
designed to reduce finance packing 
and gray-market operations was 
announced last week after a con- 
ference of state officials and new 
and used-car dealers. 

Meanwhile, Michigan Automobile 
Dealers Assn. proposed a three per- 
cent transfer tax on car sales be- 
tween private individuals. More 
than 60 percent of transfers are 
between individuals, it said. 

Such deals are the cause of title 
jumping which “certain unscrupu- 
lous people” use to evade the sales 
tax and title laws, the association 
declared. 

State Atty. Gen. Eugene F. Black 
said that the new form will require 


hicles, and was the second of three 
in the state. 

State Senator Seymour Halpern 
of Queens, committee chairman, 
said that popular feeling is for 
compulsory examination and some 
form of driver re-examination. He 
also said that a preponderance of 
the evidence favored state-owned 
and operated inspection stations, 
with some form of state super- 
vised inspections in private ga- 
rages in rural and thinly populated 
areas. 

The committee will report March 
1 to the legislature. 


commissioner of motor vehicles, 
and J. C. (Cab) Darrell, manager 
of the Automobile Trade Assn. of 
Maryland, traveled to Washington 
to study the auto inspection sys- 
tem now operating in the District, 
which operates inspection stations. 


By law, D. C. owners must 
have vehicles inspected once a 
year and pay a nominal charge 
of 50 cents. Lights, wheel align- 
ment, steering apparatus, brakes, 
car registration and the driver’s 
license are checked. 

Those who advocate state-owned 
inspection stations assert that auto 
inspection by private garages is 
not effective. As in Maryland, they 
say, almost every garage and serv- 
ice station is made an inspection 
station. In many cases their testing 
equipment is inadequate. 

Also, if a customer is angered 
because his car is turned down by 
one station, he gets action by tak- 
ing his car and trade to another 
station within the vicinity that will 
OK his auto. 

Private garages then hesitate to 
turn down cars for inspections, 
leaving the whole system open to 
ridicule. 

A bill asking for state-owned in- 
spection stations was introduced in 
the Maryland legislature but was 
defeated. 

Elgin and Darrell reported, how- 
ever, that they were very favor- 
ably impressed by the manner in 
which the District-owned inspec- 
tion stations operated in Washing- 
ton. 


RMA Reelects 


Officers, Directors 


NEW YORK.—Reelection of five 
members to the board of directors 
of the Rubber Manufacturers Assn. 
was announced last week. A. C. 
Viles, president, and all other RMA 
officers were reelected. 

The members reelected were H. 
S. Marlor, vice-president, U. S. 
Rubber Co.; C. D. Garretson, presi- 
dent, Electric Hose & Rubber Co.; 
J. P. Seiberling, president, Seiber- 
ling Rubber Co.; Harry E. Smith, 
vice-president, Manhattan Rubber 
Mfg. division of Raybestos-Manhat- 
tan, Inc., and J. Newton Smith, 


president, Boston Woven Hose & 
Rubber Co. 






























CHRYSLER OFFICIALS who were present at the annual luncheon of the New York 
Times included, left to right, Forrest Akers of Dodge, Jim Zeder of Chrysler Corp., 
In Maryland, W. Lee Elgin, state} marry Moock, C. E. Bleicher of De Soto and D. E. Wallace of Chrysler division. 





OTHER ATTENDEES at the Times luncheon were, left to right, Dan Eddins, presi- 
dent of Plymouth; H. C. Doss, Nash sales chief; Fred Zeder, vice-chairman of Chrysler 


Corp., and S. W. 





Auto Wreckers See ’47 Sates 
Topping $100,000,000 


CHICAGO.—Sales by the auto 
wrecking industry this year will 
exceed $100,000,000, it was estimat- 
ed here last week at the fifth an- 
nual convention of the National 
Auto Wreckers Assn. 

Other points stressed during the 
meetings were: 

1. Approximately 16,000 firms do 
business in the industry, but 90 
percent of the volume is attained 
by 750 companies, which have de- 
veloped into parts rebuilders and 
wholesalers as well as auto wreck- 
ers. 

2. Some of these major firms are 
not only wholesaling and export- 
ing parts, but also reselling items 
back to the original manufac- 
turers. 

3. Nearly 99 percent of all war 
surplus automotive parts have 
been purchased by auto wreckers. 

4. Assembly line techniques have 
been adopted for automobile dis- 
mantling and parts rebuilding. 

5. Fender and body parts are 
especially scarce, along with a 


In Big Time 
New Hudson Brings $550 
Premium on Lot 


DETROIT.—The third new Hud- 
son to be delivered in Detroit 
wound up on a used-car lot an 
hour after it was sold. 

In one sense, it came out with 
flying colors. Auto observers have 
been watching premium prices on 
cars with a careful eye to gauge 
the popularity of various makes. 
The new Hudson brought $3,200, 
while it was delivered for $2,650. 

The customer put the $3,200 tag 


on it, according to Gil Schaefer, 


president of Walker Motor Sales, 
who bought back the car. The 
used-car lot refused to handle the 


Munroe, Chrysler division sales manager. 





car after Schaefer objected. 

As a result, Hudson dealers an- 
nounced that they would adopt the 
resale option plan of the Detroit 
Automobile Dealers Assn. to curb 
resales. 





TEN NINE-PASSENGER De Soto Suburbans have been placed at the disposal of the 
University of Michigan football team during its Rose Bowl game training period in 
Pasadena, ©. E. Bleicher, president of De Soto, has announced. In addition to the Sub- 
urbans, Coach Fritz Crisler has been assigned the use of a blue De Soto convertible. 





listing of every item in the final 
purchase price and every charge 
subject to sales tax. 

“The dealers must get the sig- 
nature of the buyer on the form 
and then submit a copy to both 
the secretary of state for title pur- 
poses and the revenue department 
for sales tax collection records,” 
Black explained. 

Former Gov. Harry F. Kelly, who 
assisted in drawing up the forms 
on behalf of used-car dealers, 
agreed with Black’s contention that 
the new method was primarily 
aimed at protecting the general 
buying public. 

Black conceded that the forms 
would not be effective in halting 
resales where the dealer and buyer 
were in connivance, but he ex- 
pressed the belief that general pur- 
chasers would be protected from 
hidden charges as the result of 
finance kickbacks. 

He added that the law since 1939 
had actually compelled the filing 
of such statements with the sec- 
retary of state but that this officer 
generally had received no forms 
because the title law was admin- 
istrated separately. 

“Now there will be a standard 
form insisted upon by the secre- 
tary of state if the dealer wants 
to keep his license,” the attorney 
general said. 





Sarvis Appointed 
Keating’s Aide 


DETROIT.— Appointment of a 
new assistant general sales man- 
ager for Chevrolet was announced 
last week by T. 
H. Keating, gen- 
eral sales man- 
ager. Named to 
aid the Chevrolet 
sales chief was 
Ivan X. Sarvis, 
formerly regional 
manager of the 


shortage of gears, bearings and 
springs. It was predicted that these 
scarcities will continue for the next 
two years, ending gradually as 
automobile manufacture catches up 
with demand. 

6. Prices of rebuilt or salvaged 
parts average 66 percent less than 
for new parts. 

The convention, which drew sev- 
eral thousand from the auto wreck- 
ing industry, was supplemented by 


s - division’s South- 
an exhibit J : 
ooo of ‘wtleen, a wots eens = west region, with 

; headquarters’ at 


manufacturers of new equipment. 
The industry is particularly anx- 
ious, it was said, to have itself 
regarded as one of dignity rather 
than one composed of junk yards. 


Judkins Made President 


Of Ogden (Utah) Chapter 


OGDEN, Utah.—Lowell R. Jud- 
kins (Nash) has been elected pres- 





Dallas, and a vet- 
eran of more 
than 20 years at Chevrolet. 

A native of Iowa, Sarvis joined 
the organization in 1926 as a rep- 
resentative in Los Angeles. He 
subsequently was appointed assis- 
tant zone manager, serving at El 
Paso and San Antonio. As a zone 
manager in following years, he re- 
I turned to El Paso, and then held 
ident of the Ogden chapter of the] similar posts at Minneapolis, Far- 
Utah Automobile Dealers Assn. R.| go, Omaha and Houston. 

H. Williams (Dodge) was elected ——— 
vice-president, and V. H. Dutcher Fred Oakley Motors, Dallas, Tex., has 


(Kaiser-Frazer) | been incorporated listing $45,000 author- 
t was named secre ized capital stock by Fred, Gayle and 
ary. Ovita Oakley. 


Ivan X. Sarvis 








E, U. TEAGUE of Teague Motor & Implement Co. (Kaiser-Frazer), 355 N. Liberty 
St., Salem, Ore., presented each of his 35 employes a turkey when the dealership made 
its parts quota for November. Teague is shown receiving the fowl from the men in 
the white uniforms. 
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Ky. Assn. Urges 
That Bill of Sale 
Be Made a Title 


LOUISVILLE. — Correction of 
Kentucky’s controversial licensing 
law to make the bill of sale a title 
has been proposed by the Kentucky 


Automobile Dealers Assn. in a rec- | 


ommendation placed before the 
Kentucky County Clerks Assn. 


Most of the controversy, the as- 
sociation maintains, can be cor- 
rected through two minor amend- 
ments. The first would change one 
word in paragraph two of section 
186.200 to read: “The purchaser 
must retain one copy of his bill 
of sale.” The other would add a 
phrase to paragraph two of sec- 
tion 186.190 reading: “and bill of 
sale for such vehicle.” 


The above changes, in the opin- 
ion of association committees, will 
automatically make the present 
bill of sale a title. It was also 
proposed that the present bill of 
sale include a space to specify the 
name of person or persons to whom 
any lien is in favor of, and addi- 
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of bill of sale, to record the 
amount of subsequent loans. 


After the owner has received the 
new type bill of sale, he will be 


| unable to transfer his car without 


having both his license receipt and 
bill of sale in his possession. The 
effective date of the new bill of 
sale would be decided by the Ken- 
tucky legislature, it was stated. 


For Christmas 
Cedar Rapids Firm Promotes 
Accessories as Gifts 


CEDAR RAPIDS, Ia.—A six-page 
bulletin urging readers to give ac- 
cessories for Christmas is being 
circulated by Allen Motor Co. here. 

The bulletin contains green-and- 
white pictures of nearly 20 items, 
with promotion captions beneath 
each photo. 

Among the items featured are an 
under-car_ silhouette light, tire 
chains, trouble lamps, glare-proof 
mirrors, day-driving visors, seat 
covers and exterior sun visors. 


Wichman Nash Co., 202 E. Columbia, 
Farmington, Mo., has been incorporated 
listing $50,000 authorized capital stock by 





PRODUCTION of new Hudson cars is 
increasing steadily in volume, with the 
models rolling off the assembly line at a 
rate averaging about 2,000 cars per week. 
Two-line production is now underway. The 
second assembly line was started after 
production was built up initially on the 
first line. Employment totals have increased 
also since the new car went in production, 
with more than 15,000 people now on the 
payrolls. 


Derby Tucker Sales 


Derby Tucker Sales, Inc., Aus- 
tin, Tex., has been incorporated 
listing $60,000 authorized capital 
stock by G. W. Derby, A. D. Cobb 


tional spaces at bottom, or on back! John C., H. Lee and Henry E. Wichman. | ir., and C. F. Farrell. 
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MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


Bt 











For Safety’s Sake 


N. C. Dealers Unite in All-Out Effort to Make 


New Inspection Law a Success 






ciation, North Carolina dealers are 
displaying posters in their service 
departments, on show windows and 
other public places, which list the 
standard requirements for a safe- 
to-drive vehicle. 

Customers are being urged to 
have their cars and trucks inspect- 
ed in dealer service departments 
and have them put in condition to 
pass the state inspection. 

Col. L. C. Rosser, commissioner 
of motor vehicles, has praised 
this action by the association, 
and expects it to greatly reduce 
the time which will be required 
to inspect the 877,553 motor ve- 
hicles registered in North Caro- 
lina. 

Under sponsorship of the asso- 
ciation, manufacturer-dealer bill- 
boards in North Carolina will, dur- 
ing December, call the public’s at- 
tention to the fact that the state’s 
inspection program will get under 
way Jan. 1. 

Many individual dealers and lo- 
cal, city-wide associations affiliat- 
ed with the state association are 
stressing in newspaper and radio 
advertising the necessity for the 
state inspection law and the desir- 
ability of owners having their ve- 
hicles placed in good mechanical 
condition before going through the 
state’s inspection lanes. 

“This whole-hearted cooperation 
by the North Carolina Automobile 
Dealers Assn. and its membership,” 
stated Col. Rosser, “in our highway 
safety program will make the in- 
spection phase work much more 
smoothly and will result in a mini- 
mum of inconvenience for the pub- 
lic.” 


RALEIGH, N. C.—An outstand- 
ing example of cooperation in a 
statewide highway safety program 
is being chalked up by the North 
Carolina Automobile Dealers Assn. 
as the state prepares to place its 
mechanical inspection law in effect 
Jan. 1. 

The inspection law provides 
that 25 separate items be checked 
to determine if a vehicle shall 
be permitted on North Carolina 
highways. 

Three distinct “grades” are given. 
Vehicles in good mechanical shape 
will be given an okay; those need- 
ing repairs to make them safe to 
drive will be labelled unsafe and 
the drivers instructed to have the 
necessary repairs made and submit 
to another inspection; while those 
found to constitute a serious haz- 
ard to highway safety will be towed 
away from the 40 inspection sta- 
tions being set up throughout the 
state. 

Under sponsorship of their asso- 














Frisco Plugging 
To Get NADA 
Parley in *49 


SAN FRANCISCO.— Mildred 
Haskins, manager of the San Fran- 
cisco Motor Car Dealers Assn., re- 
ports that San Francisco probably 
will not have an auto show before 
1949. 

However, it is said that pros- 
pects are increasingly bright that 
San Francisco will be chosen as 
the NADA convention site in 1949. 

NADA’s executive committee has 
already recommended the city, ac- 
cording to Harry Elliott, commen- 
tator on the “Auto News of the 
Air” program, and San Francisco 
dealer delegates will be on hand 
at NADA’s 1948 convention in Chi- 
cago to plug for their city’s selec- 
tion the following year. 


Shearer Seeks 


Early Parole 


ST. LOUIS. — Franklin Wells 
|Shearer, Maplewood (Mo.) Chev- 
rolet dealer who was sentenced to 
two years in prison for income tax 
evasion earlier this year, has be- 
gun a fight to obtain a parole, it 
was disclosed here last week. 

Shearer has obtained the ser- 
vices of a Washington (D. C.) at- 
torney. Under customary rules, 
Shearer will not be eligible for 
parole until he has served one- 
|third of his sentence, or eight 
months. At present, he has served 
slightly over three months. 


’48 Paint School Dates 
Set by DeVilbiss 

TOLEDO.—Spray painting classes 
for auto refinishers for the first 
half of 1948 were announced last 
week by the DeVilbiss School of 
Spray Painting here. The one-week 
courses will begin on Jan. 5, April 
5 and June 21. 

All users of DeVilbiss equipment 
are eligible for this tuition-free 
instruction on the spray painting 
technique, the function and care 
of spray equipment. Those inter- 
ested should write for reservations 
as early as possible to DeVilbiss 
Co., 300 Phillips Ave., Toledo 1. 





William Greer and Ben Jenkins have 
formed Jenkins-Greer Motor Co., 218 Osage 
St., Sedalia, Mo., with $100,000 author- 
sa ized capital stock. 
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What Henry wants most 
is escape... 







What Muriel 


suntan... 


Get more of what you want in 1948 in the rich Chicago market by 


building your promotion around the Chicago newspaper which has 


more influence with more of the people whose patronage is all- 
important to manufacturers and retailers. 

Address Chicago Tribune readers and you solicit the patronage of 
the families who account for the bulk of the automotive and home ap- 
pliance sales made here. In every neighborhood and suburb of Chicago 
the Tribune is the newspaper bought, read and bought from as is no 
other. 

In addition, the Tribune’s appeal to the up-and-coming families in 
hundreds of cities and towns adjacent to Chicago makes it a regional 
medium famed for its ability to build sales and win dealer support 
thruout the heart of the central states. 

The more people your promotion impresses, the more you sell. On 
weekdays, the Tribune delivers from 490,000 to 660,000 more total 
circulation than other Chicago daily newspapers. On Sundays, the 
Tribune delivers from 450,000 to 775,000 more than other Chicago 
Sunday newspapers. 

To sell in Chicago with maximum economy and effectiveness in 1948, 
build your advertising program around the Tribune. Rates per line per 
hundred thousand circulation are among America’s lowest. 


October average net paid total circulation: Daily, Over 1,025,000—Sunday, Over 1,600,000 
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What Deborah wants most 
is companionship . . . 


wants most is a 





What John wants most 
is a snow plow... 
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What do you 
want most, 
Mr. Advertiser? 













You get more of what you want in Chicago 
when you build your promotion around the 





General advertisers of automotive products, housing 
equipment and supplies, and radios place in the Trib- 
une more of their promotion funds than they place 
in any other Chicago newspaper. 


Chicago Tribunerepresentatives: A.W .Dreier,810 Tribune Tower, Chicago 11—E. P. Struhsacker,220 E. 42nd St., NewYork City 17—Fitzpatrick and Chamberlin,155 Montgomery St.,San Francisco 4—W.E. Bates, Penobscot Bidg., Detroit 26 
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Crees 


Says Bill Is Ready for Ho 


Price Control Fight 
Urged by Raynor 


as opposed to “any sales tax that 
would be a burden to the automo- 
bile industry.” 

Other officers elected include 
Irving Byer, vice-president; Cecil 
J. Walter, secretary; Stephen Scal- 
tone, treasurer, and Joseph Bello- 
mey, A. J. Caruso, Samuel Dell, 
Daniel E. Morse and Benjamin 
Pepper, board members. 


* * * 
14 Detroit Dealers Deny 


Violating Title Act 

DETROIT.—F ourteen Detroit 
used-car dealers last week denied 
violation of the Michigan state 
motor vehicle title act by failure 
to issue itemized statements on 
sales. They were arraigned before 
Recorder’s Court Judge Joseph A. 
Gillis. 

All were released on personal 
bonds amounting to $300 each to 
await trial. Ten of the 14 dealers 
demanded jury trials. 

o > > 


Cook Heads U. C. Group 
In St. Joseph County, Ind. 


SOUTH BEND.—Floyd L. Cook 
sr.. has been elected president of 
the St. Joseph County (Ind.) Used 
Car Dealers, Inc. Paul Boger is 
vice-president and Harold Ellsasser 
is secretary-treasurer. 

Purpose of the association is to 
establish fair and uniform policies 
and prices and to oppose all wild- 
cat practices and fly-by-night oper- 
ators, it was declared. 


a7 * * 
‘Used’ Car Business 
Suits Cesare Fine 


PROVIDENCE, R. I.—Comment- 
ing on suggestions that used-car 
dealers call themselves independent 
car dealers instead of used-car 
dealers, Rickard Cesare, first vice- 
president, says: 

“T’ve been in the used-car busi- 
ness most of my life, and expect 
to so continue.” 

By the way, Cesare and Louis 
Baker did a fine job gathering con- 
tributions for NUCDA’s $100 Club, 
collecting $1,600 for the sustaining 
fund which now exceeds $15,000. 
Goal is $25,000. 

+ 





DALLAS, Tex. — Legislation is 
being drafted for introduction at 
the next regular session of Con- 
gress providing price controls spe- 
cifically for the automobile indus- 
try, Milton T. Raynor, Chicago gen- 
eral counsel for National Used Car 
Dealers Assn., told members of the 
Dallas Used Car Dealers Assn. last 
week. 

Raynor said it had been deter- 
mined that the proposed measure 
would make violation of the price 
provisions a felony offense, en- 
forceable by the FBI. 

He stated that in accordance 
with the national association’s op- 
position to return of price controls 
as applicable to the automobile in- 
dustry, the measure would be ac- 
tively opposed by the association 
and he urged fullest organization 
of used car men at the local, state 
and national levels to combat this 
other measure the industry re- 
garded as unnecessary, untimely 
and discriminatory. 

He warned that return of con- 
sumer credit control and new state 
automobile financing laws would 
take a heavy toll in the business 
ranks of used car dealers, unless 
they unified their ranks. He said 
he believed that in January the in- 
dustry may be able to achieve a 
new form of credit control. 

He predicted that terms would 
be modified, however, for utiliza- 
tion of broader credit on the later 
model cars, without requirement of 
guidebook use. 

He added that he believed the 
two-bar ruling, as it applies “in 
discriminatory fashion” to used 
car dealers, will be eliminated, it 
already having been held up on 
petition of the NUCDA. 


* * * 


Hubbard Named in Lubbock 


To Sueceed Workman 

LUBBOCK, Tex.Chester A. 
Hubbard has been elected presi- 
dent of the Lubbock Used Car 
Dealers Assn., succeeding R. W. 
Workman, who has been named a 
member of the board of directors 
of the Texas Used Car Dealers 
Assn. 

Other local officers named were 
Thurman, Cole, vice-president, and 
Elmer Mosley, secretary-treasurer. 

7 * 


. 
Gere Elected in Syracuse; 


Sales Tax Draws Fire 
SYRACUSE, N. Y.—H. Munro 
Gere has been elected president of 
the Syracuse Used Car Dealers 
Assn. 
The organization went on record 
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NUCDA Drive 


WASHINGTON. — Bill Shuman, 
executive director of the National 
Used Car Dealers Assn., reports 
that the membership drive is pro- 
ceeding fairly well, with nearly 500 
memberships, counting renewals, 
coming as a result of Charlie Hil- 
lard week. 





At ASI Show... 





HOW MOTOR & EQUIPMENT WHOLESALERS ASSN. explored the GM parts dis- 
tribution plan in the panel discussion at the ASI show in Chicago. The technique of the 
‘*Information Please’’ program predominated. 





THE NEWLY ELECTED officers of Automotive Booster Club International, Inc.: 
Seated (left to right), Thomas A. Rowe, first vice-president; Cari L. Broich, president; 
Carson W. les, second vice-president. Standing (left to right): Henry 8. Clark, 


Chi 
treasurer; Daniel J. Hartnett, secretary. 

























City Council Approves 


1% Retail Sales Tax 

DENVER. — Denver's city 
council ended a stormy session 
here last week by passing a 
controversial 1 percent sales tax 
levy on all retail sales in the 
city, including autos and auto- 
motive items. 

Scheduled to become effective 
Jan. 1, the measure met with 
severe opposition from represen- 
tatives of both business and la- 
bor. The general opinion of the 
opposition was that the levy will 
drive Denver shoppers to sub- 
urban areas and act as a spur 
to greater inflation. 


Nash Dealers 
Boost Parts 
Sales 620% 


DETROIT.—Nash has increased 
shipments of factory approved 
parts and accessories from a 1941 
level of $5,400,000 to $33,600,000 in 
1946 and an estimated $39,000,000 
in 1947, or an increase of 620 per- 
cent, H. A. Lotz, parts and service 
manager, said last week. 

The record-breaking sales have 
been based on emphasis by Nash 
dealers upon increased service vol- 
ume as the “bed rock of healthy 
and profitable operation” of dealer- 
ships in the competitive markets 
ahead. 

Much of the success of the pro- 
gram can be laid to factory-dealer 
cooperative campaigns during the 
postwar years expanding parts and 
service volume to levels compar- 
ing favorably with the showings 
of competing dealers in areas 
served by Nash. 

Nash parts sales of $16,200,000 
in 1945 were more than doubled 
in 1947 through intensive training 
and promotion programs and 1948 
should show further increases, said 
Lotz. 


First Pontiac Class 
Cited by Klingler 


PONTIAC. —Harry J. Klingler, 
general manager of Pontiac Motor 
division, has awarded certificates 
to the first Pontiac group to com- 
plete the dealership management 
training course conducted for Pon- 
tiac by the General Motors In- 
stitute at Flint. 

Either the sons of Pontiac deal- 
ers or selected by a Pontiac dealer, 
the following young men were con- 
gratulated by Klingler: 

Thomas S. Douglass, Warren L. 
Langwith, Inc., Davenport, Ia.; Sam 
H. Dixon jr.. Sam Dixon Motor 
Sales Inc., Celina, O.; Maurice J. 
Davis, Rugg Motors, Newark, O.: 
William M. Packer jr., Packer 
Pontiac Co., Detroit; Wendell H. 
Johnson, Hendrickson Pontiac, Inc., 
Chicago; F. Lloyd O’Brien jr., Ar- 
row Pontiac, Inc., Anderson, Ind., 
and Wilbur L. Langhorst, A. C. 
Langhorst Co., Sidney, O. Walter 
F. Posca, student from Mendoza, 
Argentina, also was in the group. 


Whitman Heads Assn. 


In Essex County, N. J. 

NEWARK, N. J.—The Essex 
County Automotive Trade Assn. 
has announced the election of 
Courtenay S. Whitman jr. as pres- 
ident and Elmer Blauvelt as first 
vice-president. 

Otto Ploetner has been named as 
second vice-president and G. R. B. 
Symonds is treasurer. William L. 
Mallon is secretary-manager. 








Doherty Nash 


Del Motor Car Co., Green Bay, 
Wis., has changed its name to 
Doherty Nash Co. 
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THE BANQUET on the occasion of Winthrop Motor Co. (De Soto-Plymouth) 25th 
anniversary. George Miller, president, is seated at the center of the head table. To 
his right, Arnold Reading, vice-president; to his left, E. N. Eisenhower, secretary and 


brother of Gen. Eisenhower. 


British Prepare for Increase 
In Canadian Exports 


and also bring more dollars to this 
country, Canadian makers of 
American type vehicles are said to 
be looking for supply sources in 
Canada, so that their plants can 
manufacture cars and component 
parts which might even find a 
ready market in the U. S. 


Oates Heads Up 
B. C. Group; Gray 
Market Aired 


VANCOUVER, B. C.—A. J. Law- 
son Oates, Vancouver, has been 
elected as president of the Motor 
Dealers Assn. of British Columbia. 
Chris Brown, New Westminster, is 
vice-president, with Edwin T. Orr, 
Vancouver, as secretary-treasurer. 

Directors are Marshall McLeod, 
Chilliwack; Sid Smith, Kamloops; 
Wilson Hunt, Penticton; Norman 
Roscoe, Nelson; J. G. Ranley, 
Prince George, and G. D. Frizzell, 
Prince Rupert. 

William Mitchell, business man- 
ager for General Motors of Can- 
ada Ltd., was one of the guest 
speakers at the convention, which 
was attended by 120 delegates. He 
emphasized the necessity of deal- 
ers’ maintaining proper account 
systems so that all facts concern- 
ing their business could always be 
at their fingertips, and pointed out 
that the existence, or lack of a 
good accounting system, could 
make or break a business. 

The convention paid considerable 
attention to the used-car situation. 
Sentiments expressed by members 
of the association revealed that 
only their desire to follow ethical 
business methods prevented their 
launching an open war on used- 
car racketeers, which was de- 
scribed as one of the gravest prob- 
lems ever confronting the industry. 

One delegate urged government 
intervention—an embargo on used- 
ear dealers restraining them from 
handling cars manufactured in the 
past five years, but the association 
voted down a resolution asking re- 
imposition of price control on used 
cars. 

Said one member: “This would 
again foster a black market, 
whereas, with the removal of ceil- 
ings, this issue can be fought in 
the open.” 









































OTTAWA.—British car manufac- 
turers are expected to get a bigger 
slice of the automotive market in 
this country at the expense of 
American makers when Canada’s 
new import quotas are in full 
operation, authoritative sources in- 
dicated here last week. 

In fact, British makers report- 
edly are already preparing for 
such a development to the extent 
that they are changing the design 
and construction of their vehicles 
to meet Canadian preferences. 

Prior to Canada’s import ban, 
Canadians had purchased only 
1,447 British cars compared with 
27,376 American vehicles during 
the first nine months of this year. 
Now, it is learned, British manu- 
facturers have recently obtained 
huge orders from Canadian sources. 

It is said that one British firm 
alone had an order to deliver 7,000 
cars. Meanwhile, U. S. makers in 
1948 are expected to be allowed 
to export less than half the amount 
of cars they export in all of 1947. 

In the meantime, British makers 
are launching huge advertising 
and sales campaigns throughout 
Canada. 


However, to meet the challenge 


K-F Pays Bonus 
a 

To Its Salaried 

Employes 

WILLOW RUN. — Kaiser-Frazer 
Corp. will pay an equitable match- 
ing fund of $97,776 to approximate- 
ly 1,212 secretaries, executives and 
confidential personnel not sharing 
in the 1947 security trust fund of 
$650,889 that goes to UAW-CIO 
members, Edgar F. Kaiser, vice- 
president and general manager, an- 
nounced last week. 

Checks totaling $748,665 were to 
be distributed to 10,228 Willow Run 
employes on Dec. 19. 

While the average payment was 
$72.16, checks ranged as high as 
$92.77, the maximum, which repre- 
sents 252 shifts worked between 
Dec. 2, 1946, and Nov. 23, 1947. 

Willow Run now has 16,168 em- 
ployes, but by the eligibility rules 
of the trust fund an employe must 
have been on the payroll 90 regu- 
lar shifts prior to the termination 
date of the fund year—Nov. 23. 
The 1948 security trust fund, which 
started Nov. 24 of this year, al- 
ready amounts to $80,000, Kaiser 
stated. 

Kaiser revealed that K-F has 
been giving consideration to vari- 
ous bonus plans, one of which may 
be put into effect during 1948 for 
employes not under the security 
trust fund arrangement. 





































300 at Syracuse Dance 


SYRACUSE, N. Y.—More than 
300 couples attended the second 
annual Christmas party and dinner 
dance of the Syracuse Automobile 
Dealers Assn. Robert J. Purcell, 
association president, presided. 
William B. Dunn was chairman of 
the dinner and was assisted by 
Leon Carpenter, Clayton Pilot and 
Stuart C. Ballard, executive secre- 
tary of the association. 





GOOD NEWS for Pontiac dealers attending the division’s December dealer-manage- 
ment conference was that the Pontiac plant expansion program is near completion. 
Dea'’rs reported @ steady increase in orders to L. W. Ward (center, seated), general 
s.4s manager and host. 
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. 3 sion Plant, by W. H Goss anc ) 

Parley & Show Jan. 12-16... ak, Jenn Masking Dniversity. 
Friday morning, Jan. 16. fuels and lubri- 


cants session: chairman, Hf. L. Moir, Pure 
Oil Co. 


‘Preignition and Its LDeleterious Effects 
in Aircraft Engines,’’ by A. Hundere and 
J. A. Bert, California Research Corp. 


“The Component Parts of Gasoline,"’ 
by C. E. Boord, Ohio State University. 

‘‘Engine Knock and Moiecular Structure 
of Hydrocarbons,’’ by W. G. Lovell, Re 
search Laboratories division, General Mo- 
tors. 

Aircraft session: chairman, P. E. Hov 
gard, Piasecki Helicopter Corp. 

Helicopter Controls for Pitch-Power 


SAE Slates 50 Papers 
On Variety of Topics 


DETROIT. - Nearly 50 techni- | Basis," by K. J. Fleck, Caterpillar Trac- 


: tor Co. 
cal oe will be presented at the “Technique of Exhaust Smoke Measure- 


Society of Automotive Engineers | ment,” by F. L. Coers and J. P. Jung, 


























° day, Socony-Vacuum Oil Co., Inc. 

Prepared discussions by J. B. Macauley 
jr., Ethyl Corp.; J. M. Campbell, Research 
division, General Motors; W. S. James, 
Ford Motor Co., and W. E. Drinkard, 
Chrysler Corp. 

Diesel engine session, smoke symposium: 
chairman, P. H. Schweitzer, Pennsylvania 
State College. 

‘“‘Diesel Engine Exhaust Smoke as In- 
fluenced by Fuel Characteristics,’’ by H 
D. Young, Sinclair Refining Co. 

‘‘Smoke in High Speed Diesel Engines,"’ 
by J. J. Broeze and C. Stillebroer, N. V. 
Bataafsche Petroleum Maatschappij (Hol- 


MORE pEeOPLE WANT MORE ALUMINUM FOR MORE USES THAN EVER 
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. J. Law- Taussig, Burlington Truck Lines, Inc. | 
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otor Intervals Between Preventive Maintenance 
2 Procedures,’’ by W. J. Cumming, White | 
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jinster, is Body session: chairman, Clarence Kra- 
. Orr, mer, Ford Motor Co. | 
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treasurer. Their Loads,’’ by L. H. Smith, consulting 
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Norman by C. L. Altenburger, Great Lakes Steel 
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wrisseh Monday evening, body session: chairman, 
, ’ J. W. Greig, Woodall Industries, Inc. 
“Do Americans Want a Small Light 
ess man- Car?"’ by E. R. Grace, Grant Advertising, 
Inc. 
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Department at Buick,’’ by H. C. Golden, | 
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fednesday morning, Jan. 14, aircraft ° : : - os ‘ i as 1 
market, powerplant session: chairman, A. T. Col- There’s an idea here for the designer who builders since aluminum was introduced to 
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Collyer Assails 


Information Curb 


On Synthetic 


AKRON.—Congress should elim- 
inate the present necessity of pool- 
ing information regarding Ameri- 
can-made rubber so that competi- 
tive free enterprise in this impor- 
tant field will be completely un- 
shackled, John L. Collyer, presi- 
dent of B. F. Goodrich Co., declared 
last week. 


“Wartime agreements for the 
exchange of technical information 
pertaining to man-made _ rubber 
should be terminated in the inter- 
est of stimulating renewed private 
research and development,” the 
former special director of national 
rubber programs said. 


“American-made rubbers, with- 
out which this nation and its al- 
lies would have been critically and 
probably fatally pressed during 
World War II, stemmed from ear- 
lier research in industrial labora- 
tories financed and supported by 
private capital. 


“Congress, which has the re- 


sponsibility of writing the nation’s 
should at 


future rubber policies, 


Yep—more than 540,000 bona-fide farm 
folks jam-packed the 14 acres of floor space 
during the Pennsylvania Farm Show 

at Harrisburg last January. 


Pennsylvania’s $676,771,000 Farm Market 
is big, solid, substantial—year in and 

year out. For example, one Farm Show 
exhibition building, (comfortably heated), 
a permanent structure, is larger by far 

than Madison Square Garden! 


Pennsylvania farm families enjoy 
better-than-average income in good times 
and bad. Here is a market that is made to 
order for quality products—a market 

you can count on for steady, profitable 
volume year after year. 


You can reach 70% of the farm families 


in this section of the Golden Crescent 
at low cost, with just one medium— 
The Pennsylvania Farmer. 


Forms close December 30, 1947 

SPECIAL FARM SHOW EDITION— 

THE PENNSYLVANIA FARMER 
January 10, 
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GADSDEN LINCOLN-MERCURY CO. opened recently at 105 E. 






Broad St., Gadsden, 


Ala. T. M. Callaway, president of the dealership, was formerly president of American 


Discount Co. of Georgia at Atlanta. 





the earliest possible moment deal 
realistically with this matter to 
assure unhampered action and the 
reestablishment of incentive for 
the scientists and the industrial 
concerns with which they are as- 
sociated.” 


C. E. Rabb Motor Co. 


C. E. Rabb Motor Co., Lenoir, 
N. C., has been incorporated with 
capital stock of $50,000 to engage 
in the automobile business. Prin- 
cipals are C. E. Rabb, L. C. Under- 
hill and J. J. Dudley Rabb, all of 
Lenoir. 





1948 





Rurally Rich. . 


Youngstown Sells 
502 New Cars 


YOUNGSTOWN, O.—A total of 
502 new cars and 101 new trucks 
were registered in Mahoning coun- 
ty in November, it was announced 
last week. Used vehicle sales to- 
taled 470 units. 

Lucius Smith has been named 
sales manager of Singletary Mo- 
tor Co. (Plymouth-Chrysler-Dodge), 


| Dawson, Ga. 


Copyright, 1947, Capper-Harman-Slocum, Inc. 





Fuel Boost 


Points Up 


Economy Car Need 


By A. H. Allen 


SHARP INCREASES in prices of gasoline and motor oil 
may stimulate a little thinking about the advantages of 
light weight and fuel economy in passenger cars, factors 
which hitherto have been rather nebulous matters tossed 
back and forth by designers and engineers. There have been 


seven advances in crude oil* 
prices in the past two years, 


and who can say there will 
not be seven more in the next 
two? Picture for a moment the 
possible effect of 50-cent gasoline 
and 60-cent motor oil. Unquestion- 
ably they would bring a drastic 
decline in automobile usage. 
There is little to be done except 
pay the price or stop driving. 
There will be no new car models 
on the streets before next spring 
which offer any appreciable im- 
provement in gasoline economy. By 
fall, at least two of the three low- 





39 thousand farmers 
to the acre ? 




























. Politically Powerful 


Seow 








est- price high- 
volume passenger 
cars are expected 
to introduce mod- 
els several hun- 
dred pounds 
lighter and offer- 
ing much better 
economy. 
Eventually, 
the _ introduc- 
e tion of the Ket- 
tering high- 
compression en- 
gine should permit great savings 
in fuel, only, however, if the high- 

octane gasoline is available at a 
reasonable price. 

One way in which oil companies 
might halt the rising price spiral, 
as suggested by the trade journal 
National Petroleum News,. is to 
cancel all retail credit cards which 
penalize the cash buyer by as much 
as 2 cents a gallon, according to 
some estimates. 

* * * 
Too Late Anyway 

THIS IS THE season when many 
vendors and suppliers receive those 
nice letters from their automotive 
customers, thanking them for their 
cooperation and suggesting that 
the sending of Christmas gifts td 
purchasing agents and buyers is 
frowned on by the management. 
After reading such a letter, one 
vendor remarked facetiously the 
other day, “The only trouble was 





A. H. Allen 


it came too late; I’ve already 
bought my presents and_ sent 
them.” 


Actually no one takes the writ- 
ten admonitions too seriously. 
They have been sent out for a 
number of years at this season 
and have become regarded as 
merely routine. 

During the war years, the policy 
often worked in reverse. In other 
words, the buyers bought gifts for 
suppliers from whom they were 
trying to haggle materials and 
parts. The shoe is gradually mov- 
ing to the other foot, however. 

* * * 


Merry XXXXmas! 
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DICK TRACY JOE PALOOKA 
THE GUMPS POPEYE 
HENRY ORPHAN ANNIE 
TERRY SMILING JACK 
THE NEBBS HAROLD TEEN 
BRENDA STARR 
STEVE CANYON SMITTY 
(And many others both 
Daily and Sunday) 


help IF yr 


Catt Cea yt 


JIGGS 


REACH BUFFALO'S BUYING 
POWER thru the 


Beli ob Sgr 


Buffalo's Only 
(ovr and Sunday Newspaper 


National Representatives: 


OSBORN, SCOLARO,MEEKER & CQ., 
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Dealer Business Counsel 


Inventory Creates Problems, but Closing Down 
Of Garage Isn’t Necessary to Take One 


By J. B. Van Tassel 


{os is the time of the year 
when every dealer should be 
seriously considering taking a phy- 
sical inventory of his stock of 
parts, accessories, gas, oils, grease, 
tires, tubes, etc., in order to make 
sure that the amount of these in- 
ventories as shown on the books 
actually represents the value of the 
stocks that are physically in the 
stockroom department. 


There are many different meth- 
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least one month before the close 
of the books for the fiscal or cal- 
endar year—so that the necessary 
adjusting entries covering  in- 
creased and decreased costs and 
differences of over or short can 
be made in time so as not to hold 
up the annual closing of the books 
and the certification of the state- 
ment. 


ing the job by midnight. The 

number of men required depends 

on the size of the inventory. The 

charge is usually based on a per- 

centage of cost of the total dol- = oT eae 

lar value of the inventory at cost. * 

The mest penuiar charse is fe- Rountree Joins Resch 
George H. Resch Motors (Hud- 


ured on a basis of 2 percent up 
to $50,000 and 1.75 percent over | son-Federal), 719 King St., Charles- 


$50,000. ton, S. C., announces the appoint- 
Stockroom inventories and the| ment of R. D. Rountree as general 
final tally of these inventories|manager. Rountree was formerly 


should be taken as of the last day| employed by Universal CIT Credit 


ods of taking these physical inven-| Of the month, either Oct. 31, Nov. Corp. as branch manager. 


tories. In some 
cases, the stock- 
room depart- 
ments are closed 
down for a day 
or two in order 
to make this 
count. However, 
this plan is not 
the best because 
it naturally closes 





down the shop 
. for that period of ! 
J. B. Van Tassel time. 


Another plan is to take inven- 
tory over a weekend or on a holi- 
day. But such a plan isn’t very 
popular with employes, because 
the average employe in this day 
and age doesn’t like to work on 
weekends or holidays. Also, 
where you take these inventories 
on weekends and holidays the 
cost of overtime wages usually 
will run the actual cost of tak- 
ing the inventory pretty high. 

It has been my experience over 
a period of years that the most 
economical and accurate way of 
taking a physical inventory of your 
stockroom department (and still be 
able to keep this department and 
the service department open for 
business) is to make your count 
during the regular working hours 
of the department by a simple sys- 
tem of inserting a card in each 

stock bin, showing the count on 
these cards as the counts are made 
and as stocks are added or dis- 
persed during the count. 


* r x 


bbw mty when you are ready to 
4 take your total tally of stocks, 
all you have to do is to add up 
the total pieces as shown on the 
cards, multiply the number of 
pieces shown by the actual cost 
of the particular pieces in order to 
arrive at the total inventory value. 

This method also makes it pos- 
sible for you to continue to give 
service to your customers during 
the taking of the inventory which 
means you continue to make sales 
and profits with no inconvenience 
to your customers. 


Then there is another method 
which is becoming quite popular 
of late, and that is engaging the 
services of an outside firm of in- 
ventory experts to come in over a 
weekend and take the inventory. 


This crew generally starts at 
12:30 noon and plans on complet- 


U. S. Clarifies | 
Criticism of Oil 
Antifreezes | 


CHICAGO.—Petroleum base anti- | 
freezes will cause no damage to| 
any automobile engine but they 
may “attack radiator hose made 
from natural or reclaimed rubber,” 
according to a new bulletin issued 
last week by the U. S. Bureau of 
Standards. 

The bulletin was issued to correct 
widespread misinterpretation of a 
previous bulletin in which petro- 
leum base antifreeze solutions were 
generally classed as “harmful,” ac- 
cording to A. A. Frickle, president, 
Great Northern Laboratories, Inc., 
Chicago. 

The new statement further points 
out that when the petroleum base 
“is properly and highly refined and 
is used with a radiator hose of suit- 
ably selected synthetic rubber, the 
hose is not attacked.” 

This latest action by the bureau 
follows Frickle’s representation to 
it in behalf of No-Freeze, the petro- 
leum base antifreeze manufactured 
by Great Northern Research. 











6 EXAMPLES 


(@q> KRW AIR COMPRESSORS 


\ 





These Compressors, like all other 
KRW products, are designed and 
built by experts. Every valuable feat- 
ure to obtain maximum efficiency and 
long life is “built in.”” No expense 
| is spared to make them the best at 
any price. We know present day 
i requirements of the modern 
‘ Service Station and have 
designed these units with 
HIGH WORKING PRES- 
SURE and GENEROUS 
SIZED TANKS to meet 
them. OUR LOW PRICES 
are made possible by volume 
production and our method 
of selling direct to Ford 
Dealers, by which most of 
the advertising and selling 
expense is eliminated. YOU 
save the difference. 


$3.4990 


F.O. B. Factory 










i 


Also available... No. 181, 5 HP, 
20 cu. ft. per minute $448.00 





(i KRW SLOW CHARGER 


Wall Type, Six Ampere, 
Charges 1 to 12 Batteries 


It’s a new, Heavy-duty Charger that 
handles one to twelve 3-cell bat- 
teries or equivalent. Ideal for safe 
charging of all types of car, truck 
and aircraft batteries. Incorporates 
all the latest design and construc- 


tion features. Write for descriptive 
literature. Low Price, only 


F. O. B. Factory 


Complete with bulb, wiring, con- 
nectors, and terminal leads. 

















KRW 3-TON 
QA SARAGE TACK 
oe - 






With a lifting capacity of 6000 Ibs 
this Jack is ideal for general garage 
use. Heavy and powerful, a 24” life 


gets the largest tire off the ground 
Rugged steel construction permits 96 50° 
frame to remain in alignment even 
when operated on uneven floors 


F B. Factor 
Only two check valves and one re ° el 


lease valve are built into this Jack 
The long, low frame allows Jack to 
be used under all types of cars and 
trucks. 


Save ffney Cede foaayf 


PRS i cee 


30 or Dec. 31, but preferably at | 





g KRW FAST CHARGER | 


one Time Switch to operate. All unnecessary gadgets 
are eliminated. A simple INSTRUCTION PLATE on 
top of the cabinet enables you to quickly learn how to 
service the batteries, regardless of their condition. Just 
PLUG-IN to 110 Vole lighting circuit, then connect the 
leads to the battery and turn on the Switch. After FIVE 
MINUTES charging the METER will show the cond* 
tion of the battery and whether or not it can be charged, 
or is worth charging. After that decision is made... if 
you want to charge it, proceed again in the same manner 
and recharge for $5 minutes, then a TEST can be made 
to see if the battery is fully charged, by means of the 
BUILT-IN, DISCHARGE, TEST UNIT. FULLY 
AUTOMATIC IN OPERATION. 






LIFTS 
4 to 24 
INCHES 





Traffic Deaths Running 
Slightly Below ’46 Total 


WASHINGTON. — Traffic 
deaths in October dropped be- 
low that for the same month 
in 1946, the National Safety 
Council reported last week—the 
first time this has happened 
since April. ; 

October’s death toll was placed 
at 2,960, or 2 percent below the 
3,020 fatalities of October, 1946. 
In the first 10 months of this 
year, 26,160 persons were killed 
in traffic, a reduction of 4 per- 
cent from the 10-month mark 
last year and a drop of 18 per- 
cent below the 1941 figure. 


THIS FOUR-CYLINDER Packard sedan, 
built in 1909, runs on Minneapolis streets 
daily on errand service for East Franklin 
Used Car Co. The car is original in every 
respect and in perfect running order, ac- 
cording to Selmer Stein, of the dealership. 


You get the best results in our Classified 
Section, inside back cover. 














The KRW FASTCHARGER is the simplest 
and most efficient on the market, regardless 
of cost. It has only a single METER to watch, 


*130°° 


F. O. 8. Factory 











Here’s a highly effi- 
cient, low cost 
Spark Plug Cleaner 
that will speed up work and reduce 
your costs on every job. 

The unit consists of a cast alum- 
inum cleaning chamber (6” high) 
fitted with a fine-weave canvas 
bag, precision air valve and a long 
wearing rubber grommet. 

The KRW PlugCleaner, because 
of its compact size, can be fastened 
to a wall or work bench in any 
convenient location. Once in 
place, connect to your air supply 
and the unit is ready to operate. 


Price Including 5 lb. can $575 


“Crisilite’’ Abrasive... F. ©. B. Factory 


KRW 2-TON 
GARAGE JACK 


This new KRW 2-Ton Jack will lift the front or rear end of any pas- 
senger car on the market. It pumps through a handle motion of 45°. A 


quarter left turn of the 





















lease valve which is 
self-cleaning and easily 
removable. A fast ser- 
viceable Jack. 






LIFTS 
3% to 20% 
INCHES 


handle operates the re- 
F. O. B. Factory 





OO PPR 


WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 


BUFFALO 3, N.Y. 


215 MAIN ST.: 





PET 
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—Auto Advertising — 


Dodge Campaign... 
Dealer Twist 
By Bob Finlay 





| Current Prices 


The following list of advertised deliv- 
ered prices of various makes of cars is 
based on prices in effect Dec. 8, 1947. 
They include factory retail prices at the 
factories and provisions for dealer deliv- 
ery and handling charges and for federal 
taxes. They do NOT include transportation 
charges, state sales taxes, license or title 
fees, or various items of factory installed 
or optional equipment: 


BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 








First national advertising on the! said, “that the future of television 


is very promising. For our part, 


—4-dr. at® $1,929; 2-dr. sed., $1,843; | new Dodge trucks announced last 

eee “an Weediecetheg ade, ae $2'502, | Week is due to break Jan. 7, ac-| once we can talk to a representa- 
2-dr. sed., $2,131; conv., $2,651; stat. cording to L. F. Van Nortwick,| tive group of people, We can bring 
wag., $3,249. director of truck sales. our showrooms right into their 


CADILLAC—Series 61—4-dr. sed., $2,- 
324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 





The campaign is expected to be 
the biggest ever put on by Dodge 
trucks. 


homes and though we may not be 
|}able to give every one an actual 
road demonstration, we can cer- 
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AT A RECENT regional managers conference in Detroit, merchandising and product 
plans for Nash Motors’ 1948 fleet sales were outlined by W. A. Cook, commercial man- 
ager. Cook Is pointing to a map showing geographic distribution of fleet sales contracts. 











$2,902; Series 60—4-dr. sed., $3,195; Series 
A 75—4 dr. sed., $4,471; 7-pass. tour. sed., tainly show them our product in 
Ps ge a "he iee ba —" 9-pass. | Dealer Touch | operation and that’s the next best The number of advertisers using an advertiser can deduce with 
is $1560” 947368; Spas. bus. imperial, / When a dealer starts out an ad| thing.” television commercially has in- | reasonable accuracy what audi- 
P| CHEVROLET — Stylemaster—4-ar. sed., | He Thinks We Stink,” we wonder. | | ereased from 42 to 127 since No- | ence turnover and what total un- 
is $1,276; 2-dr. sed., $1,219; spt. cpe., $1,-| But Boyd H. Gibbons (Ford), Los 7 ° | vember, 1946, according to the | duplicated audience he may ex- 
Farm M | | 
, ieee. ae $1,160; | chassis, $992: | Angeles, does a neat reverse Eng- ~ e _ | report, and the number is grow- | pect with ads of varying fre- 
ti ; .pe., $1,281; conv., $1,628: | lish job in a recent advertising col- ar Ads | ing monthly. | See ORS VaryEy average e- 
’ $1,286; spt. cpe., $1,281; conv., $1,628; é s - a 
\ ay sees ag 3 Pwstine—4-ér. sed.,| umn. Gibbons ran a picture of the National farm magazines only, includ- eine a ae are oe | servation. 
¢ . ; sed. cpe., ,313. i is i i - ing: Capper’s Farmer, Country Gentle- | j api an the report indi- ° 2 
: FORD — Deluxe ‘6’’—4-dr. sed., $1,- pe gpa oo wen bis it man, Farm Seurant, Progressive Farmer, ‘cae Pe "bas than 007 miles of Liberty Rising 
i 269.78; 2-dr. sed., $1,211.89; bus. cpe. SS Southern Agriculturalist, Successful | ©? . ; 1 Bill Thom Libert d direct 
a Sttt dees Gates “Aeaede, tok. to Then he — out feat the! Farming. aes ae ee an to complete om con as, oes in hea 
3 371.87;; 2-dr. sed., $1,308.72; sed. cpe.,| customer was rig ut the time Nov., an.-Nov. |the coast-to-coast line. on mag e is providing 
4 $1,329.77; bus. cpe., $1,250.83; stat. wag..| he got mad at Gibbons service Ford — $157,800 Describing the five different the highest circulation per adver- 
| Shae. dae ee, \jnasi.er, ae was back in the war days when Will *121.400 | Methods of presenting commer- |tising dollar, with circulation now 
i $1,229.78; Super Deluxe ‘‘V-8"—4-ar. sed.,| every dealer was forced to use eae ‘ " $16 700 117.600, *ials in television, the report jover 1,600,000 and still gaining. 
; $1,440.28; 2-dr. sed., $1,382.39; sed. cpe.,/ inexperienced help to try to keep Ph = 12700 111'790 points out that the most import- | Liberty also claims better ad visi- 
$1,408.71; bus. cpe., $1,329.77; conv. $1,-/ oa. many cars as possible on the ymouth , , ant consideration must be given | bility because of 50 percent edi- 
"Geaeaieene apni sed., $2,-| Toad. , oe on oan to their correct spotting “so that | torial, 50 percent advertising policy. 
-dr. .» $2,- ‘ evrole ies ; 
003.75; 2-dr. sed., $1,952.75; spt. cpe., He says the Gibbons record was : : the whole show moves along | ¢ 
$2,000; bus. cpe., $1,889.50; Commodore pretty good in spite of this, and fo : penn aa without jarring.” | Studebaker Progress 
136.75; Sapee “8 adr, aed. go092%s,|that now “our Gibbons-trained ra: ng 288 57463 |_.""The major problem plaguing | Studebaker does a fine job of 
spt. cpe., $2,089; Commodore “8"—4-dr. | Workers are back on the job,” and | }- — 5.118 97 463 | the advertiser in television is what | portraying the progress of the 
sed., $2,250; spt. cpe., $2,225.75. that a fortune has been spent on ames 27060 |t° do about programs,” the report new Studebaker around the world 
NASH — “600” Slipstream—4-dr. sed.,| new equipment and _ additional ee ’ says. “In many program cate-| im its overseas edition of the 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- | space | Oldsmobile 24,500 ories costs run very high, in others | “Studebaker News.” 
: bassador Slipstream—4-dr. sed., $1,778.95; | * : General Promotion te oe , d 
; 600"’ Super Series—-4-dr. sed., $1,508.05; He ends the ad with a clever) IHC $102,495 | Union restrictions hamper produc- yong Da 
sed. cpe., $1,459.05; Ambassador—4-dr. | touch: We'll never be satisfied until | ; , tion.” 8 y 
d., $1,820.95; sed. cpe., $1,762.95; stat : | Chrysler Corp. vevevee 49,200 Adrian Bauer Advertising Agency 
a os son on. R 9 seo, SS | every one of our customers is. | (Source: Leading National Advertisers). Newspaper Study has moved to new offices at 1528 
OLDSMOBILE — Series ‘‘66"" Six—4-dr. | V7 L-M Agen Due . Ad Walnut St., Philadelphia 
sed., $1,556; 2-dr. sed., $1,513; club cpe., | /‘"CW #~! gency , | i io The American Newspaper Adver- 7 
$1,488; convertible, $1,845; stat. wag., Ford’s Lincoln-Mercury division Television Rising tising Network’s new color-slide Nemes 
$2,456; chassis, $1,134; Series “68” Eight) .i1) Jaunch its new models early| Television is rapidly becoming a | Presentation, based on findings of | ; od. ; 
—_, Oe kee commune” Suees, next year with a new advertising | maj dvertisi medium d-|its penetration study, concludes| Ralph Daigh, editorial director 
clu cpe., 1,546; convertible, $1,903; | jor advertising medium, accord- , — * as ; 
stat. wag., $2,514; chassis, $1,193; Series | agency handling the campaign. ing to Geyer, Newell & Ganger,|that newspapers, “the medium of ‘of Fawcett Publications, and the 
76” Six—4-dr. sed., deluxe 4-dr. sed../ “J Walter Thompson, which had| which has completed a comprehen- | deepest mass penetration,” can do |Today’s Woman editorial staff, 
$1,773; standard 4-dr. sed., $1,659; de- c a i : : ; if |h d th ffi t the 
luxe 2-dr. sed., $1,705: standard 2-dr.| been handling advertising for that/ sive analysis of the current and/|a@ better job for the advertiser if | have move eir offices to € 
sed. $1584; standard = chassis, | $1,274; | division as well as for Ford cars, | potential use of the medium for ad- he uses the medium with frequency | Fawcett Bldg., New York City. 
Sorte ee yient deluxe 4dr. eed.. $1 / trucks, service parts and miscel-| vertising in a second annual report | and continuity. Eric Hall has joined the pro- 
2-dr. sed., $1,762; standard 2-dr. sed.,|laneous products, announced last/ on television. ANAN quotes from the Psy- (duction department of Brooke, 
$1,643; standard chassis, $1,233; Series| week that it had resigned as coun-| “Each week that passes sees | chological Corp. of America study (Smith, French & Dorrance. 


made for the Book Manufactur- | 
ers’ Institute, which shows that 
85 percent of men and women 
over 15 years of age read week- 


Frederick A. Van Fleet, presi- 
dent of Advertising Associates, has 
been named Cleveland manager 
‘for Powell-Grant. Van Fleet, on 


*98"’ Elight—4-dr. sed., $1,917; 2-dr. sed., 
$1,865; convertible, $2,307; chassis, $1,441. 


PONTIAC — Torpedo ‘‘6’’ — 4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 


some new development and prog- 

ress in television,” the report | 
says. “This increased momentum _ 
may well catapult television into | 


|sel for Lincoln-Mercury effective | 
Dec. 31, but would continue on the} 
other accounts. 


484; spt. cpe., $1,438; bus. cpe., $1,387; Joseph E. Bayne, L-M’s general 

cod $1,500; -2°4r. sed. "61000; 20d. oe. sales manager, is due to announce) the field of truly national adver- | day newspapers regularly, 74 per- his own, handles accounts for Mc- 

weestt ee’ cpa G1 485. toe’ ape, gi. | the Mew agency soon. tising far ahead of the time that cent listen to the radio, 40 percent | Donough Motors (DeSoto-Plym- 

434; convertible, $1,853; Streamliner ‘6’’ | ,_, | any such development was ex- read magazines, 21 percent read | .+)) " , 

—4-rd. sed., $1,598; sed. cpe., $1,547:;|Ford Award | pected.” asin | outh). 

i ee ee ee The Television Broadcasters Assn. Listing 29 makers of television Then ANAN turns to its own ae ae see a 
study, made in Toledo, to show | c , Ss n appointe 1- 


has presented an award to the| sets, the study reports that 14 sta- 


645; sed. cpe., $1,595; stat. wag., $2,232; 
Ford Motor Co. for its outstand-| tions in nine cities are now tele- 


deluxe stat. wag., $2,359. the part newspapers play in the | tector of public relations for Capi- 


life of the whole family, as con- | ‘4! Airlines. 





wg koe sed., ae 2-dr. | ing contribution to the commercial| vising programs, and 53 more sta- 
a Ene onan a television field. The medal was pre-/| tions in 28 cities are either under |trasted to that of the individual. Gardner Cowles, editor and pub- 
LINCOLN — 4-dr. sed., $2,553.62; 4-dr. | sented to Ben R. Donaldson, direc-| construction, or are licensed to start In the analysis on frequency, | lisher of Look magazine, announces 
gaa eee) ae. ne, = tor of advertising for Ford auto-| building. New stations in 11 cities| ANAN has worked out an expec- appointment of Thomas R. Shepard 
oe. 5700.90: ye $3,142.60 mobiles. |are scheduled to begin operation| taney chart and two experience | jr. as Los Angeles advertising man- 
Continental ‘12 Oyl.’? —club cpe., §$4,- “We at Ford feel,” Donaldson! before the end of the year. tables, from which, ANAN says, | ager. 


661.59; convertible, $4,745.72. 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
epe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. | 
$1,969.75; Com- 


| | cn ee . T 


| } | | | 





Passenger Car Registrations, 2 States for November, ’47-’46 











cpe., $1,519.25; conv., 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. . | | 
sed., $1,819.25; spt. cpe., $1,845.50; bus. Gar Deetteetien ty dates om Ps 3 
cpe., $1,750.75; Commander Regal Deluxe | | Teleased here weekly, as com- 2 = “ g z 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; pleted by R. L. Polk representa- 8 z = = s . : 2 & zg = z 3 - = 2 
spt. cpe., $1,966.50; bus. cpe., $1,872; e} = z & 4 = = s $ 3 é s = 
conv., $2,325.25; land cruiser, $2,143.50. 2 = 3 i E é Z z = a 3 : 2 . q f < é = 3 = 5 3 
KAISER—4-dr. sed., $2,119.99; Custom | e's i/6islisigiag@isgiaznisai#isixzn | Si Sie: &elz2 &€ibi gg! 2 
—4-dr. sed., $2,301. ate | 
lilinois ‘47, 1293) +328 2958) 456 26; 365| 1059| 2366; 412 71; 458° 157; 626; 435 859 259 1287: 945) 614 94 15068 
<r. cn ga 1é1 Sees: Man- 46, 1336, 352, 3007 485 30, 332) 913) 2435 28, SBI 33! 108} 582) 626 910 339) 1399) 1127) 353 28 15005 
of LYMOUTH — Detuxe—t-ar. sea., $1,-| 1°" i i i i rr ae: 
° ’ -ar. 2° , \° > Spt. cpe., | - 
$1,273; bus. cpe., $1,220.25; Special De. | 2 States for November ‘47, 1355, 345, «3117 = 507 33,389 »=—«(1096| «2523; «433 80 467° 167 664 469 899 278 1358 995, 653 %6 15924 
luxe—4-dr. sed., $1,377.50; 2-dr.  sed., Reported to Date ‘46 1400 359: 314! 499 30 350 947| 2544 28 612 34 1S 623 659 965 352 1457 1156 387 29 3 5690 
$1,324.75; spt. cpe., $1,351.25; bus. cpe., Year to ‘47 202918 43004 528959 77560 13167' 59997 174236 43462! 38637 79439 40640 19766 87030 86770 150309 38571 262190 16981! 83874 19778 68! 2611958 
$1,293.25; conv., $1,668.50; stat. wag.,| Date *46| 83741, 15420/212562) 53141, 1294 44795) 109091251835 152) 56697; 172| 7476) 43961) 65!58) 60533| 26078174056. 75776! 43075! 270! 444 1325727 
$1,879.25. 
DODGE—Deluxe—4-dr. sed., $1,555; 2- | (; | ¢ R e + « 
dr. sed., $1,512.75; bus. cpe., $1,439 t t . $ t t N be AT AO 
Custom-—4-dr. sed.. $1,607.50; town. sed. ommercia ar egis rations, ates for ‘November, - 
$1,681.25; spt. cpe., $1,602.25; conv., $1, 
991; S-pass. sed., $1,981 ' ’ | 1] ] ‘ie. = * | ine ] raat Spiga j © 
DE SOTU—Deluxe-—4-dr. sed., $1,656.50; | | z 
2-dr. sed., $1,619.50; spt. cpe., $1,646; | | Truck registrations by states are a z 2 
eae eee — — 4-dr. _ | | released here weekly, as com- » 2 - E r | i 
; ; 2-dr. se ,688;, spt. cpe., ” ; > 2 z 3 = ¢, a 
698.50; conv., $2,092.50; stat. wag., $2,- | pleted by BR. L. Polk representa- = a ¢ 5 © ? 4 3 5 § q : é . é 
427.75; 7-pass. sed., $2,111.75; lim.,| | tlves im state capitals. s % 2 & g a & = a - s 5 “ 2 a = 4 z = 2 é 3 
$2,238 5 E = s§ 2 3 ? $ = * = = Fd 5 ¢ é = - = = z < 
. = = 7 7 7 : z : Z 5 £ e s = 
CHRYSLER — Royal — 4-dr. sed., $1,- : < = ¥ = = = me Be & : es ‘ ~ ‘ j 1 = = = * » 
772.75; 2-dr. sed., $1,735.75; spt. cpe., | Delaware ‘47 5! 3 4 49 23 13 28 2 5 é 3 12 199 
$1,762.25; bus.cpe., $1,667.50; Saye ‘46 8 | 34 2 | 23 33 8 | 19 4 4 | 14 
Se. et. na Tat” tan. ese aL tae, | liteols 47 i 4 1043 65 16 381, 26 41) 5 143 i 489, +25 48 149 3 66 174 14) 3076 
conv., $2,208.50; Saratoga —4-dr. sed.. 46 : 179 36 20 315 4 509 2 153 6 282 3 53 73 26 65 10 2355 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., | Nebraska ‘47 1 316 16 153 9 #12 i 57 257 16 12 60 9 71 1100 
$2,089.75; bus. cpe., §2,005.50; New 46 354 5 3 86 6 20! | 39 | 95 8 39 2 67 917 
Yorker—i-dr. sed., $2,211; 2-dr. sed., $2,- | North Dakota ‘47 79 10 i 38 6; 105 i 2 131 4 7 34 4 30 472 
184.50; spt. cpe., $2,195; bus. cpe., §2,- ‘Ab 117 ! | 57 89 5 13 59 2 6 5 374 
NF eh “Sac! cad Gabi Os: 8 wt ome | Ollehome ‘47; a, =3)”S~*é<‘ )SC«SSCt)SCSSCS 302,—~«*S 2 69 14) 105. ~«3,~~«N673 
$3,144.50; Royal—8-pass. sed., $2,175.75; s 46 2 653 is 6) 194 4,372 2] 55] 74) 2I 32 16} 57 1594 
lim., $2,301.50; Windsor — 8-pass. sed., | Rhode Island ‘47, 16 99 2 7 & 50 "9 ‘ ‘ ? 6 8 U 4 325 
$2,227.75; lim., $2,354.25; Crown Imperial 46 14 3 83 2 9| 38 42 Ye mf 2 6 2 5 256 
—lim., $4,582.25. Utah ‘47 % : 49 59 32 47 3 2 31 5 17 349 
PACKARD — Eight—4-dr. sed., $2,150; 46 70 6} 7 41| | 15 29} - 8 2 5 195 
sed. cpe., $2,125; stat. wag., $3,350; De-| West Virginia ‘47 2 181 5 2 83 6 86 14 43 46 18 13 28 10 43 580 
luxe Eight—4-dr. sed., $2,375; -_, yt '46)| 4 183 4 6 110 8 156 | 42 | 64 16 30 22 50 3 700 
$2,350; Super Eight—4-dr. sed, $2,690; | ~ States for November “47; «30~=~*S«Fs*~=C«aASC*i:SC«W)SC2O)SC«*SA)SC*S9)~—S«s22), ss 4D7),—(iti‘ SCBA 16 1 -32—~*“C 7174 
“ ; ; | 9 21 7774 
A, Te rw Vtatater ne saat | Reported to Date 46 37 4 2273; 56) 52) 840) 33, +1443} ~—st|_—-340 9) 756 3 103 199 85 275, = «15| 6534 
$3625; scat. wag.. $4,095; conv.. $4.095:| Year to ‘47| 3781 3615 185716) 8966, 41561109280, 5039/171741| 1020) 40542) 2491; 96963) 9209) 199) 11042| 499) 35327, 444) 11139| 40947) 3363) 745479 
iim.. $4.668 Date 46| 3682|  3018/131610| 3986 3104) B0129| 3695/104243, 466) 18132| 2129) 65142| 4385) = |_-8206| 436, 20169 7864) 35190| 2765| 49835! 
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Averages Refuse Test 
Of High-Low Level 


By George Deery 
Staff Writer 

HE refusal of the Dow-Jones 

industrial and railroad averages 
to penetrate jointly their October 
(1946) intra-day lows of 160.49 and 
44 respectively, or their February 
(1947) intra-day highs of 184.96 and 
53.65, for more than a year makes 
this one of the longest periods in 
which there have been no decisive 
price trends. 

The rails came close to indi- 
cating that there were going to 
be some changes made. That was 
in May when this index dipped to 
40.45 on the 19th. On that day 
the industrials held to 164.38. 

The possibilities of a joint break 
through on the upside washed out 
on July 25 when the industrials 
rose to 187.66. Failure of the rails 
to confirm was marked in their 
balking at the 51.92 level. 

Thomas W. Phelps, of Francis 
I. du Pont & Co., offers several 
reasons for expecting “the ultimate 
triumph of the bulls.” 

“The outlook for a high level of 
production and trade seems good. 
The outlook for profit margins 
seems at least fair. Stocks cur- 
rently are selling low in relation 
to earnings and assets. The earn- 
ings yield on a representative list 
of common _ stocks amounts to 
more than three times the interest 
yield available on highest grade 
corporate bonds. Chances seem to 
favor an improvement in the rela- 
tionship between the supply of risk 
capital and the demand for it.” 

* * * 

N PHELPS’ opinion, “The bears 

seem to risking more than the 


Net of $3,367,792 
Is Willys’ Best 
Since 1928 


Willys-Overland Motors showed 
a net profit of $3,367,792 for the 
fiscal year ending Sept. 30, James 
D. Mooney, president and chair- 
man, told stockholders last week. 

This profit, equivalent to $1 a 
common share after allowance of 
$698,162 for preferred dividends, 
constituted the best peacetime net 
since 1928. Net profit for the pre- 
vious fiscal year was $402,900. 

Gross income from _ sales. of 





Jeeps, trucks, station wagons and 
all other products amounted to 
$138,791,292, more than double the 
previous year’s $60,240,989. 

“In the light of increased costs, 
and to maintain quality,” Mooney | 
said, “we found it necessary to 
raise our prices by small amounts 
at different times throughout the 
year. On an average, the increase 
amounted to a difference of 4.5 
percent from one end of the year 
to the other.” 

An exception to these increases, 


bulls, and to be paying more for 
the privilege. Things would have 
to get a lot worse merely to justify 
present stock prices in many in- 
stances, let alone lower levels, and 
13 of the 30 stocks in the indus- 
trial average already have estab- 
lished bull market trends of their 
own. 

“Wall Street has been fighting a 
‘cold war’ of its own. There, too, 
the bears seem to be slipping.” 


“It is the hardest thing in the 
world to tell in advance which 
way the stock market will 
emerge from a trading range. To 
wait for the averages to confirm 
a bull market in the present sit- 
uation means to hold cash until 
the industrials and rails jointly 
sell above 187.66 and 53.65 re- 
spectively.” 

To buy before that happens, 
Phelps adds, on the basis of sup- 
posed comprehension of the ten- 
dency of events, means to risk in- 








Auto Stocks 


Dec. 15 Dec. 8 
Chrysier ........ 62% 60%4 
COON  vccvcess. 8 8 
General Motors.. 57% 561% 
Hudson ......... 20% 19% 
Kaiser-Frazer ... 15% 14% 
PDE e0ebv axes 17% 16% 
Packard ........ 4% 4% 
Studebaker ..... 20% 19% 
on ere 8% 
Average for 
Nine Stocks ... 23.86 23.20 





curring whatever losses may de- 
velop while the industrials and 
rails are declining through 160.49 
and 40.43, in exchange for gaining 
whatever profits are to be found 
enroute to 187.66 and 53.65. 

* * +. 

Murray Corp. of America—Year 
to Aug. 31: Net income, $2,915,578, 
equal to $2.85 a common share, con- 
trasted with net loss of $526,936, the 
year before. 


Waukesha Motor—Quarter to Oct. 
31: Net profit, $298,985, or 75 cents 
a common share, against $235,720, 
or 59 cents a share for October 
quarter a year ago. 


Gemmer Manufacturing—Year to 





McMANUS MOTOR CO. 
completed an expansion and reconversion program at a cost of $25,000. The showroom, 
sales, parts and service departments have all been modernized. 


(Kaiser-Frazer 


Sept. 30: Net income, $567,036, 
equal to $4.54 each on 99,500 class 
B shares, against $187,517, or $1.15 
each on 96,681 shares the year be- 
fore; net sales, $10,281,109 against 
$5,350,656. 


Bass M otor 


Bass Motor Co., Inc., 863 Texas 
Ave., Shreveport, La., has filed arti- 











C. 


and International), Baker, Ore., recently 


cles of incorporation, listing au- 
thorized capital stock of 100 shares, 
par value $100 each. Stewart H. 
Bass is president; Anthony W. 
Petrus, vice-president, and Lucille 
D. Bass, guorerary- -treasurer. 


William L. and Esther " Oreee, with 
Theresa Callaghan, have incorporated Cress 
Motor Co., 308 8S. Douglas St., Lee’s Sum- 
mit, Mo., with $50,000 authorized capital 
stock. 


“It's a fine job, Bill... especially your big 









he pointed out, is the Jeep, for 
which a strong demand continues, | 
and which has remained at the| 
same price since November, 1946. | 
Willys-Overland ended its fiscal 
year with a greater demand for 
the Jeep than at the beginning, 
Mooney said. 

“We expect,” he concluded, “to 
produce 200,000 vehicles in the fis- | 
cal year ending Sept. 30, 1948,” and | 





“when supply conditions permit, | 
our plant will have an annual ca- | 
pacity of 300,000 vehicles.” 





“ROBE GOLDBERG / | 


| 
The ahove is not a ge eer. | 
herg cartoon-nightmare. @} 
strange looking auto —. in China | 


in 1919. (Popular Mechanics) 





Sotery Glass 


DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY 


G 


PITTSBURGH 


PLATE GLASS - 


PAINTS - GLASS - 


CHEMICALS - 


a Be 





jobs.” 


daily proving their value in 
In designing your cars 
greater safety, we invite 
Safety Glasses. 
satisfactory service in the a 


car buying public. 


as flat panels. 


your cars, consult our 


When you have a proble 
cation of glass in the design and construction of 


windshield and windows” 


ose cars that have met 


A’ on the road, too, th 
the demand for larger vision panels, are “fine 


Wider windshields and bigger windows are 


bringing greater safety 


and added driving pleasure to motoring America. 


for better vision and 


you to use Pittsburgh 
Chey have 


an enviable record of 
utomobile and aviation 


industries. They are known and respected by the 
Moreover, 
Glasses are now mass-produced in curved as well 


Pittsburgh Safety 


m involving the appli- 


Safety Glass specialists. 


Their wide knowledge and experience will help you 


to find the best possible sol 


ution. Pittsburgh Plate 


Glass Company, 2399-7 Grant Building, Pittsburgh 


19, Pennsylvania. 


BY “PITTSBURGH” 


BRUSHES 


GLASS 


* PLASTICS 


COMPAN Y 
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Highways & Safety... 


Safety Comes First, 


Buhner Tells Carriers 


| he J. BUHNER, president, Amer- 
ican Trucking Assns., Inc., said 
last week that his major objective 
for the coming year will be to 
“achieve sharp and substantial im- 
provement” in the highway courtesy 
and safety performance of the 
trucking industry. 

In his first official address be- 
fore one of the 53 state associa- 
tions affiliated with ATA since 
becoming president, Buhner told 
the Missouri Bus & Truck Assn.’s 
annual convention he will subor- 
dinate every other single activity 
of the national association “to the 
extent necessary to achieve sharp 
and substantial improvement of 
our record on the streets and 
highways of this nation.” 

“For years,” he said, “the proud 
boast of the trucking industry was 
that the curve of truck accident 
figures was going down below the 


APPLIANCE LEADER 
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FREEZIN’ REASON 


YZ OWYES, YOU WERE SAYING ~ 
, THAT WINDSHIELD DEFROSTER 
’ CAMPAIGN WAS JUST A SCHEME 


responsibility, but I don’t think 
we can dodge it.” 

Buhner called on every motor | 
carrier owner and executive to give | 
safety “top priority in your own| 
personal program” and to proceed | 
“from here on out exactly as | 
though the matter of our courtesy 
and safety was your own personal 
1929 base line in about the same | responsibility.” 
proportion that the curve of pas- : 
senger oe accident figures was| Aid From Cities Called 
going above that base line. While ° ° ° 
exact comparative figures are not Possible Par king Solution 
yet possible to obtain, there is every If private enterprise can’t solve 
indication that we are failing to} the need for parking facilities, mu- 
maintain that fine progress. nicipalities should go into the car- 

dia parking business, it was asserted 

RUCK drivers, as a class, he| by D. Grant Mickle, director of the 

continued, are still the best driv-| traffic engineering division of Au- 
ers on any street or highway. But,| tomotive Safety Foundation, in an 
as a class, they aren’t good enough.| address to the annual meeting of 
Too many individuals, among them, | the New Jersey League of Munici- 
are driving in such a fashion as to| palities in Atlantic City. ‘ 
haul down the average instead of Calling parking as essential to 
boosting it, and too many in top|community growth and health as 
management are permitting it to| other utility services provided by 
continue. municipalities, Mickle declared: - 

“As an industry, we have to “Perhaps the ultimate solution to 3 eae 
take the blame for improper per- | the parking problem is the crea- 
formance of every truck in the | tion of a parking authority or an] existing agency whose function 
land, whether it belongs to the | agency, either as a separate unit | would be to make the necessary en- 
organized segment of the indus- |of government or as part of an/| gineering studies, acquire sites and 


try or not. That’s a pretty harsh | 
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R. F. Meggee heads the notably 
successful electrical appliance 


distributing firm of Harper- 
Meggee with headquarters in 
Seattle, Washington. “The Pacific 
Northwest enjoys America’s 
lowest electric rates and its 
people have a high average 
income. This spells an 
uncommonly good market for 
electrical appliances,” points out 


Mr. Meggee. 
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BENDIX, RCA-VICTOR, KELVINATOR — Meggee is the man who 
distributes these famous appliances in the Pacific Northwest. His firm’s 
record shows a thorough knowledge of the markets of this important 
region — and how to sell them. “There is no question about it: The 
Seattle Times SATURATES the Seattle Market,” says Mr. Meggee. 
And this fact is confirmed by scores of alert merchandisers who live 


here ... they concentrate their advertising in The TIMES. 


The Seattle Times is read in more than 7 out of 10 Seattle homes! 


yy: 


SEATTLE TIMES 


NOW MORE THAN 200.000 CIRCULA 
TICN DAILY AND 230.000 SUNDAY 
Represented by: O MARA & ORMSBPE tac 

CHICAGO DETROIT 
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issue franchises to provide com- 
panies to operate the facilities on 
agency supervision.” 

* * «€ 


| Anti-Diversion Amendment 


\| Proposed in Rhode Island 


Proposing the adoption of a state 
constitutional amendment to out- 
law highway fund diversion, the 
Rhode Island Highway Users’ Con- 
ference charged that approximately 
half of the present automotive tax 
receipts in Rhode Island are being 
diverted to nonhighway purposes. 

Receipts from highway taxes are 
running more than $1,000,000 ahead 
of last year and are mounting 
toward an all-time high, according 
to figures presented at a reorgan- 
ization meeting of the group. Be- 
sides asking the legislature to sub- 
mit to the voters an anti-diversion 
amendment, the conference also 
adopted a resolution calling for re- 
peal of federal automotive excise 
taxes. 

* * * 


Bouquet for Carriers 

With motor carrier work now 
amounting to about one-third of its 
activities, the Wisconsin public 
service commission has established 
the nucleus for what is expected 
to become a_ full-fledged motor 
transportation department within 
the organization. A motor carrier 
section has been organized to cen- 
tralize and coordinate the commis- 
sion’s motor carrier functions. J. 
H. Justesen is in charge. Plans are 
in process for elevating the section 
to department status, correspond- 
ing to the other major divisions of 
the utilities regulating commission. 

- 


Light for Life 
Reflecting Material on 


Trial in Conn. 


The accident-reducing possibility 
of using Scotchlite fabric trimming 
on pedestrians’ clothing, to reflect 
the beam from automobile head- 
lights, has been cited by Commis- 
sioner Elmer S. Watson of the 
Connecticut Motor Vehicles depart- 
ment. 


“When this fabric is readily 
available, it will be a practical, 
workable way to keep pedestrians 
safe at night,” Watson said. “It 
will be a powerful answer to the 
familiar night accident alibi, ‘T 
didn’t see him in time’.” 

The department has been experi- 
menting with Scotchlite for some 
time. First, it was applied to signs 
erected by the state highway de- 
partment, proving that signs so 
treated can be read as easily at 
night—when struck by headlight 
beams—as in daylight. The ma- 
terial is being placed on all im- 
portant traffic signs in the state 
and on hard-to-see guard rail posts, 
he said. 


* 


Safety First-Last 
Safety First 


In a Christmas greeting card 
that stands head and shoulders 
above the average, McDonald- 
Scott Chevrolet Co., Broadway 
at Seventh, Oklahoma City, 
Okla., couples safety with the 
suggestion that it is ready to 
put cars in safe driving condi- 
tion. 

It reads: “Merry Christmas. 
Drive Carefully. Because you 
can’t have a Merry Christmas 
unless you drive carefully, and 
you can’t drive carefully unless 
your car is in safe driving con- 
dition—this greeting comes to 
you early while there is yet time 
to have safety work done on 
your car.” 

This dealership puts safety 
first in a logical appeal. 

* & * 


Safety Last 


Drunk driving arrests and ac- 
cidents show a sharp increase 
this time of the year. Another 
factor in the accident climb is 
the weather in some sections of 
the nation. Carelessness of driv- 
ers in both respects puts safety 
last. 
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Auto Personnel 





Nash Names Brady, Taylor 


As Purchasing Officials 


J. G. Brady and John Taylor have 
been promoted to assistant pur- 
chasing agents for Nash Motors 
under J. A. Lee, general purchasing 
agent, it is announced by A. M. 
Wibel, vice-president in charge of 
purchasing for Nash - Kelvinator 
Corp. 

Brady and Taylor are veterans in 
the Nash _ organization. Brady 
joined the Thomas B. Jeffery Co., 
predecessor of Nash, in 1915 and 
has served in the receiving. pro- 
duction, planning and purchasing 
departments. Taylor came to Nash 
Motors in 1925 after being asso- 
ciated for many years in Flint with 
the Weston Mott and Dort com- 
panies. 

+ * + 


Gilmer Adds Five Agents 


To Handle New Lines 


Five new manufacturers’ agents 
have joined the automotive sales 
organization of L. H. Gilmer Co., 
Tacony, Philadelphia, Pa. They are: 
Lynn & Brooks, San Francisco, 
Seattle, Los Angeles, Portland, 
Ore.; Automotive Sales Co., Fort 
Worth, Tex.; W. G. Cochrane Co., 
Chicago; Grantello Sales Co., Cleve- 
land, and Edwards-Dennis Co., 
Kansas City. These firms will han- 
dle the new Gilmer lines of tape. 
automotive replacement wire and 
eable products, in addition to fan 
belts. 


* * * 


Mead Joins Willys-Overland 


As Organization Analyst 


Richmond A. Mead has been ap- 
pointed policy and organization 
analyst on the Willys-Overland 
Motors administrative planning 
staff, Arthur J. Wieland, vice-pres- 
ident in charge of distribution, an- 
nounces. Mead, who has had con- 
siderable experience in the fields of 
organization and industrial plan- 
ning, particularly in aviation en- 
gineering, will report to Robert 
A. Schroeder, head of the admin- 
istration planning department. 

+” +. * 


Moore Heads N. C. Offices 
Of Universal CIT 


Thomas F. Moore has been made 
assistant vice-president of Univer- 
sal CIT Credit Corp. and has been 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—avatiable 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


DEALER BUSINESS COUNSEL. Financial 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel. 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD OCOLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 

LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 
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appointed head of the company’s 
division office in Charlotte, N. C., 
Arthur O. Dietz, president, has an- 
nounced. 

Moore will direct the company’s 
operations in the territories served 
by its branches in 12 leading cities 
in the state. He joined CIT in 1928. 


* * * 
U. S. Rubber Names Moody 


In Detroit Plant Shuffle 


Appointment of Curtis L. Moody 
as factory manager of United 
States Rubber Co.’s Detroit plant 
has been announced. In addition 
to his new duties, Moody will con- 
tinue as assistant production man- 
ager of the tire division. 

Harold Weigold, who has been 
assistant factory manager of the 
plant in Eau Claire, Wis., has been 
appointed assistant factory man- 
ager of the Detroit plant. 

Clayton L. Remy and Robert E. 
Lundgren have been transferred 
from Detroit to Eau Claire. Remy 
will be production superintendent 
of the Eau Claire plant and Lund- 
gren, plant engineer. 

Forbes Williams was named man- 


House s Garden & 





ager of product control, tire divi- 
sion, with headquarters in Detroit. 
Changes in the Detroit plant or- 
ganization include the appointment 
of Frank L. Swanson as plant en- 
gineer, George F. Wikle as process 
engineer, C. A. Neville as manager 
of product control and Daniel E. 
Durst as general superintendent of 
tire production. 
* * * 


Plasterer Gets L-M Post 
As Quality Control Chief 


T. W. Skinner, general manager 
of Lincoln-Mercury division, an- 
nounces the appointment of Ken- 
neth C. Plasterer, veteran produc- 
tion executive, as head of the di- 
vision’s newly created quality con- 
trol department. 

Coming to Lincoln-Mercury from 
Kansas City where he was assistant 
manager of the Buick-Oldsmobile- 
Pontiac assembly plant, Plasterer 
will supervise quality control oper- 
ations in the Lincoln plant in De- 
troit and in the three new L-M 
assembly plants now nearing com- 
pletion in Metuchen, N. J., St. Louis 
and Los Angeles. 

* * * 


Day Named Director 


Of Mack Research 
Appointment of W. E. Day as 





4. R. DAVIS, Ford vice-president of 
sales and advertising, poses with Roberto 
Martinez of Santiago, Cuba. Martinez’ 
father is a Ford dealer. The occasion was 
the graduation banquet of the fifth class of 
the Ford merchandising school. 


director of research for ck 
Trucks has been announced by W. 
M. Walworth, vice-president and 
chief engineer of the company. In 
assuming his new duties Day re- 
linquishes the post of chief metal- 
lurgist for Mack, as well as that 
of general foundry superintendent. 
In 1912 Day joined International 
Motor Co., now a part of the Mack- 
International Motor Truck Corp.. 
as a special apprentice. 
* * * 
Samuels Resigns Post 
At Casco Products 


J. H. Cone, president of Casco 
Products Corp., Bridgeport, Conn., 
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has announced the resignation of 
A. O. Samuels as director and vice- 
president of the company. Samuels 
joined Casco in 1940. 

Cone further stated that he has 
taken over the general manager- 
ship of the company, being assisted 
directly by L. E. Fenn, and that 
the sales management of the appli- 
ance division has been taken over 
by J. J. Reidy. 


* * * 


Bullard Names Three 


The appointment of Louis J. 
Baudis as chief engineer of Bullard 
Co., machine tool plant at Bridge- 
port, Conn., has been announced by 
E. C. Bullard, president and gen- 
eral manager. Bullard also an- 
nounced the appointment of Rob- 
ert W. Waring as assistant chief 
engineer and of Joseph C. Olson as 
head of the service and demonstra- 
tion department. 

* + * 





Van Norman Appoints 


Charles R. Crowder, vice-presi- 
dent of Van Norman Co., Spring- 
field 7, Mass., has announced that 
Ken Spiger has been named Van 
Norman jobber representative in 
eastern Washington, eastern Ore- 
gon, northern Idaho, Montana, and 
Alberta. 
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deliver to: 


an outstanding house 


in one of America’s leading suburbs 


received by: 


a leading family whose house, 


whose garden, whose car, have an important influence on the buying habits 


of other members of the community. 


Reach over 375,000 of these leading families through the pages of House & Garden 
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There's a new air these days about making cars and 
selling them. You've felt the zip and breeze of it yourself. 
It’s the spirit of buoyancy—of going forward 

—in new cars that will bring more fun to more people. 
It’s into this spirit of forward-looking cheer 

—whether in selling cars, buying cars or driving cars— 
that Fred Allen steers his uproarious troupe 

beginning January 4, 1948, under the sponsorship of 

the Ford Dealers of America. 

The Fred Allen program, with its chuckles, guffaws and good 
humor, has gained and held enormous audiences for years 
on end. Today this Sunday evening NBC comedy-fare stands 
among the most popular radio shows on the air. 

Millions of people will hear those selling messages 

every Sunday night beginning with the New Year. 
Sunday, January 4, 1948. will be a festive time indeed— 
because that’s when Fred Allen takes his first 
laugh-packed drive through famous Allen’s Alley 

in the latest and finest Ford motor car. 

Greetings for the New Year from 

all the characters of Allen’s Alley! 

Resolutions for success in a great venture 

from Fred Allen and Portland! 

Thanks from millions of Americans! 


And a good, strong handshake to you from... 


America’s No. 1 Network 


SS, 


OOF 





ui 


The National Broadcasting Company 


A Service of Radio Corporation of America 
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Doings 





Employes Eat Venison 


Bagged by Their Bosses 


More than 200 employes of Up- 
town Chevrolet Co. Pasadena, Calif., 
and their families attended a veni- 
son dinner as guests of the manage- 
ment. 

Deer meat was supplied by John 
E. Wilks, president; Homer Bell, 
service manager, and Harry Allerd- 
ings, truck manager, who shot two 
large bucks on a hunting trip in 
Utah. 


od * * 
Preview of ’48 Highlights 
Long’s Opening in Newark 

Pat A. Long, president of Long’s 
Hudson Sales and Service, held 
a three-day open house for fac- 
tory officials and customers in his 
new building at 420 Bloomfield 
Ave., Newark, N. J., where visi- 
tors had a preview of the 1948 
Hudson. 

The new building consists of 
9,000 square feet of space, with 
parking lot adjoining. Long has 
been a Hudson dealer since 1934. 
Among the Hudson factory offi- 





Money grows on trees! 


cials at the opening was Norman 
K. Vanderzee, sales manager. 
* K * 


Walker Fetes 20th Birthday, 


Modernization, ’48 Model 


Walker Motors (Hudson), De- 
troit, gave away 15 door prizes to 
the public on the occasion of its 
20th anniversary. An added attrac- 
tion was a showing of 1948 Hud- 
son models. 

Simultaneously, Walker Motors 
announced completion of its build- 
ing -modernization program. Gil 
Schaefer is president and Tom 
Walker is vice-president of the 
Woodward Ave. concern. 

* * + 


Dallas Tucker Holds Parley 


On Texas Distribution 


Executives of Dallas Tucker Sales 
Co., Dallas, Tex. outlined plans to 
30 dealers recently for distribution 
and sales of the car in what is said 
to be the biggest distributorship 
area in the country. The area in- 
cludes North Texas, with exception 
of the panhandle and a group of 


On clean garden plots, sow choice imported seeds 


of Norway spruce, red and Scotch pines... cover with 


a half-inch of fresh deep dug sand. After two years, 


transplant the tiny seedling... and again after four. In 


eleven more years, you have marketable Christmas trees! 
Menno Gerber, of Wayne County, O., began to grow 
evergreens in 1914, became expert by trial and error... 
fights weeds, fire, blight, drought and pilferage... waits 15 
years for a crop to mature! But now has 10,000 trees for 
market every season, averaged $1.25 each last year .. . grosses 


a comfortable income from only 70 of his 185 acres! 


The successful farmer today, like any other business man, 
develops specialties, diversified with off-season sellers. As 
an instance, read “Let Christmas Trees Pay Your Holiday 


Bills”... page 40, December SuccessFuL FARMING. 





Outfoxing Foxtail...With fog machines, planes, converted 


..a group of Nebraska farmers covered 50,000 gs 
acres of corn with 2,4-D... killed off weed pests at record low > 
7 


potato sprayers. 


Let ’Em Eat Hay. ..is the grain saving recipe of Jess 
Boatman, who feeds steers for market (at 1,100 lbs., 
averages 425 lbs. of beef...) with grass, hay, 200 lbs. of 
mineral supplements and only 20 bu. of corn-and-cob meal! 
...““Gets More Beef from Less Corn’’, page 26. 


costs! ...See ‘Cheapest Way to Kill Weeds’, page 24. 










the 15 Heart States. . 
FARMING with more than 1,200,000 circulation, concentrated 


Most missed market... National magazines and 
networks spread lightly over the nation’s best farm market in 


among the best farm families, with the best soil, best brains, 


best methods. ..average 1946 gross, $7,860 


\ 


. penetrated deeply only by SuccEssFUL 


(excluding government payments) .. . $3,252 
above the U.S. average! 
With check books bulging, savings of six peak 
years... SF readers are the best class market in 
the U.S. No advertising schedule is adequate... 
without this market and medium! Full facts, 
any office... SuccessFuL FARMING, Des 
Moines, New York, Chicago, San Francisco, 


Cleveland, Detroit, Atlanta, Los Angeles. 





Northwest counties, Central Texas 
and Southwest Texas, and including 
a few counties in Southern Okla- 
homa. 

A. W. Beaurline president of the 
distributing concern indicated that 
construction would begin early in 
1948 on its headquarters in Dallas 
on a 19-acre tract in the outskirts 
of the city. 

The two sons of the firm head, 
Lloyd and Roger will be actively 
in charge of home office operations 
in Dallas as vice-president and sec- 
retary-treasurer, respectively. 

* * * 


Tucker Outlet Is Opened 
By Sutton of St. Louis 

George A. Sutton, Inc., a used- 
car dealer located at 3641 S. Kings- 
highway Blvd., St. Louis, has 
opened a Tucker dealership at 3806 
S. Kingshighway. 

The shop is being equipped to do 
every type of repair work on all 


makes of cars and trucks. 
* * + 


Chambers Is Honored 


In New Castle, Pa. 

T. Emmett Chambers (Chrysler- 
Plymouth), was honored recently 
at a testimonial dinner in the New 
Castle (Pa.) country club by 55 
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|Chartered in Texas 















EXPERIENCE GATHERED in 27 years in the automotive business has been placed 
into the operation of Bedford Ford Co., Bedford, 0., by Dave Magner, one-time mem- 
ber of the Ford central sales office in Dearborn. Teamed with him is Raymond J. Gray, 
formerly with Socony-Vacuum. Sales manager is Johnny Allen, Ray Gray, service, and 
Howard Berrhart, parts. The dealership prides itself on an employe-relations program 
which includes no clock punching, group hospitalization for all members of employes’ 
families, group life insurance with the dealership paying one-third, bonus for extra work 
and picnic tables for mechanics’ lunch quarters. 





dealers who formerly served under| was chartered by M. R. Crandall, 
him when he was distributor. H. E. Cook and W. L. Critenden 

Edward Sahli, president of the} with $20,000 capital stock. 
Pennsylvania Automotive Assn., In Del Rio, Ray Motor Co. was 
was the principal speaker of the| chartered by Claude Ray, H. Ray 
evening, during which Chambers| and Arra Finley Ray with $25,000 
was presented a watch commemo-| capital stock. 
rating his years of service as a dis- American Gear and Parts Co. 
tributor. was incorporated in Dallas with 

* *  # $150,000 capital stock by C. E. 

Owen, H. G. Williams and Holt 
Owen. 

In Alice, Bunch Motor Co. was 

Incorporation in Texas of four| chartered with capital stock of 
automobile companies has been an- | $15,000 by T. H. Bunch, M. N. 
nounced by the secretary of state. | Bunch and Roy ™ Box. 


Broadway Motor Co., Houston, 
Mr. Mayor 
Stock (Chevrolet) Elected 
In Montpelier, Id. 


George P. Stock, owner of Stock 
Chevrolet Co., has been elected 
mayor of Montpelier, Id., after 10 
years’ service as a member of the 
city council. 

Stock has been a Chevrolet deal- 
er since 1919, and his company is 
currently engaged in a $30,000 ex- 
pansion and modernization pro- 
gram. 


4 Automotive Concerns 





Omaha Groups Pay Tribute 


To Monsky’s Father 


Hubert Monsky, partner of Mon- 
sky -O’Connell Motors (Lincoln- 
Mercury), has accepted resolutions 
from two Omaha B'nai B'rith 
groups honoring his late father, 
Henry Monsky, internationally- 
known Jewish leader. 

Msgr. Edward J. Flanagan, the 
leader of Boy’s Town, also eulo- 
gized Mr. Monsky as having de- 
voted his life to service for minor- 
ity groups. Hubert is a former 
University of Nebraska football 


luminary. 
* * * 


Cincinnati Pontiac Assn. 


Reelects Hallerman 


New officers have been elected 
by the Cincinnati Pontiac Deal- 
ers Assn. Walter V. Hallerman 
of Gilbert Ave. Pontiac Co. was 
reelected as president and will 
represent the group on the board 
of directors of the Cincinnati 
Automobile Dealers Assn. for a 
second consecutive term. 

Vice-president is James. E. 
(Skeets) Attaway of Attaway 
Pontiac Co. and secretary-treas- 
urer is Harry Nash of Valley 
Pontiac Co. 

+ * ok 
Chevrolet Franchise Goes 


To Burnside, Baker, Ore. 


William L. Burnside announces 
that he has received a Chevrolet 
franchise for Baker county, Ore., 
and has contracted for a new $60,- 
000 site for Burnside Chevrolet Co. 
at Tenth and Church Sts., Baker, 
Ore. 

Robert Hagerman has been 
named manager of the new parts 
department. 

* + * 
Some Homers for Quincy? 


Elbie Fletcher, Pittsburgh Pirates 
first baseman, has joined the 
Quincy (Mass.) Motor Co. Inc. 
(Ford), as a service salesman, ac- 
cording to George A. Daley jr., 
president. Fletcher, who makes his 
home in Milton, Mass., will serve 
the dealership during his off sea- 
sons until his playing days are over 
and then devote his full time to 
the duties. 

* * * 


Ray’s Motor Sales 


| Articles of association have been 
| filed with the Vermont secretary 
| of state by Ray’s Motor Sales, Inc., 
| Burlington, Vt. Capitalization will 
| consist of 500 shares of no par 
value common stock. Subscribers 
|include Raymond C. Pecor, Lor- 
raine J. Pecor and E. B. Reiter, 
all of Burlington. 
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Commercial Car News 


Ee taa 1 te Monthly section for the men who make, sell and service America’s 5,000,000 
Trucks, Buses and Commercial Vehicles. 
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f setting the front axle back —all| 1— 96,963 Intern’l  65,142— 4 || windows in the deluxe cab help provide 360-degree vision. motive patents are being re-offered 
hn Pirates without changing the previous|} 5— 40,947 Willys 35,190— 5 | for sale on a negotiated basis, the 
_ a “CA” dimensions—the wider front 6— 40,542 GMC 18,182— 7 WAA announced last week. 

o. Ine. * axle with its cross steering—all of 7— 35,327 Stude. 20,169— 6 cae Pe ree 
man, ac- which give Dodge a new tight turn- 8— 11,139 White 7,864— 9 The patent oy sts, - ne 
aley jr., ing radius together with easier|| 9— 11,042 Reo 8,206— 8 motor trucks — other eee 
akes his handling and steering. Truck driv-|| 10— 9,209 Mack 4,385—10 embodying ee ee — 
rill serve ers know the value of these im-|; Il— 8,966 Diam. T 3,986—I1 pee apr - = ool oe 
off sea- provements when they are wheel- | !2— 5,039 Federal 3,695—12 bid sale, — tre 4 are aa 
are over ing semis or backing into narrow || 18— 4,156 Divco 3,104—14 Were rejeews as ine equate, WA/ 

time to alleys. 14— 3,781 Autocar  3,682—13 said. 

. ¢ * 15— 3,615 Brockway 3,018—15 A list of the patents and a de- 

DODGE has gone “driver com-|| 16— 2,491 Hudson 2,129—16 scription of the improvements 

28 fort” in the new cabs—they are|| 17— 1,020 FWD 466—17 which they cover and a statement 
ave been building three models with air 13— 499 Sterling 436—18 || of the conditions of the present of- 
secretary (See TRUCKIN’, Page 25, Col. 1) 19— 444 Ward LaFrance fering are available from the Sales 
a ae | ice: qatete ibustebtinetion, Teach 
tion will Total All Makes _ — ee ee 

— in This Section SB mshi : 496,851 | THE NEW B-1-B Dodge pickup of 108-inch wheelbase and with a gross vehicle weight | = Pa gt ee 
bscribers W—H Act Revision Urged ....Page 23 || For further details see page }} rating up to 4,850 pounds. New wider and deeper bodies on the pickups provide more PI ae - oy : 
or, Lor- Truck Haven .................Page 23 ||| 14, today’s issue. | load space. The floor is hardwood, cross sills are steel and side panels are one piece. be undertaken at any time up to 
j | Available in 6%/2-foot body length. Jan. 12. 
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Truck Service Ignored 


By ASI Exhibitors 


(Continued from Page 21) 


also claimed to have all of the, 
easy ride qualities of the former} 
coil spring sprung and shock ab-| 
sorber controlled seat that had to) 
be mounted on the floor of the cab. | 


Raybestos Manhattan, Inc., in- 
troduced a new set of brake lin- 
ings, developed and matched for 
light and medium weight truck 
use, claiming that up to the in- 
troduction of this set, light 
trucks had to be shod with pas- 
senger car linings which were 
not adequate for the much more 
severe service. 


Walker Mfg. Co. introduced a} 
transmission jack with many new | 
features that is designed to aid| 
mechanics in dropping and instal-| 
ling heavy transmissions. Enables | 
one man to do either job easily | 
and with minimum loss of time. 

The Fram Corp. was showing a 


IN THE FRUEHAUF LINE of all-steel bodies the combinations 


are practically limitless. 


| weather curtain making for easy | ening equipment adjusted to the 
| access. Extra equipment includes | axle height. 
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| 
|verter are air operated. The new 


powers valve pusher-outer that makes 
quick work of pushing the tire 
|valve back under the rim when 
| dismounting truck tires, is a sim- 
ple hand tool. The universal truck 
|tire demounter comes in two units 
and is claimed to take the “boiler 
| factory” out of the tire shop or 
service station. | 


American Bosch was introduc- 
ing a new 45-ampere truck gen- 
erator to complete its three-gen- 
erator offering between the 33 
and 60 amp. jobs. The new gen- 
erator is claimed to be heavy | 
enough to take care of most two- | 


(~: K. TURK CORP. showed a new way radio installations. 
4 top that converted a pickup Manbee Equipment Co. showed 4| 
truck into a complete sportsman’s |new heavy duty axle straightener, 
camping outfit. It consisted of a| designed especially to take care of 
comfortable shelter with five large | heavy trailer axles. This new prod- 
clear plastic windows, full-length | uct is so designed that it can be 
insect screen curtains, zipper rear | moved to the job and the straight- | 


new line of chemically treated re- 
placement cartridges for several 
farm tractors and heavy-duty 
trucks that were not replaceable 
in the Fram line before. 

* * * 


removeable box type bunks with | 


Among some of the new prod-| 
padded coil springs and folding 


ucts shown that had both truck 


steel step, that is also removable. a passenger car applications was|a mechanic to 


A truck tire robot was shown|a new Plomb bending bar that not 
by Kehawke Mfg. Co. that handles | only was moderately priced but 
heavy truck tires from shop floor|had the advantage of being ad- 
to complete spread and back again. | justable to 100 different angles. It 
The robot and spreader and in-|has a 36-inch handle. Plomb also 
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THIS 30-FOOT GRAIN BODY is mounted on a Bantam Supercargo platform trailer 
manufactured by American Bantam Car, and distributed through the Supercargo dis- 
tributor in Milwaukee, Brake & Equipment Inc., 2406 W. Lisbon Ave. This dealership 
has just recently been appointed the Supercargo distributor and specializes in equip- 


ment for special needs of operators throughout southern Wisconsin. 


| introduced a new pinion puller es- 


Chevrolet and 
ratchet 


good for 
as a new 


pecially 
Buick, as well 


|or reversing wrench that enables 


work with short 


| strokes in confined spaces. 
* A * 


'NHE Schildmeier Co. showed a 
two hp wheel balancer that 
not only fills the bill for the new 
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Only 10 easy assembly operations are 


required to ‘‘build” the body of your selection. You can assemble 


OFFICES - KANSAS CITY 


& 


it yourself, or any one of the 70 Fruehauf Factory Branches can In dustry a 
complete the job for you in a matter of a few hours. Get full par- “AEROy oe Us 
ticulars about America’s greatest Truck-Body value from your CUttrectt ’ 
nearest Fruehauf Branch, your local truck dealer, or write us for MAXimy On 


Free Booklet. 


Body Division 


FRUEHAUF TRAILER CO. 


70 Factory Service Branches 
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® DETROIT 32 
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Each a Factory in Itself! 
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M STRENG 
TH 
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low pressure-wide base car tires 
but truck tires as well. Combina- 
tion car and truck dealers, and 
those handling the heavier cars 
such as Cadillac, Buick, Chrysler 
and Lincoln, will need heavier bal- 
ancers of this type from now on 
out, because of super cushion tires, 
it is claimed. 

The Electric Auto Lite Co. in- 
troduced its new Resistor type 
spark plug, which is claimed to 
give trucks as well as cars smooth- 
er idling, reduce misfiring, assist 
in burning of lean mixtures and 
suppress spark plug interference. 

Bear Mfg. Co. publicized a new 
front-end aligner for trucks and 
| passenger cars, that enables 
| working on them with two post 
| lifts. The aligner is set so that 
| the front wheels can be dropped 
down on the turntables by mere- 
ly lowering the front hoist. 


Fram introduced two radically 
new products—a crankcase air 


filter to replace the conventional 
oil filler breather caps and can 
be installed or cartridge changed 
| while car or truck is being gassed, 
and a new gasoline filter that is 
easily installed in any gasoline line. 
This unit also has a replaceable 
| cartridge, eliminating the need for 
taking off and cleaning. The crank- 


case filter comes in three sizes 
with three adapters fitting it to 
practically any make of car or 
truck. 


Jack WEED 





Chevrolet Sets 
Alltime Record 
'In Truck Sales 


DETROIT.—For the second con- 
secutive month, Chevrolet truck 
sales hit a new high, with 29,701 
sold during November, it is an- 
nounced by T. H. Keating, general 
sales manager. 

This figure was 241 units higher 
than the previous all-time record 
| set in October. These figures rep- 
resent sales in the U. S. by dealers 
to consumers, Keating pointed out. 

Chevrolet trucks are available in 
|eight wheelbases with a wide va- 
riety of body styles. 


| 
‘ATA Chiefs Slate 
‘Chicago Parley 


WASHINGTON.—-Ed J. Buhner, 
| president of the American Trucking 
Assns., announced last week that 
| the association’s executive commit- 
tee will meet Feb. 4-6 at the 
| Stevens hotel, Chicago, to consider 
various trucking industry problems. 

Chief among the subjects on the 
committee’s agenda will be the 
trucking industry’s highway cour- 
|tesy and safety program for 1948, 
| Previously announced by Buhner to 
be the most important single ac- 
tivity for the coming year. 





| Grove Auto Co. in York 


| Takes on K-F Franchise 

W. F. Grove Auto Co., York, Pa 
has been appointed sales and ser- 
vice representative for the Kaiser- 
| Frazer lines. The new dealer re- 
, cently purchased a large garage to 
}house headquarters, remodeling it 
| to give customers complete service 
|W. F. (Barney) Grove, owner, is 
lone of the pioneer automobile men 
|in the area and formerly was pres- 
|ident and general manager of an- 
other dealership in York 
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Truck Haven in Capital 


Washington Diamond T Dealer Opens Service Center 
For Highway Carriers of Every Type 


WASHINGTON. — An _ establish- | 
ment that can accommodate every 
type of truck for every type of 

service is the 
realization of 


r Michael Hurwitz, 

Ee di veteran of the 

= we transportation in- | 

dustry. Thou- 

: sands of Mike’s 

old and nae) 

‘ friends, old and 

new _ customers, | 

sage and fellow motor | 

aa vehicle and parts | 

Michael Hurwitz dealers viewed) 

his new plant at | 

debut last month. 

as Diamond eneee, | 

Inc., the Hurwitz dealership is | 

handling Diamond T trucks,| 

Gramm trailers and vans, and at 

man-O'’Neill bodies. In addition 

there is a well stocked automotive 

parts department, a body building 

division and a well-equipped ma- 
chine shop. 

Located in the ten hundred block | 
of Third St., N. W., Diamond Mo- 
tors is regarded by many in the | 
automotive trade as being one of 
the finest buildings for its purpose 
in this section of the country. The 
structure, built of brick and cinder 





its formal 
Designated 





block, has approximately 17,000 
square feet of floor space, with 
nearly 10,000 square feet devoted 


to service alone. 

The building has a frontage of 
115 feet on Third St., with 10 
reserved parking spaces marked 
off for customers. Executive and 
business offices are located on 
the second floor, with the engi- 
neering office and the service 
manager located on the street 
level. Fluorescent lighting is used 
throughout. 

The body division is 
the extreme south side of the 
building, with the machine shop | 
at the north and the main garage 
workroom in between. Modern 
showers and rest rooms are lo- 
cated above the machine shop for 
the mechanics and the personnel 
who work on the first floor. 

The stockroom has a large dis- 
play window in front and a mod- 
ernistic glass-brick counter. Cus- 
tomers find it convenient to view 
the stock and general equipment 
and to be served promptly and effi- 
ciently. More than double the 
space occupied by the former 
stockroom is now given to the new 
stock bins and counter. 

Parts orders taken by Diamond 
salesmen are quickly filled each 
evening without difficulty with the | 
aid of small rubber wheel carts, 
which are pushed from section to 
section until loaded, and then un- 
loaded in bins near the delivery 
entrance. There they are billed out | 
and made ready for the delivery 
men. 

Machines and tools installed in 
the machine shop include installa- 


Oo +. 
10% Rate Hike 
ip 
Approved by Wis. 
° 

MADISON, Wis.—Some 90 com- 
mon carriers of the state have won 
permission of the public service 
commission to raise their intra- 
state freight rates an average of 
10 percent, pending commission de- 
termination of their appeal for 
more substantial upward revision 
of tariffs. 

The order, unanimously approved 
by commission members, followed | 
a similar 10 percent intrastate 
freight charge increase approved 
for the railroads operating in Wis- 


located at 


consin. In both instances the in- 
creases were calculated to cover 
increased operating costs occa- 


sioned by recently negotiated con- | 
tracts for wage increases of truck- | 
ing and railroad employes, it was 
said. 


Weiss Motor Robbed 


Weiss Motor Co., Baltimore, suf 


fered loss of an undisclosed sum | 
of cash recently when burglars 
broke into the establishment. The 
sum was taken from a drawer in| 
the parts office. An unsuccessful | 
attempt was made to drill open a 
small safe. | 


tions for wheel alignment, clutch 
and pressure plate _ rebuilding, 
valve resurfacing and re-seating, 
sleeve installation and motor block 
re-electrical testing equipment, car- 
buretor and fuel pump rebuilding, 
brake lining equipment, drum 
turning, propellor shaft rebuilding, 
ring gear riveting, welding of all 
kinds, numerous hydraulic presses 
and many kinds of reamers. 


“To meet the needs of fleet 
owners,” Hurwitz said, “it is nec- 
essary to have a modern service 
center where truck owners can 
get the many services they re- 
quire from time to time. I feel 
that we have left nothing un- 
done in this structure to accom- 
modate those who come here for 
service. We are ready, with 
everything from a cotter pin to 
a new body.” 

Associated with Hurwitz in the 
business are his two sons, Harold, 
who is vice-president and assistant 
manager, and William, who is sec- 


MORE THAN 





| 


DIAMOND MOTORS, INC., Washington, 


22, 1947 





D. C., is operated by Michael Hurwitz. In 


the new building it has double the stockroom space of the dealership’s former head- 


quarters. 


retary and in charge of engineer- 
ing and purchasing. Carl Lewis, 
of Galesburg, IIl., is office man- 


ager. James H. Smith is assistant | 
| office 


manager. Doug Smiley is 
sales manager. Joe Fine is parts 
manager. William Kenly heads the 
truck selling staff. Wilbur Wilson 
is service manager. Harold Bennett 
is in charge of Diamond’s north- 
east territory. Norman Luck, at 





|; one time a chief tester with Pack- 


jard, is in charge of the machine 
| Shop. 
Diamond Motors has already 


| listed 134 fleet owners, operating 
|approximately 500 Diamond T 
|trucks. The body building depart- 
|ment presently has a sizable num- 
ber of special jobs underway for 
such clientele as the telephone 
company and the gas company. 





More Miles Per Dollar of Operating 


Cost—Mean 


¥, OF A MILLION EATON 2-SPEED AXLES 


More Profits 








| Wage-Hour Act 
| Revision Needed, 


ATA Aide Says 


LITTLE ROCK. Charging the 


Fair Labor Standards Act has 
proved "confusing and productive 
of expensive, time-consuming liti- 
gation,” Peter T. Beardsley, attor- 
ney for the American Trucking 
Assns., said last week the law 
should be amended to clarify its 
provisions and remove inequities 


against the motor carrier industry. 


Beardsley told the annual conven- 
tion of the Arkansas Bus and 
Truck Assn. that judicial and ad- 
ministrative interpretations of the 
wage-hour law have confused em- 
| ployers in all types of business. 


| Beardsley pointed out that 
amendments to the act are being 
considered by a congressional com- 
mittee now, marking the trucking 
industry’s first real opportunity to 
|see the law’s inequities removed 
since its enactment in 1938. 


Higginbotham Buick Co., Houston, Tex 
has been granted permission to change its 
name from Higginbotham Automobile Co 
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152 IN. WHEELBASE lg 


FRONT AXLES have been moved back and engines have been moved forward on 
the new Dodge truck line to obtain shorter wheelbases. This places more of the chassis 
weight on the front axle and provides better weight distribution. 








. 


OTIVE NEWS, DECEMBER 22, 1947 





248 Models Offered . . . 





Major Improvements 


Mark Dodge Trucks 


(Continued from Page 21) 


reduce road shock through the 
steering wheel. 

The new Dodge trucks have| 
roomier cabs which are offered a 
standard, deluxe and custom mod- 
els. The cabs have been redesigned | 
to provide more room, visibility, | 
safety and driver comfort. 

Width of the seat has been in- 
creased more than six inches to 
57%4 inches. Ample headroom is | 
provided by the 36% inches of 
clearance from seat to roof. Chair- | 
height seats can be adjusted seven | 
inches. A natural back support) 
also is adjustable for maximum | 
comfort. | 

* * * | 

NOTHER feature is the new| 

Air-O-Ride seat cushion which | 
utilizes air in combination with coil 
springs to provide driver comfort. 
Tests have shown, Dodge stated, 
that it has a long life because the 


cushion of air reduces wear on 
the springs. A convenient hand 
control permits the driver to reach 
down while driving and adjust the 
cushion buoyancy to suit his weight 
or road conditions. 

All-weather ventilation is avail- 
able in the new line of trucks. The 
heating and ventilating system is 
a combination of truck heater, vent 
windows, defroster vents, cowl 
ventilator, and a fresh air intake 
which scoops in fresh air from 
behind the radiator grille. 

The angle of the steering wheel 
in the new B-1 series has been 
flattened so that the driver sits 
more nearly in a natural posi- 
tion over the steering wheel 
rather than behind it. 

The deluxe and custom cabs, 
supplied as optional equipment, 
have what is termed “360-degree 
vision” through greatly increased 





Unusual? 
Not at all! 


ton-mile costs. 


Buyers’ side 
of a truck! 


This is the side of the truck 
buyers must look to for lower 


Why? Because the axles carry, 
move and stop the load. 


TRUCK SECTION 


glass area and the installation of 
rear quarter windows. These win- 
dows enable drivers to back up 
to loading docks without leaning 
outside the door. 

Dodge has named the new cabs 
“pilot-house” cabs because’ the 
windshields and windows in them 
are both higher and wider, adding 
to vision and safety and allowing 
the driver to see in all directions. 

Batteries have been located in 
a new and more advantageous po- 
sition. They have been placed just 
outside the frame beneath the cab 
floor, directly in a path of air 
that, Dodge said, will help keep 
temperatures down, minimize cor- 
rosion and prolong life. 

* * * 


ava different truck engines 
handle the power requirements 
of the B-1 line. Useable power is 
increased on some models by a 
“straight-through” type muffler. 
Improved power, performance and 
economy are claimed for the heavy 
tonnage model engines by use of 
sodium-cooled valves, made of sil- 
chrome and faced with stellite. A 
thermostatically - controlled mani- 
fold heat control valve regulates 
automatically the temperature of 
the incoming fuel mixture. 

In the new line, Dodge provides 
five different clutches. Three basic 
types of transmissions — three- 
speed, four-speed and five-speed— 
jare offered. 

Dodge said that radiator cores 
| in the 1948 line are lower and 
| wider to facilitate better cool- 
ing. On the % to 2-ton models, 
frontal radiator core area has 
been increased. The efficient fan 
shroud and pressure-type radia- 
tor cap are continued on the 2% 
and 3-ton models. 

| Drivers can enter or leave the 
‘new conventional cabs easily from 


ovo 
RIGHT TURN 
45 FT 











NEW 
44 FT. 


EITHER RIGHT 
OR LEFT 


OLD 
LEFT TURN 
481) FT 


A 37-DEGREE turning angle both right 
and left is provided on the new line of 
Dodge trucks through the use of wider 
tread front axle, together with cross steer- 
ing, which is a new feature on all conven- 
| tional cab models. Turning diameter on the 
new line now is as low as 38 feet with 
some of the two-ton models requiring only 
| 44 feet. 

i 


either side since the gear shift and 
emergency brake levers have been 
moved forward to give clear floor 
space from door to door. 
Load-carrying capacities of the 
rear axles on the % through 2-ton 
models have been increased. Like- 
| wise, front axle capacities have 
been increased on the 1%-ton 
through 3-ton models. 
Improvements also have been 
made, Dodge noted, in frame con- 
struction on the 2-ton conventional 
128-inch wheelbase and the 107-inch 
wheelbase C.O.E. models. The full 
| depth of side rails is carried over 
the rear axle to within a short 
distance from the end of the rail 


—o5o 0c 


samara } 


re. ae ee ee. ee ed 


nan mee mek 


If you want the most modern i 
medium- and heavy-duty axles 
and brakes on the market to- 


; where it tapers from the top of 
| the rail. These two models are 
| used principally for tractor service, 
‘ : i and the taper provides clearance 
day, specify Timken Axles and when coupling the tractor to the 
Brakes—“The Accepted Stand- | trailer. The 214-ton and 3-ton mod- 
ard!” } els previously had this improve- 
. ment. 
Look under the next vehicles ye 8 


: . ) side rails > 2% ¢ 
you buy! -. 6 wien buyer. I RAME side rails on the 2% and 


3-ton models are larger, it was 

2 eee cs stated. Frame side rail reinforce- 
apt ments are supplied as standard 
Ney equipment on some models and as 


extra equipment on others, from 













|the 1% through the 3-ton. Front 
Ti im rm x rm springs on the new models are 
shackled at the rear with the 


springs taking road shocks in ten- 
sion rather than compression. 

Dodge said that better tire life 
is provided by the full wide base 
rims used on all 20-inch wheels. 

More load space is provided in 
the pickups, which are both wider 
and deeper. Pickups are available 
in 6%, 7% and 9-foot body lengths. 
| en epee ag 

CEE ccc : E. S. and Mrs. Isabel H. Davis have in- 

j ‘ corporated Buddy Davis Buick Co., Hills- 
L Mi boro, 


NEW TIMKEN “3 for 1” AXLES—another 
exclusive Timken Axle development—the 
greatest engineering advance in the com- 
mercial vehicle industry. Ask your truck 
dealer for the facts! 


AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT, MICH. 
WISCONSIN AXLE DIVISION © OSHKOSH, WIS. 
TIMKEN AXLE BRAKE DIVISION © DETROIT, MICH. 





Tex., $44,000 authorized capital 
stock, 
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Truckin’ 


(Continued from Page 21) 


cushioned seats, windows in the 
quarter panels that give vision to 
the rear without craning the neck 
out of a cab door and the new heat- 
ing and ventilating system. The 
seats are three “big men” wide 
57% inches—with ample headroom 
from the seat to the roof. A place 
is even provided for a radio for 
those who ride the long routes. 

They have also finally got all 
service points—oil, gas, water and 
battery—on the same side of the 
truck. Station attendants don’t 
have to do a “circle service” walk 
to check all points, 

Another thing the Dodge engi- 
neers have done to earn the bless- 
ing of the boys who have to wheel 
these babies around, is to clean up 
the cab floor by moving the shift 
and emergency brake 
ward so that the driver doesn’t 
have to be an acrobat to get into 
the cab from the curb side. Seats 
are adjustable up to seven inches 
forward and back, and the doors 
extend below the cab floor to pre- 
vent drafts in cold weather driv- 
ing. 


Instruments are removable from | 


the front of the instrument board— 
circuit breakers are used instead 


of fuses to make it easier to keep | 
lights in operation when a short | 
Seven engines grace the | 


occurs. 
new line providing power for jobs 
from 4,250 GVW up to 23,000 
GVW and in school bus chassis 
from 30 to 60 pupil capacity. 

* * * 

ALL IN ALL the new Dodge 
line is very imposing and shows 
marked improvement in engineer- 
ing and design over prewar mod- 
els. Truck-minded Dodge dealers 
should go to town with this line 
next year—and if they aren’t truck 
minded, they had better get on 
the bandwagon or they are sure 
as the devil going to miss some 
nice profits from here on out. 


With this very imposing array 


of models in many wheelbases they | 
can fit any hauling job that comes | 


up, without having to have a 
transportation engineer to figure 
out the proper combination of en- 





WIDTH OF THE new adjustable chair- 
height seats in the new Dodge truck cabs 
has been increased to 5714 inches to permit 
three large men to ride without crowding. 
Air-O-Ride cushions utilize air in combina- 
tion with coil springs. Their buoyancy Is 
regulated by a hand control to suit in- 


dividual drivers. Controls have been rede- | 


signed to permit drivers to leave or enter 
cabs from either side more conveniently. 


gine, axle, transmission and wheel- 
base—-248 different models does it 
for them. They can nearly stick a 
pin in any one of several johs and 
say, “This is it,” without too much 
fear of contradiction. 

Of course, if they are smart 
and not too well versed in trans- 
portation engineering—they will 
call in an equipment man or two 
on the real tough deals and listen 
to their suggestions. For most of 
these boys are well versed in grad- 
ient ability and other factors that 
fit engine and gear ratios to the 
terrain to be covered. 

* * BS 
pORD also pulled its “sneak” 
preview for Detroit scribes of 
the 1948 truck line Monday—the 
day before the Dodge full dress 
affair. They have taken the “auto- 


eds” into their confidence and are' 


showing the line to them at the 


same time they show the dealers | 


in the territory—off the record 
although the formal announcement 
and “‘let loose” of details and “pics” 
won’t come off for some time yet. 
You can’t say that this Ford 
gang isn’t competitive. They aren’t 
missing a point and are in there 
pitching all the time to find some 


levers for- | 


way for a punch in every fight. 
Maybe that’s an omen of what is 
coming when the going gets tough. 
I wouldn't know. 

& * * 


ELL, my “smart idea” for get- 
ting together an “All-America” 
Truck—or Automotive — football 
team didn’t work out anywhere 
near as I hoped it would. In fact, 
after two “pushes” for candidates 
I wasn’t able to even get together 
enough men for a full team—to 
say nothing of a _ representative 
squad. 

Among the candidates I corraled 

in addition to W. K. Perkins of 
Harvester, who got his gold ball 
at W. & J. playing in the back- 


| field, and Johnny Pingel of Reo, | 


who caught a lot of passes for 
| Michigan State—we come up with 
| Don Geyer, a Reo distributor in 
| Champaign, Ill.; Earl T. Gray of 
|; Diamond T, who played a little 
| football for Vanderbilt in 1908; P. 
|E. Tobin, of White in the New 
| York branch, who did some quar- 











terbacking for Indiana; Charlie 
Potter of Southeastern Motor 
Truck Lines, Nashville, Tenn., who 
did a little guard duty for Ten- 


nessee; George Barry, zone man-| 


ager of Chevrolet out of Chicago 
(and Jack Burke didn’t even know 
of his athletic ability), who played 
center under Bo McMillen. And if 
we want to slip over into the pas- 
senger car end, a guy by the name 
of Harry Newman, who also did a 
little quarterbacking for Michigan 
and who now is a dealer in Lin- 
coln-Mercury in Detroit. And an- 
other Michigan “All America” 
quarterback, Benny Friedman, who 
threw a lot of long touchdown 
passes and is peddling Willys Jeeps 
in Detroit. 

By this you can see that we dug 
up plenty of quarterbacks, but 
sadly lack at least one guard, two 
tackles, an end and several line 
replacements. We might in a pinch 
recast some of our quarterbacks 


into other back positions, but this} 


is a tough league, and we don’t 
like to offer a team that hasn't 
at least one top man for every 
position with a good supply of re- 
placements. 

Maybe the publishing of this 
nucleus this year will start enough 





my readers will be able to fill in 
the gaps and we can really put out 
a top “All America” next year. 
* cd 7 

/ELL, even if this is a trucking 

column, my legs still tell me 
I just got over the second big 
“physical breakdown hurdle” of 
the winter season—the tremen- 
dous Automotive Service Industries 
show on the Pier at Chicago. And 
this year’s show lived up to all 
advance notices—it did have four 
aisles of exhibits, each a mile long, 
and it did have big crowds—at least 
Monday and Thursday. And the 
cement on the pier hasn’t softened 
a bit during the war (and I haven’t 
toughened) and the rivalry for 
“biggest and best” among exhibi- 
tors still goes on. The extra-curric- 
ular parties are still roaring af- 
fairs and even a staid, portly, hard- 
working scribe, like myself, has a 
tough time dodging enough night 
life to get much needed rest. 

And, just as at “Gyp City, N. J.” 
last year, the show broke up with 
hints of internal stress, bickering 
and dire threats being whispered 
about. “The show has gotten too 
big, they’ve got to break it up”; 
“JOC is still too tight on admis- 
sions”; “Big exhibitors have got 


think tanks to working so that! to be limited as to the number of 


a 


wire or phone for complete information. 
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booths they can take when mem- 
ber exhibitors can’t get into the 
show because the space is all tak- 
en,” and so on in every corner and 
in hundreds of hotel rooms—but 
I'll bet they will all be back next 
year stronger than ever. 

Either I’m getting calloused to 
these dire threats that are whis- 
pered about or I am still too 
weary at the moment to take much 
stock in them. I'll admit, from 
my viewpoint, the show is “much 
much too big for me” but that’s 
because I have to cover it all every 
day of the week and, although I 
swear by all that’s holy I won’t be 
led into another “walkathon” again, 
what are you going to do if you 
have a couple of guys like Ed 
Kruspak and Jake Goldstein beg- 
ging you to just go over and see 
Mr. Whosit with me this once—and 
Mr. Whosit is on the farthest aisle 
in the farthest pier, and there are 
a dozen Mr. Whatshisnames be- 
tween your comfortable settee and 
the first mentioned man’s booth? 
I'll give up—at least I always have 
—and now the legs have it. 

* * * 

SOME VERY nice parties were 
thrown this year as usual, start- 
ing with the Automotive Affiliated 

(See TRUCKIN’, Page 29, Col. 1) 


THE STANDARD HY-POWER UNIT 


can be mounted anywhere 
on chassis 


le 
The Self-Contained, Efficient Power Brake 
That Assures Better Control for All Loads on All Roads 


The super power and instant, smooth action of HY-POWER makes the brakes on any size 
truck safer and more efficient on any route they travel. HY-POWER combines in a single, 
completely enclosed unit all the advantages — proved by long service — of the Midland 
vacuum diaphragm chamber, hydraulic vacuum valve and hydraulic slave cylinder. This 
simplified unit has established a new standard of efficiency in truck power brakes. Write, 





THE MIDLAND STEEL PRODUCTS CO. * 6660 MT. ELLIOTT AVE., DETROIT 11, MICH. 
Export Dept: 38 Pearl St., New York, N. Y. 





MIDLAND 





POWER BRAKES 
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‘46 FM sedan, 1, $1,500; Aero Sedan, 1, “41 Sedan, 1, SD50. NASH 
“41 Club coupe, 1, S975. ; 4) Sedan, 1, $800. “47-—-(600) sedan, 1, $1,625; 1, $1,840 
arees 1, $1,850; FM sedan, 1, $1,-] ‘3 -Convertible, 1, $585 “4H Sedan, 1, $1,300. 
620. | “41--Sedan, 1, $700. 
on _¢ * CADILLAC > 
= soe i, Fie "6 -(62-S) sedan, 1, $2,800; 1, $2,600 ‘i. Sel ——_ 
35-—§ , 1, $75. CHEVROLET 2 Sedan, 1, $1,000. 
46—Sedan, 1, $1,750. DODGE “47 -Convertible, 1, $1,915; SM_ sedan, 1,], i PACKARD 
(Te WALDOSTA, GA. i 40 Scien ‘ dices. ‘42. Club coupe, 1, $1,100. $1,805; FL sedan, 1, $2,130. '48-—-Sedan, 1, $2,725. ‘i 
.. > Ss a a, as OLDSMOBILE FORD '46—Convertible, 1, $1,700; FM sedan, 1, ‘eo so i = 1, $2,200. 
(Market here is very good, 148 cars *41--Club coupe, 1, $900. "47—SD club coupe, 1, $1,880. $1,525; 1, $1,500; club coupe, 1, — PLYMOUTH 
sold out of 267 offerings.) PLYMOUTH '46-—Deluxe sedan, 1, $1,385. ; $1,410. _ ‘47 Sed 1. $1,990; 1, $1,950 
‘47. Sedan, 1, $2,030. ‘41-—SD sedan, 1, $1,875; business coupe. | '41—Sedan, 1, $780; 1, $810. i Sedan’ : "=: 1. "aon 
BUICK ‘46-—-Sedan. 1, $1,600. | 1, $800 40—Business coupe, 1, $630; sedan, 1, | '46-—Sedan, 1, $1,500; 1, $1,520. x 
‘46 Super sedan. 1. $2.27); sedanette, 1 *42 4 «door, 1. $1 010 ; ; 7 $790. 40 Club coupe, 1, $695; sedan, 1, $625. 
$2,215. “41.4 door i $720, = Sediar —— ‘3 «= Sedan delivery, 1, $270 38 —Coupe, 1, $405. TI 
cnn ade * aan é Sedan, 1, Fo,d-W, 
CADILLAC nM Coach, 1, $775 Br ee ie CHRYSLER ei eke Te: GO) suden. 1 
"46 4 door (62), $3,050. x PONTIAC | PLYMOUTH ‘47 Windsor sedan, 1, $2,275 $295 § | iat lala it 
CHEVROLET 4 Sedan, 1, $2,040. cat ‘46 SD club coupe. 1, $1,595; sedan, 1, “46° ~Royal sedan, 1, $1,825 4 Club coupe 1. $930. 
‘47. FL sedan, 1, $2,800; 2 door, 1, $2. ‘46 ee ‘40 Sedan, 1, $800. DE SOTO ‘40 Sedan, 1, $775. 
275; Y%-ton pickup, 1, $1,850. a) —Seaen, 1, hse. $1,555. 47 Sedan, 1, $2,025. STUDEBAKER 
‘46-2 door, 1, $1,875; Y-ton pickup, 1, oe Sedan, 1, $460. ‘'35- Sedan, 1, $130. DODGE ‘47-——Pickup, 1, $1,475. 
$1,276. 7 et E PONTIAC ‘47-Express pickup, 1, $1,505; club coupe "GMC 
'42—4"ton pickup, 1, $785. ——_ STUDEBAKER , '46—-(6) sedan, 1, $1,875; (8) sedan, 1.) “' 4 “Borg DicmuP, by Phsmns club COUPE: | +48 1-ton pickup, 1, $1,800 
41-2 door sedan, 1, $950. 47—-Pickup, 1, $1.335; land cruiser, 1. $1.900. aie 2 $2,050. ia ‘ P Pp, 4, 94, . 
'39-—Town sedan, 1, $700. $2,275. WILLYS “42 Sedan, 1, $1,125. s 37. -Sedan, 1, $375. PHILADELPHIA 
DODGE 46-—Jeep. 1, $875 41—Club coupe, 1, $945; sedan, 1, $1,000.) — FORD (Ed. Hough Auto Auctioneers. Cars 
'47—Pickup, 1, $1,600. P—JeCP; Zo YUEM ici . der g's . “a a a a “a 8 evi). 1 listed below sold during week of Dec. 9.) 
5 . : hala Th : 2-ton pickup, 1, $1,375 r—Sedan (0 Cyl.), 1, Pl ww; (5S cyl), 1. Market here shows bidding to be 
o. — poeeres.” — pe SOLEDO, oO. . hoa BUFFALO $1,425; 1, $1,500; pickup, 1, $950; coer good but prices soneln off. 63 
= , , * - Auctions elt lursday. rices are o sedan, a $1,476: Be $1,400; a $1350; . 
FORD Dec. 11.) sie (Simple Simon's Buffalo, N. Y. Auto 1, $1,435." : cars sold out of 176 offerings.) 
'48-—Ford sedan, 1, $2,150. (Market here indicates that all dealers | Auction. Sales held every Tuesday, auction- | '41-—Coupe, 1, $625; sedan, 1, $730. '47--RM sed Pan. *r sedan, 1 
*47—-Station ~— 5, ee! a aw = nes = —_ rend “aie | cers. Evan Metcalf and Warren Godffey. | ‘39--Sedan deluxe, $350. 47 = ay an, 1, $2,410; super sedan, 1, 
deluxe, 1, $1,975; pickup, 1, $1,450. ealers have the jitters : Prices are for Dec. 9.) ‘ie eee asi 2085: 1. % 
"46 4 door super deluxe, 1, 1.550; busi have sagged badly. Listed sale sold 31 | (Buying was much stronger and bid- ‘42-—(8) sedan. — - ae oo re abe’ 7 a 430: 
ness coupe, $1,300 cars out of 118 listings.) | ding was spirited on new and near-new marsen : ’ ’ ; 1, $1,120; 
‘42 -Tudor, 1, $875 ; BUICK models. Texas, Colorado and Ohio fared | .y2  cuaan 1. 81.500 ‘39 @pecial sedan, 1, 9005: Century sedan 
‘41—-Fordor, 1, 1,000; pickup, 1, Sh ‘46—SD sedan. 1, $2,125 well with local buyers taking cheaper a oe Se 131 195: 1. $815. ” F 
39 Tudor deluxe, 1, $910 ‘41. Special sedan, 1, $1,045 models.) —* LINCOLN a9 Ss la ion 3 $760 
‘37 Tudor, 1, $210. ‘40 Special sedan, 1, $830 BUICK ‘47° Club coupe, 1, $2,450. ‘27 Soaee, 1. $560; 1 "$385 
HUDSON ‘37-- Sedan, 1, $385. ‘47 Convertible, 1, $2,740; convertible, 1, MERCURY Toe ee CADILLAC 
‘46--Sedan, 1, $1,250. CHEVROLET $3,050; sedan, 1, $2,715; 1, $2,535; | “47-—Sedan, 1, $2,165; 1, $2,085 ‘46 (62) sedan, 1, $3,000. 
MERCURY ‘47--FM convertible. 1. $2.050; SM_ sedan. | 1, $2,675 “46-Sedan, 1. $1,550. ‘40 (62-8) sedan. 1, $1,200. 
s, $1,995. '*46 -Sedan, 1, $2,105 ‘41-—Convertible, 1, $1,010. CHEVROLET 


aii iia ———————————- |°46--SM sedan, 1, $1,585. 
‘42 Sedan, 1, $1,000; 1, $860. 
‘41. -Sedan, 1, $880; business coupe, 1, 
S980. 
‘40—Sedan, 1, $775; 1, S675. 
‘30 ~Sedan, 1, $805; 1, S680 
3 ~=Sedan, 1, $160, 
CHRYSLER 
“46° Windsor sedan, 1, $2,000 
“41 oN. Y. sedan, 1, $1,060 





‘47 Club coupe, 1, $2,175 


DE SOTO 
“41> Custom sedan, 1, $1,100 
DODGE 
16 -Deluxe sedan, 1, $1,745 
FORD 


‘46 Super deluxe sedan, 1, $1.455; sedan 
1. $1,460; 1, $1,450 
‘41. Sedan, 1, $810; cub coupe, 1, S814 
‘40 Business coupe, 1, $520. 
| '86-—Sedan, 1, $125. 
LINCOLN 
'39—Business coupe, 1. $30 
NASH 
‘46--(600) sedan, 1, $1,425 
‘40 Sedan, 1, $660. 
OLDSMOBILE 
‘46 — (66) sedan, 1, $1,880 
39 Sedan, 1, $860. 
‘34-— Business coupe, 1, $255 
PACKARD 
“46--(120) sedan, 1, $2,000. 
‘42. (120) sedan, 1, $1,100. 
PLYMOUTH 
*46---Special deluxe sedan, 1, $1,485 
‘41. Sedan, 1, $910; coupe. 1, 8750; club 
coupe, 1, $1,180. 
‘40 Sedan, 1, $800. 
1, 
Z 


38 —Sedan, $475. 
36. -Sedan, $215. 
| PONTIAC 
‘47--Club coupe (8), 1, $2,100. 
*46-—-Sedan (8), 1, $1,860; 1, $1,770; (6) 
| station wagon, 1, $2,000 
‘41—Sedan, 1, $1,095; 1, $1,020; 1, $1,000 
“40—Sedan (8), 1, $1,000. 
‘39-Sedan, 1, $560. 
STUDEBAKER 
| 47—-Regal club coupe, 1, $2.120. 
WILLYS 
‘42 -Army Jeep, 1, $410. 
DIAMOND T 
‘35--344-ton panel truck, 1, $110. 


ALBANY, N. Y. 

(Sales held Mondays. Tim  Anspach, 
manager. Telford Chambers, auctioneer 
Prices are for Dec. 8.) 

(Cars sold easier and consignors made 

money at last sale because market has 

leveled off in prices. The auction was 
hot, with at least 25 buyers present 
from outside states. Older models have 
weakened because they have been too 
high. 67 cars sold out of 94 offerings.) 
BUICK 
‘47° RM sedan, 1, $2,760; 1, $2,600; su 
per convertible, 1, $2,685 
“42 Special sedan, 1, $900. 
‘41. Super sedan, 1, $875 
‘40° Super sedan, 1, $850 
CHEVROLET 
‘47--FL aero-sedan, 1, $2,200; 1, $2,025; 
1, $2,150; 1, $2,125; 1, $2,160; FM 
sedan, 1, $1,980! 1, $1,900; SM sedan, 
| 1, $1,820. 
“46--FM sedan, 1, $1,500; SM sedan, 1. 
$1,550; 1, $1,300; 1, $1,560. 
*41--Special Deluxe 2 door, 1, $960 
‘40-—Deluxe 2 door, 1, $870. 
"392 door, 1, $725; 1, $580. 
CHRYSLER 
‘47--Windsor sedan, 1, $2,270; town & 
country sedan, 1, $2,730; (C-38) con- 
| vertible, 1, $2,400 
| '46--Windsor club coupe, 1, $2,000 
‘41. (C28) convertible, 1, $1,400 
DE SOTO 
‘47. -Custom sedan, 1, $2,025 
i DODGE 
|'47--Custom sedan, 1, $2,260 
| '41--Club coupe, 1, $1,100. 








Within the first few miles your drivers will tell you that nothing can 
beat the efficiency and security that Air Brakes add to a vehicle. The 
extra stopping power lets your vehicles handle bigger payloads, cuts 
the strain on the driver, and improves scheduling. And on top of all 
that, operating costs go down over the miles. Time on the road is 
higher, time in the shop is minimized. Ask any experienced operator — 
he'll tell you that every mile ticked off confirms the wisdom of 


installing Air Brakes—genuine Bendix-Westinghouse Air Brakes. 










BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY, ELYRIA, OHIO 


‘48——Super tudor, 2, $2,085; 1, $2,070 

‘47-—-Super fordor, 1, $1,960 

‘46-—Super club coupe, 1, $1.510; tudor 
1, $1,375 

°39-— Tudor, 1, $510 

‘37-—("60") tudor, 1, $190. 


. HUDSON 

3o-(6) Touring brougham,. 1, $550 

, KAISER 

417 Sedan (miles), 1, $1,460 
MERCURY 


‘48 -Fordor, 1, $2,225. 
47 Club coupe, 1, $2,000; 1, $1,750 
OLDSMOBILE 
‘47—-(98) sedan, 1, $2,560; (66) sedan, 1 
$2,200; (68) station wagon, 1, $2.900 
‘46-— (66) sedan, 1, $1,810. 
‘41---(76) sedan, 1, $1,090. 
PLYMOUTH 
‘47 Convertible, 1, $1,975; sedan, 1, $1. 
710; sedan, 1, $1,750; 1, $17.60; 1 
$1,990. 
(Continued on Page 27, Col. 1) 
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Alcoa Suspends 




















eI S40 
Orders on Sheet 
(Continued from Page 26) T . 
ws wemaPONTER, 5 aeays [ny enagg PEYMOUTH Until New Year 
‘47—(8) sedan, 1, $2,010; 1, $2,200; | 4 1 1, $1,990. NEW YORK.—Aluminum Co. of 
> } s laf ° ¢ Rg ‘ . 25. : 
i ste 1, $2,250; sedanette (8) ‘o-L oon. America has closed its books to 
'46—Sedan (8), 1, $1,710. STUDEBAKER new sheet aluminum orders until 
. $625. a Cs}, 1, oo ’47—Club coupe, 1, $1,680. early in 1948, it was disclosed last 
-Sedan : , week. 
STUDEBAKER CONCORD, MASS. 
sedan, 1 a iMISCELLANEOUS 1, $1,250. (Concord Auto Auction Sales. E. LeRoy ; . a come te ena Peas. 
Cox, manager. Auctions held every Mon- . |} the action to ina 0 roduc- 
'47—Willys pickup, 1, $1,360. day. Prices are for Dec. 8.) : Tn Sc ee Ser Dawes was Reuss te Bete ty © He" | tion canacity to mest th be d 
’ '47—Dodge %-ton pickup 1, $1,240; pick- (Market here sold 100 cars out of 168 Chevrolet cab-over-engine truck, one of the first of this new C-O0-E model to be put DP y e mand, 
up, 1, $1,700; %- ‘ton state, 1, $1,490. offerings.) out o into use. Truck, with special winch and other equipment installed by Knorr-Maynard, | Which he said had increased heav- 
46—Dodge %-ton pickup, 1, $1,075 R ; BUICK ihe a. ae = to — } Pg ny 4 Sant go it out of the woods of | ily in recent weeks. 
ae any ee : 2 . northern Michigan, and erecting n front of Detroit city hall. 
HORSEHEADS, N. Y. Tee re eens) en ene ee ee 
. (Horseheads Auto Auction, Horseheads, | 4g Sedan 1) $1,875; 1, $1.875; 1, $1,060. | ‘40--Pickup, 1, $625. ‘41—Sedan, 1, $1,050; 1, $925; 1, $875;|Sive demand has been created by 
N. Y. Date of sale, Dec. 5.) '40—Super club coupe, 1, $785. 31—Sedan, 1, $425; 1, $265. 1, $850. | the shortages of other metals, such 
rs. Cars (Sold 84 cars out of 126 offerings.) '39-—-RM sedan, 1, $650. : FORD 40 Station wagon, 1, $475; sedan, 1,.| ag steel, Many of the recent orders 
Dec. 9.) BUICK 37—Sedan, 1, $650; 1, $250 48—Club coupe, 1, $1,960; 1, $1,950; (6) $750; 1, $675. 
to be ’47—-Convertible, 1, $2,980; sedan, 1, $2,- ; CHEVROLET sedan, 1, $1,800. a : 48100) ve 1. 40,000 cain’ tb = “an 
off. 500; 1, $2,540. : . '47—Sedan, 1, $1,800; $1,725; 1, $1,655. convertible, 1, ’ . piace stee wi 
'42-—Sedan, 1, $1,100; a yee hed " “an 198; 1, $2,025; 1, $1,-| 46—Sedan, 1, $1,460; 2's. 400; club coupe, | _ PLYMOUTH aluminum on some parts, it was 
*41-—Special sedan, i, $1,080. 960: vertibl . 31 985; i $1 950 : "s6— Sedan, 1, $1, 400; 2, $1, 400 ; club 47—Sedan, 1, $1,975 ; 2, $1,925 ; business said. 
sotea. 4, 40-—Sedan, 1, $955. an & « Uae: toe ef $1416 2, GSIO; business coupe, 1)... Se t oo. $750 The suspension is aimed at 
an, 4, § se ous stake, i, B15. 2—Sedan, 1, ; a, 50. me a 
100, 1—10n8) Sele 1 eae. 1H — Shee Gite, CEG SI AS, oo, |'20—Sedan, 1, $468. Wo Sedan’ 1, 8TT6 checking speculative buying of 
$1,120; oe Banos pickup, 1, $1,295; 1, $1,012.50; pickup.|,.. 0.4 4 MERCURY ee PONTIAC aluminum sheets, it was stated. 
’47—S , 1, $1 ‘ Li 7 Sedan, 1, $2,165. : 
ry sedan, '46—Sedan, 1, $1525; 1, $1,760. +49 Sedan, 1, $900; 1, $800 '47—Sedan, 1) $1,790; 1, $1,725 '46—Sedan, 1, $1,855; 1, $1,825; 1, $1,700, |S0me stockpiling of the item by 
’ $ ; 1, 42—-Sedan, 1, $900; 1, $ ’ ; , ; ~, | several 
42—Pickup, 1, $400. '41—-Sedan, 1, $1,150. NASH '42—Sedan, 1, $1,085; 1, $1,000; 1, $850 consumers was reported. 
’41—Club coupe, 1, $830; sedan, 1, $930. CROSLEY '46—-Ambassador sedan, 1, $1,375 ae 1, oa 1, $625. Alcoa’s present backlog of sheet 
ee gb ODGE '47—Sedan, 1, $525. 40—"600" sedan, 1, $650." 35—Sedan ,1, $200. orders runs through the first quar- 
, "|, FORD 1 on, 1, Cn es a ans OLDSMOBILE. | -46—Pickup, 1, $1,000. ter of 1948. Orders for the second 
46—Sedan, 1, $1,350; 1, $1.500. cee ee eee ee 4 DAR): (76) seeds | sy career cata » quarter will not be accepted until 
'41—Sedan. 1, $1,000; 1, $1,050 $2,185. ones 47 phy sedan, 1. $2,450; (76) sedan 1) 41—Commander sedan, 1, $750. sometime tn Januar 
om 2 : Lon? cs *41—Sedan, 1, $900; 1, $725. $2.375. "am Champion sedan, 1, $410. y. 
*40—Club coupe, 1, $570. ae een emaieaea nid aan ee sasha ee e Saaeeneeiaea scinsietlichaitiealdbhetabaalatasc acces 
mpe, 1, *41—Ambassador Lag $620. eres = | 
OLDSMOBILE ¢ ; 
’42—-Sedan, 1, $790. 
*41—Club coupe, 1, $830. 
PACKARD ene 
*46—Sedan, 1, $1,790. ¢ 
PONTIAC Bo 
*47—Sedan, 1, $2,225. fe 
46—Sedan, 1, $1,825; 1, $1,925 6 
’41—-Sedan, 1, $1,105. - 
’88—Sedan, 1, $592. i : 
; sedan, 
laa Hudson Reports 
Record Crowds 


rt an Endless Chain 
> — of Profits! 


VERY time you sell a Fram filter you start 
an endless chain of sales and profits on 
Fram replacement cartridges. And Fram filters 
are easy to sell because 50% of all cars on the 


At *48 Showing 


DETROIT.—More than 10,000,000 | 
people saw the new Hudson in) 
dealers’ showrooms throughout the | 
country during the first week the 
car was on display, George H. 
Pratt, Hudson’s vice-president in 
charge of sales, estimated. 

i This is the largest first-week 
0; club crowd to see a new automobile in 
Hudson history, he said. 

“Some 4,000,000 jammed dealers’ 
showrooms the first day alone,” 
Pratt declared. 

Orders taken and requests by 
people who want to be placed on 





























Oo; (6) 


$1,000 order lists already total several 
org thousand, according to road are not filter-equipped. So just ask each 
_ motorist who drives in, ‘‘How’s Your Oil Filter?’’, 


and when he answers, “I don’t know’’—-find 
out. Make the Fram Dipstick Test. If oil shows 
dirty, put a new Fram replacement cartridge in 


111% Boost in Production 


Reported by Motorette 
BUFFALO. — Motorette Corp., 


_. producer of lightweight vehicles, the filter. If the car has no filter, show the motor- 
oneer has more than doubled its produc- : . ee F ; 
aati tion in the last fiscal year, accord- ist how dirty his oil is. Tell him how Fram Oil & 
= ps ag —— = oe Motor Cleaner keeps oil clean and protects his 
eent “Our increase was 111 percent,” motor by filtering out dust, grit, sludge and 
too he said. “In the last 12 months, : ‘ : 

gs.) we produced 2,519 units, with total abrasives which wear away moving parts and 


cause breakdowns. That way you'll sell plenty 
of genuine Fram replacement cartridges, too, 
because one out of three cars with filters need 
cartridges right now and the rest will within six 


sales of completed machines and 
parts $795,549. In the previous year 
we produced 1,196 units, with sales 
totaling $329,398,” Bucholtz said. 


2.025 ; 








oo months. That makes filters and cartridges your 
— greatest unsold market. So start the Fram 
repeat sale profit chain moving your way today. 
he Stock up on Fram now .. . insure plenty of 
oo sf future sales. Fram Corporation, Providence 16, 
. ao R. |. In Canada: J. C. Adams Co., Ltd., Toronto, 
as Ontario. 
Ba 
as 
fa 
Aa 
putea . ‘ 
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O , TT & 
sai ne “ati ft Comfortable 
ut BEDS 
Ye Ye) 7 23 
* 
om Wey B00n Oil & Motor Cleaner 
MOST CONVENIENTLY LOCATED 
HOTEL . leand the Oil that Cleans the Motor 
- DETROIT 
2 WH 
CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


M.V. MacKINNON Telephone 
Manager RAndolph 5900 
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Ellis Motor Sales Principals are C. P. Ellis, Maggie 
Ellis, both of Faison, and J. B. 
Ellis Motor Sales, Inc., Mt. | Outland, Mt. Olive. 


Olive, N. C., has been granted a 
charter by the secretary of state | 


to buy and sell automobiles under | 
authorized capital stock of $50,000. \ 


CHEVROLET 
3 Lengths—3 Heights 























DIAMOND T 


2 Lengths—3 Heights 


DODGE 
4 Lengths—3 Heights 


FORD 
2 Lengths—3 Hei 


rte 
i P 


a TRUCKS 


3 Lengths—3 Heights 


for 


HUDSON 
1 Length—3 Heights 


INTERNATIONAL 
3 Lengths—3 Heights 


all 


TO FIT ALL | 
LEADING 
MAKES OF 


The broad range of sizes in 
Caravan Top will fit all leading 
pick-up trucks . . 
heights (4, 5 and 6 Ft. clearances) 


The sturdy aluminum frame is on 
or off in a jiffy. Cover is water- 
proof and mildew-resistant, heavy 
duck that fits snug and tight with 
patented hold down plates. Pick- 
ups are always ready togo...in 


Prices $89.50 and up F.O.B. 
nearest distributing point 


* * * 

Ladue Motors, Inc., 8655 Maryland Ave., 

Clayton, Mo., has been incorporated by 

S. T. Euston, A. F. Childress and F. O'Neil 
O’Hallaron to deal in motor vehicles. 


There’s a 


ICK-UP 





. plus three 


Vp, 34, and 1 ton bodies. 


kinds of weather . . . with 


CARAVAN TOP. 


Federal Excise Tax Extra 


Back curtain i 


—— 
opens and closes —— 
shee onaguongios with husky slide por | ) 
2 Lengths—3 Heights fasteners on t Nae | 
each side. 







WILLYS-OVERLAND 
1 Length—3 Heights 





a | 
4-5 — 


| 


Sturdy 
all-aluminum 
frame. 


C. K. TURK CORP., South Bend, Indiana 





BANTAM SUPERCARGO TRAILERS 
give you all 3 


¢ ADVANCED DESIGN 
« ENGINEERED CONSTRUCTION 
* PRODUCTION-LINE ECONOMY 


LU IIa LI 


AMERICAN BANTAM CAR CO., BUTLER, PA. 





adalat fe ha. 


| nesses testified. Burkett Williams, 


| serted 
| court, that he had purchased and 
| delivered more than_ $2,000,000 


| wanting their money back. 


| Obituaries 


|the new 








| 





Easy Way Out? 


Politicians Still Look Upon Regulation W 


As Sop to 


(Continued from Page 1) 


in operating costs and adjust- 
ments needed to maintain or in- 
crease production. 

* * 


* 


HILE the House was debating | 

its bill, Senator Capehart, In- 
diana Republican, offered a meas- 
ure to freeze prices of all com- 
modities at levels which prevailed 
at the close of business Dec. 13. 

Capehart’s measure also would 
forbid the sale of used cars at 
more than the price fixed by 
manufacturers for new cars. 

As for the anti-inflation bill, | 
Martin said that to bring Taft’s 
legislation before the House _ it 
would be necessary to bring it out | 
under a closed rule that would 
limit debate and bar amendments. 


Taft’s version eliminates a pro- 
vision of the defeated House bill 
which would have required an in- 
crease in gold reserves of Federal 
Reserve banks. 

* * * 


WO major amendments to 

Taft’s bill were adopted by the} 
banking committee. They would 
permit the secretary of agriculture 
to limit or forbid the use of grain 
in the manufacture of alcohol un- 
til next Jan. 30 and permit the | 
commerce department to consider | 
export prices when it decides on 
granting licenses for shipping U. S. 
goods abroad. 

Other provisions of the Taft bill | 
would: 

Permit the President to consult 
industry and business to bring 








Singleton Enters 
Innocent Plea 


On 5 Charges 


CLEVELAND. — Would-be auto | 


| salesman Jack Singleton, who sold | 


nearly new cars for less than he} 
paid for them, last week entered | 
innocent pleas to five charges of 
larceny by trick. Common Pleas 
Judge Burt Griffin retained bail at | 
$100,000. Singleton is also under 
$10,000 bail on charge of embezzle- 


| ment. 


True larceny bills were returned 
by county grand jury after 21 wit- 


a Ford dealer, headed the jury. 
County Prosecutor F. T. Cullitan 
and assistant, Saul S. Dunaceau, 
are now in Detroit investigating 
Singleton’s $700,000 credit claims. 
One Detroit firm, named by Culli- 
tan as Singleton seller, is C. S. & 
G. Auto Sales. 

Claims of more than $700,000 have 
been advanced against Singleton 
for non-delivery of cars. He as- 
in a statement, read in 


worth of cars, and had refunded 
more than $300,000 to customers 





A. R. Davis, Ford 
Executive, Dies 


LOS ANGELES.—A. R. Davis, 
veteran Ford production executive 
and since July, 1946, manager of 
Lincoln-Mercury plant | 
here, died Dec. 14 in Los Angeles 
General hospital of injuries re- 
ceived in a collision between his 
automobile and an interurban train. 

Mr. Davis joined the Ford or- 
ganization in Kansas City in 1924 
as a sheet metal worker. He was 
made a foreman in 1926 and later 
became assistant superintendent | 
and superintendent of the Ford 
branch plant in Kansas City. 


Michael, 44, Dies on Trip; 


Headed Springfield Assn. 


SPRINGFIELD, Ill.— George L. 
Michael, 44, president of the Spring- 
field Auto Dealers Assn. and for- 
mer proprietor of Michael Motors 
(Packard), died in St. Petersburg, 
Fla., while on a business trip. 

Mr. Michael, active in automotive 
circles here since 1923, sold his 
Packard dealership last month to} 
Capital City Motors, Inc. | 





Planners 


about agreements to allocate scarce 
materials, provide for the alloca- 
tion of transportation facilities and 
equipment and regulate specula- 
tive trading on commodity ex- 
changes. 

When the President approved 
an agreement under this provi- 
sion, parties to the pact would 
be immune from antitrust prose- 
cution. 

The bill would also extend the 
government’s present powers to 
regulate experts from next Feb. 
29 to Feb. 28, 1949, and grant the 
same extension of Office of De- 
fense Transportation powers to al- 
locate rail transportation facilities 
and equipment. 

Senator Taft pointed out that 





TRUCK SECTION 


his bill was only the first instal- 
ment of measures to deal with in- 
flation, and was an attempt to wrap 
up in one bill proposals on which 
the Senate leadership thought final 
action could be taken before Christ- 
mas time. 

HE House bill on inflation, of- 

fered by Rep. Wolcott, Michi- 

gan Republican, was blocked when 
the Republican majority was de- 
feated in an effort to push through 
the measure without debate or 
amendment. 

Rep. Halleck explained that 
there was not time to abide by 
House rules and go through the 
usual procedure of petitioning 
the rules committee for a rule 
governing debate, debating the 
bill and considering amendments. 
The parliamentary maneuver, re- 

quiring a two-thirds majority, 
failed when Democrats lined up 
solidly against it. 


QUALITY ACCESSORIES.. 
IMT Geet Seller... 





Geceause 
bani as oe ee 





GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 
They're in demand, because they're better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter... with 


special sleeve to cover connections. 


tse 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 





FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection 
@ Fits Perfectly to Fender Contour 
@ Heavy Gauge Steel, Chrome Plated 


A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 


LIST PRICE 
$Q20 


lal was 
DELIVERY 





steel construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right — to sell quickly. 


IMMEDIATE DELIVERY ... WIRE OR WRITE TO 


et ee 


1401 WEST NINTH ST. 


CLEVELAND 13, OHIO 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 


ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


VTA LAO ee TAT ALT 
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Truckin’ 


(Continued from Page 25) 


Representatives dinner—where I 
tried to stick with the “bolshe- 
viks” from Detroit, but was called 
to the top table to sing for my 
meal—-to the last Auto Lite party 
Friday night, the week was well 
rounded out. 

The big Booster Club dinner was 
tops as always—over 1,600 “reps” 
and their manufacturers ate a good 
dinner and saw a show that was 
every bit as good as last year. 
The Crowell-Collier party was up 
to its usual high standard, with 
a card manipulator doing his stuff 
that certainly proved to me that 
I have no place in a card game 


of chance unless all of the players 
are friends of mine. The AC Spark 
Plug parties the first three days 
of the week were tops—and Al 
Eichholz outdid himself in his in- 
formal reception and dinner to 
members and guests of the MEMA. 

Curtis Publishing and the Post 
operated a nice resting spot at the 
Drake called the Keyline Club, 
which was well patronized, and I 
guess literally hundreds of exhi- 
bitors had sales conference break- 
fasts and dinners-——I got out of all 
but two of these. Someone in 
NSPA pulled a boner on several 
of the Chrysler boys who attended 
the Vehicle Manufacturer Mainte- 
nance Executive dinner by issuing 
them name tags with Chrysler 





QUIS Cte 


CORPORATION 








Less Snow--More Vision 
with a “WEATHER PROOF” ALUMINUM 


ou VISOR 


PRIMED AND ASSEMBLED 





NEW LOW PRICE 


Won’t Tear or Rip 
No Holes to Drill 


DEALER’S 


PRICES 
$11.95 each 


Lots of 6 or More 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 


2733 W. Wisconsin Ave. 


Milwaukee 8, Wis. 





spelled “Crysler,” which didn’t do 
their ego any good. 


I know because I had to help 
Bill Rice and some of his Plym- 
outh crew put a curl in Phil Hop- 
kins’ hair after the dinner, and 
they all showed up with the Cry 
sl(u)rs still on them. 


Incidentally, it was confirmed at 
the show that C. Ray Barnett of 
NSPA has gone with Jobber Topics 
as editor and a trade paper man 
is coming into NSPA to take his 
place. 

* * + 

{,RIDAY afternoon before the ASI 

opened I went up to the Shera- 
ton hotel in Chicago to see George 
Keller’s new car—and to. see 
George himself, who has_ been 
missing from “Heart of the In- 
dustry” circles for many moons 
while he has been whipping the 
new gas buggy into presentable 
shape. 

It’s a nice little car with several 
innovations, chief among them 
rubber torsion springing which 
seems to give the car quite a soft 
ride. Big as I am, it is not un- 
comfortable for me to get into— 
in fact it was easier than several 
big cars I could name. In other 
words, the car looks good to me, 
and I believe George will go places 
with it if he can get production. 
Incidentally, those of you who knew 
George in his Studebaker days will 
hardly recognize him today—he 
has slimmed himself down so. 


British Dealers 
Using 12-Month 


Resale Pacts 


LONDON. — The British Motor 
Trade Assn. is requiring all new 
vehicle buyers to sign a 12-month 
resale covenant as a condition of 
sale in an effort to stamp out in- 
flated prices. 

Any breach of the covenant is 
said to make the buyer liable to 
heavy penalty. 

Originally the covenant was 
brought into effect only on new 
passenger car purchases, but it re- 
cently was extended to all vehicles. 

Britain has a severe shortage of 
commercial vehicles and fortunate 
buyers have not been able to resist 
the lure of high profits resulting 
from the resale of such vehicles. 

The British association’s cov- 
enant covers Austin, Bedford, 
Bradford, Comer, Dodge, Ford, 
Morris and Morris commercial ve- 
hicles. 


Packard Milestones 
403 Ten-Year Employes 


Given Gold Watches 


DETROIT.—A third generation 
employe was among 403 honored 
last week on completion of 10 
years with the Packard Motor Car 
Co., in a gold watch presentation 
inaugurated 30 years ago. 

Past and present membership in 
the Packard Senior League, to 
which all with 10 or more years 
of service belong, now totals near- 
ly 11,000. Of this number, approxi- 
mately half are still in the com- 
pany’s employ, according to Alvan 
Macauley, board chairman, who 
initiated the annual award in 1917. 

Other Packard executives pres- 
ent at the banquet and ceremonies 
in Detroit’s Rackham building in- 
cluded George T. Christopher, pres- 
ident and general manager. E. G. 
Patzkowsky, industrial relations 
manager, was master of cere- 
monies. Harley Whitmore jr., of 
the Packard motor testing depart- 
ment, was the third generation em- 
ploye receiving his gold watch. 


Kohlenberg Heads Dealers 


In Two New York Cities 
TUCKAHOE, N. Y.—Fred Koh- 
lenberg, of this city’s Kohlenberg 
Buick, Inc., has 
been named pres- 
ident of the 
Mount Vernon 
and Eastchester 
Automobile Deal- 
ers Assn.,_ Inc. 
He succeeds Pet- 
er J. Kaufman. 
John J. O’Keefe 
jr., former sec- 
retary - treasurer, 
was elevated to 
the vice - presi- 
dency. Arthur Herske was elected 
secretary-treasurer. 





Fred Kohlenberg 





iMac 8 





PAYS FOR ITSELF 
IN EXTRA PAYLOAD 


New ALUMINUM-MAGNESIUM Body 
Yields Dramatic Savings 





It's a fact! The revolutionary Aluminum-Magnesium 
construction of ARMORLITE van panels cuts dead- 
weight tremendously. You carry that much extra 
payload, with more profits per trip! You also save 
when running empty—on gas, tires, wear and tear. 
Get the facts on ARMORLITE before you buy any 
body. Write for literature today. 


EB-Co ARNon 


MORLITE 
alah BODIES 








Available through Truck Dealers Everywhere 
COMMERCIAL Bopy pivision, ELECTRIC BOAT COMPANY, croton, conn. 





| START YOUR NEW YEAR RIGHT 


With The 
PERSONNEL & FUNCTIONAL ORGANIZATION CHARTS 
FOR AUTOMOBILE DEALERS 
Showing 
NAMES, POSITIONS AND DUTIES OF EACH OF 
YOUR EMPLOYEES—FROM MESSENGER TO OWNER 


DON’T GUESS—KNOW THAT YOUR 
INSTRUCTIONS ARE CARRIED OUT 


Personnel Functional and 


Chart Personnel Chart 


(Reflects duties of each 
position and Name of 
Incumbent) 


(Reflects all positions 
and Name of 
Incumbent) 

Copyright 1947 Copyright 1947 


FITS ALL DEALERS HAVING ANY 
NUMBER OF EMPLOYEES 


Edited by 
Floyd L. Hoffman, Certified Public Accountant 


$10.00 Complete 


Price 


AUTOMOBILE DEALERS BOOKKEEPING 
& ACCOUNTING SCHOOL, INC. 

80 N. LaSALLE STREET, 

CHICAGO 2, ILLINOIS. 


ORDER 
BLANK 


Gentlemen: Please forward, postage prepaid, the Personnel & Functional 
Organization Charts for which a money order or check for $10.00 is attached. 
It is understood that if the purchaser is not satisfied, and returns the booklet 
within ten days the total purchase price will be refunded with no questions 
asked. Please Print 


Street Address... 


re ee eae ete eid ae : aA : Zone. 


ic rae CARRERE OA NEEM 
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4 installed in the soundproof show- oun 
New Lighting Installed rooms of Campbell Motors, Ltd., ] 
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San Antonio Buick | 


San Antonio Buick Co., San An- 
tonio, Tex., has been incorporated 
listing $150,000 authorized capital 
stock by Henry H. Bryant, Eugene 
C. Spires and D. F. Straughan. 


Cold-cathode lighting has been! 265 Laurier Ave., Ottawa, Ont. 
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FRUEHAUF TRAILER CO. has announced the addition of new corrugated steel bodies th 
to its line of all-steel truck bodies, available in both wheelhousing and straight frame ar 
models of four lengths—10 feet 2 inches, 12 feet 2 inches, 14 feet 2 inches, 16 feet 2 ic 
inches. Constructed of die-formed, corrugated sections solidly welded together to provide | c 
unusual strength, the body is easily assembled onto truck chassis. The full range of | tir 
door options in the Fruehauf smooth panel body line is available in the corrugated | sa 
4 models. The bodies are shipped from the factory in knocked-down sections. Minimum | st) 
TRIPLE WEE Motor Oil welding and bolting is required to assemble. cil 
for hard-working ° 
ee” (Prospects Better for Lasing 
seg peep apr ing . | ; aL! ae ° 
fleet oil to sell for cleaner engines , 
et Me Of Auto Excise Taxes Ky] | Y/ ; 
ance under toughest operating con- (Continued from Page 1) LA rep, aced at 
ditions. It’s AMALIE E-D (Extra Duty) : 
NT Te ih committee, seeks action on these | houses. The Senate held hearings x 
extra-duty efficiency to straight-run taxes at the coming session. Tax | on its bill but the House committee el 
refined AMALIE’s naturally greater legislation, however, must orig- | took no action on the companion ‘ 
PT TE inate in the House. measure. . « . another reason why you can rely on ve 
E-D to your line ST a The expenditures committee, The bills would restrict single ° e e ab 
AMALIE H-D (Heavy Duty) for Diesel while it did not single out other] ownership of radio stations to that Heil Hydraulic Dump Units fo: 
Porat) federal excises for mention, urged | number oo a ar oo s . pl 
that this whole area of taxation} fourth the population 0 e U. 8. ; 
be Bette: They would also restrict contro- for much greater profits th: 
Federal automotive and excise| versial programs, including political ; 4 ’ re] 
taxes collected from highway users | broadcasts, and change the pres- The heart of any hydraulic system is its pump. That is er 
in October, 1947, as compared with| ent licensing procedure. why Heil oil-gear pumps for Heil Dump Units are de- cu 
October, 1946, were as follows: Rehabilitation and sale of the signed to provide the utmost safety and dependability. ers 
1947 1946 Federal Barge Line to private They are the product of years of engineering research and ‘ 
a” ¢ 0'500 190 g 5.067.007 operators was recommended by the manufacturing experience. Nothing has been left to chance, er’ 
Autos, motorcycles - 31,462,163 15,464,481 House Small Business roe Look inside a Heil Pump and you see hardened and bu 
See your AMALIE Distributor or write Dept. V —— fg gam ee: ne oo Hpac sod “aiheoea att tai. ground steel gears machined to very close tolerances. The de 
ED ivis ION cluding floor taxes 18,869,325 15,593,282] WOWl@ Cost an es . use of these precision-made parts automatically means ‘aL 
AMALI Lubricating oils* 6.281.696 6,040.338| lion, was pigeon-holed by the : He ; : ] 
L. SONNEBORN SONS, INC. | Transport of oi! House proper in favor of consider- longer life, In addition, the gears run in an oil bath, let 
, by pipeline** 2,307,271 1,566,212] ation next session. Actually there are only two wearing parts in the pump; 
88 Lexington Avenue, New York 16, N. Y. *Taxes paid by highway users on gasoline ly, th d plates b = hich the ¢ the 
Refineries: Petrolia and Franklin, Pa. and lubricating oil are not segregated. A House Interstate Commerce namely, the end plates between which the gears operate. 
Plont: Nutley, N. J. **Fifty percent allocated to highway users subcommittee conducted hear- These end plates are designed so that they can be reversed. : 
In the Southwest: Si ings but did not complete action They also are easily replaceable. es 
Sonneborn Bros., Dollas |, Texes GQCHEDULED to come up before|on H. R. 3140, which would set up Each pump is tested before release, and must handle 10 po 
Congress in the second session|a Bureau of Service in the Inter- gallons per minute. Yes, the care taken in the design and 
beginning in January are several | state Commerce Commission to al- manufacture of these pumps is just one of the reasons why = 
pieces of legislation relating to| locate freight cars among carriers, Heil Dump Units stay on the job faithfully, year in ona bla 
commerce and communication, on| areas and users. The bill also pro- : a> ion ee Reel coe 4 = 
which action was not completed | vides tax exemption for money in- year Out — why they can raise loads as heavy as 24 tons 
prior to adjournment last July. vested in new freight equipment to a 50° dumping angle in 10 or 15 seconds. 
Among these bills are: and allows carriers to seek RFC When you use Heil Dump Units, 
Authorization for the St. Law-| loans for refinancing. your trucks dump faster, make 
rence Seaway, approved by a 8 Oil exports: Responding to fore- more trips, and require less main- 
Senate Foreign Relations subcom- casts on oil shortage and to the tenance. That is why Heil owners 
mittee after prolonged hearings,| current trend in foreign relations, eslew questes aeole I 
but the new Congress, like all its| the House passed H. R. 4042, for- Call” 8 P st _ 
predecessors of the past generation, | bidding the export of oil and gaso- rhe eleneg-sen aoe 
has failed to complete action on} line unless the Commerce depart- Heil distributor for ion 
this proposal. Congress meets} ment certifies that such exports additional reasons on 
again in January. do not interfere with national de- why Heil Dump Units om 
The Commerce Committees of | fense or security, or impair civilian are the best invest- / 
both Houses held extensive hear- | supplies. gt aoa depart- ment for you. vel 
ings on a series of sea-air bills, the | ment wou e required to make : 
principal ones of which would cre-| monthly reports to Congress on Send for bulletins, a 
ate a single, monopolized U. S.| such exports. BH-125A plu 
international airline to handle all The House Merchant Marine kit 
of this country’s foreign air traffic.| committee sponsored the bill cad 
3 Bills relieving the Civil Aero-| after an investigation of oil ship- ; as 
*’ nautics Administration of the| ments to Russia. The Senate boc 
burden of having to deal directly} Commerce committee approved plu 
with counties, municipalities and| the House bill but the Senate TH E Co ove 
other political subdivisions all over| proper failed to act on it. 9 lilke 
the country in administering fed- Public approval of the Taft- clu 
eral airport funds failed to win| Hartley Act seems to be growing GENERAL OFFICES ° MILWAUKEE 1, WISCONSIN lend 
passage in either house although| and the union campaign to slander eal 
given extensive committee study.| it has lost much of its initial mo- C 
The Senate Commerce committee| mentum. Labor, of course, will try ing 
approved S. 1038, which would al-|to make it an issue in the 1948 ing 
low the CAA to deal only with state| campaign. The CIO already has ven 
aviation agencies or governors in| used its PAC in by-elections and, der 
ASK THE dispensing these funds. The House| according to the AFL weekly news ~ on 
Commerce committee failed to act} letter, final plans for the “Educa- ALES & EX ECUTIVE = 
° ° acr 
eee on a similar bill. tional and Political League,” voted aon 
























4 The Reed-Bulwinkle legislation, 
to exempt carrier agreements 
from the antitrust laws provided 
they are approved by the Interstate 
Commerce Commission, was passed 
by the Senate and by the House 
Commerce committee, but failed to 
clear final congressional hurdles. 
Senate-approved S. 110, by Sen. 
Reed (R-Kans.), applies to rail- 
roads, steamship companies, mo- 
tor and bus lines and pipeline 
companies, It authorizes agree- 
ments on rates and fares; time 
schedules, routes, interchange of 
facilities, promotion of safety, 
promotion of adequacy, economy 








by the October AFL convention, 
will be laid this month. 

Development of these parallel 
campaigns will be watched with 
interest by businessmen, although 
recent elections where the act was 
made an issue should serve as 
warning that other matters may 
bear far more political fruit. 

. 7 ” 

T OW well the Taft-Hartley act 

will work is likely, in the opin- 
ion of some observers, to depend 
on two factors. One is the extent 
to which unions realize the neces- 
sity of regulating abusive tactics 
in their own interest. 


TRAINING 


You can have the BEST TRAINED 
SALESMEN and DEPARTMENT HEADS 
in your area by enrolling them in our in- 


tensified 10 DAY TRAINING COURSE. 
SALESMEN, SALES TRAINEES, SALES 
MANAGERS, OFFICE MANAGERS, SER- 


VICE MANAGERS, PARTS MANAGERS 
and their Assistants find that the course in- 
creases their effectiveness in their jobs 
many fold. 


RESULTS are IMMEDIATE. 
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Driver Cabs and Station Wagon and efficiency of operation of The other is how far NLRB will : step 
adieny tap Getan Genes cama. go in determining the substantive Register now for January 19—30th class. Ge 
$1365 Drastic revision of the Federal| terms of collective bargaining con- NO TUITION charge for VETERANS. Paris 

** Communications Act, setting up| tracts through decisions involving may 

eee a. a two divisions in the FCC, one for} refusal to bargain charges against Write, wire, phone or call for further information. truck 
Immediate very Anywhere *8-A- | broadcasters and one for common) either other unions or employers. a —— : be et 
STATION WAGONS INO. carriers, was provided in bills in-| These should, in large measure, it EXECUTIVES SELECTION & TRAINING INSTITUTE + 

6619 Euclid Ave. Cleveland 3, Obie | troduced by the chairmen of the| is believed, be left to negotiations} 956 Maccabees Bldg., Detroit 2, Mich. TEmple 11-55-1 po 


commerce committees of both 
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NADA Goodwill Plan 
Ready for Dealers 


(Continued from Page 3) 


two or three-column size, or both, 
are being made available to deal- 
ers, who care to order them. The 
mats meet all newspaper require- 
ments. 

Service Gets Emphasis 

Seven of the 12 suggested ads 
in the series deal with general 
dealer public relations themes, 
three of them deal with service 
and safety, one deals with the serv- 
ice dealers render in financing 
time sales, and one with used-car 
sales. All of the ads in the series 
stress new-car dealers’ service fa- 
cilities. 

The suggested local advertise- 
ments may be used by one dealer, 
or by groups of new-car dealers 
cooperatively. NADA stresses the 
fact that consistent repetition, 
the frequent appearance of the 
story told in the ads, will do the 
job most effectively for all deal- 
ers. 

The newspaper mats of the ad- 
vertisements are being made avail- 
able to NADA members exclusively 
for less than the cost of a single 
plate for one ad, it was said. 

The suggested letters included in 
the service will be ready to be 
reproduced on the dealer’s station- 
ery, signed by him, and mailed to 
customers and prospective custom- 
ers as indicated in the booklet. 

Several letters explain the deal- 
er’s new-car sales policies, while 
buying used cars from a franchised 
dealer, and the importance of util- 
izing the dealer’s service facilities. 

Dealers may adapt the suggested 
letters in any way desired to meet 
their particular needs. 


‘Few Have Escaped’ 

“The problem of customer rela- 
tions is of vital concern to all new- 
car dealers,” Ziesmer stated in an- 
nouncing this latest NADA service. 
“Few have escaped being unjustly 
blamed for postwar abuses in new- 





Rainproofing 
Chrysler Kits Protect 
Ignition Systems 


DETROIT. — Miniature “rain- 
coats” for ignition systems of auto- 
mobiles and trucks to avoid stall- 
ing of engines because of wet 
weather conditions, are announced 
by Chrysler Corp. 

Chrysler engineers said they de- 
veloped MoPar Evr-Dry shielding 
to keep moisture, dirt and grease 
from distributor, coil and spark 
plug connections. The inexpensive 
kit includes mounting bases of 
cadmium-plated steel, which serve 
as spark plug gaskets and also as 
boots to keep water away from the 
plugs; right angle spark plug cov- 
ers of synthetic rubber, which fit 
like raincoats over the bases to ex- 
clude all moisture, and other items 
including flexible plastic ignition 
coil and distributor cap nipples. 

Other Chrysler claims: The shield- 
ing also conserves fuel by minimiz- 
ing intermittent firing; helps pre- 
vent scoring of pistons and cylin- 
der walls, and prolongs life of 
spark plugs by assuring spark 
across wider gap as the electrode 
burns away. 





DEVELOPMENT of a new portable steel 
step which may be attached anywhere on 
the steel rub-rail of its truck bodies has 
been announced by Mid West Body & Mfz., 
Paris, Ill. The Mid West ‘‘Handy Step’’ | 
may be attached either on the rear or at 
any point along the sides of a Mid West 
truck body. Light in weight, the step can 
be carried in the utility tool compartment 
when not in use. It is being made available 
through truck dealers as a standard ac- 
eessory. 





car sales even though they have 
been in no way responsible. 

“That’s why _ straight-from-the- 
shoulder ads and letters are needed 
to explain to customers and po- 
tential customers the new car 
dealers’ way, the right way, of do- 
ing business. They do that job dip- 
lomatically, just as a dealer would 
if time and opportunity permitted 
him to present his case individually 
to everyone in his community. 


“NADA officials and our com- 
mittee members have recognized 
for many months that a program 
was vitally needed which would 
serve as insurance for the suc- 
cessful progress of dealers’ busi- 
ness in the future. But, it was im- 
portant that exactly the right 
approach be used to make it most 
effective and that required time- 
consuming careful preparation 
and checking. 








Collins & Aikman 
Introduces New 


Upholstery Fabric 


NEW YORK.—tThe introduction 
of a soft textured automotive up- 
holstery fabric, called Seaweave, 
has been announced by Collins & 
Aikman Corp. The new fabric is 
said to offer a “distinct improve- 
ment” over all previous upholstery 
fabrics for the automotive industry. 


“Seaweave upholstery fabric,” say 
company officials, “offers qualities 
which the public has been looking 
for in automotive fabric. It is dur- 
able; it is comfortable; it is smart- 
ly styled; it is easy to slide across 
yet easy on clothing; it cleans eas- 
ily, and it offers greater safety on 
sudden stops.” 

The development of Seaweave by 
Collins & Aikman was planned on 
the basis of public surveys con- 


NEW OFFICERS installed by Milwaukee County Automobile Dealers Assn. last week | ducted by independent research or- 


included (left to right) George L. Miller, treasurer; Edward Deising, president, and 
| Fred Black, vice-president. 


any doubt in the minds of anyone, 
in his community as to just where 
he stands and how he operates. 


We think this program will ac-|has 


“Tt is vital to each dealer to erase | complish that purpose.” 


ere’s the Seat Truck Owners 


re Asking About 


ELIMINATES SEAT REPAIR BILLS 
PROVIDES SAFETY AND COMFORT 


FITS RIGHT 


Both your customer and you get a good 
deal when you sell this new Bostrom 
No. 47 hydraulic truck seat. The truck 
owner gets the kind of seat he wants— 
a seat that saves him more money than 
it costs. Besides, he gets a full measure 
of driver comfort that makes for extra 
safety and efficiency. You get a quick 
sale, easy installation, and a neat mar- 
gin of profit. Get complete facts from 
the truck manufacturer you represent 
or write direct to Bostrom Manufac- 
turing Co., Milwaukee 2, Wis. 





NOTE THE EXCLUSIVE 
FEATURES OF 
THE BOSTROM NO. 47 


Durable frame 
for heavy duty 
use fits right 
over the gas 
tank. Has fore 
and aft adjuster. 





OVER THE GAS TANK 


Hydraulic shock 
absorber takes 
the jolts instead 
of the driver. 
Prevents fabric 
wear. 


Original seat. 
coverings outlast 

ordinary cushions 

6 to 1. Can be 

replaced at low 

cost in 10 min- 

utes, 


Seiberling tires. 


| ganizations, it was stated. 

— —- The fabric is available in a wide 
. range of designs and will make its 

Shook Rubber Co. | first appearance in various 1948 

Shook Rubber Co., Dallas, Tex. ™odels. 

resumed distributorship of 


You get the best results in our Classified 
| Section, inside back cover. 



























All moving parts 
of suspension 
mechanism move 
in rubber. Noth- 
ing to wear out. 
No oiling. 





No coil springs to 
damage fabrics. 
Three inch bond- 
ed rubber pad 
lasts a lifetime. 
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“We Are Unorganized Shops’. . . 
Detroit Dealers Spurn 


New UAW Demands 


(Continued from Page 1) 


ize dealership salesmen in New 
York City. 
Salesmen of Muntz Car Co. 


(Kaiser-Frazer), Manhattan, have 
been on strike for several weeks 
to enforce demands for a contract, 
and the dealership was being pick- 
eted last week. 
* * * 

Te SETBACK sustained by Lo- 

cal 415 in Detroit has made Lo- 
cal 259 the UAW’s strongest gar- 
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* Every STUR-DEE you see on 
the road represents a sale 

2 and every sale represents a 
profit to some dealer. Are 

you getting your full share 

of this business? Write for 

details, prices, discounts. 
Voltz Bros., Inc., 2520 
Indiana Ave., Chicago 16. 


BECAUSE THEY OFFER THE MOST 


'" Practical Protection 


NEED 
SCARCE 
ah 


ASK 


ee eeu La 


We can supply you with scarce V-8, Mercury 
and Lincoln parts for IMMEDIATE DELIVERY. 
Write, wire or phone us your needs. 


We welcome USED CAR buyers and sellers. 


HARMAN-DANIELS 


LINCOLN-MERCURY DEALERS 
4141 SCHAEFER RD. + ORegon 0020 + DEARBORN, MICHIGAN 
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age local, but jurisdictional trouble 
may be brewing in its salesmen’s 
drive. 

The AFL Teamsters’ union has 
long considered salesmen as _ its 
jurisdiction, leaving the UAW, the 
International Assn. of Machinists 
and independent unions to fight it 
out in the backshop. 

An offshoot of the Teamsters, 
the Salesmen’s and Demonstra- 
tors union, has unionized sales- 
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|a 45-day jail sentence for assault- 


men in Seattle, San Francisco 
and among Detroit Ford dealers. 
An attempt to organize the sales- 
men of Detroit Chevrolet dealers 
was rebuffed in the spring of 
1946. 


In the Detroit situation, McCus- 
ker reported that factory locals 
agreed to provide “pickets, finan- 
cial aid and whatever else is need- 
ed to win the strike.” 


McCusker replaced Ray Dooe as 
a leader of Local 415 in mid-No- 
vember, on orders from UAW 
President Walter P. Reuther. Dooe, 
whose direction of “goon-squad” 
demonstrations stirred _ public 
wrath, has resigned as Local 415 
business agent and is now serving 


ing a non-striker. 
* * * 


TRINGARI maintained that Mc- 

Cusker’s purpose in calling to- 
day’s demonstration was to ascer- 
tain the number of union support- 
ers still left in the shops. 


“Of the 1,350 men who struck 
last August,” Stringari said, “all 
but 45 car washers and porters are 
back on the job. He (McCusker) 
will deny it, but our dealers can 
produce statements from most of 
these workers disavowing member- 
ship in Local 415 or any other 
union. 


“In the absence of any official 
notice to the contrary, every 
Ford and Lincoln-Mercury deal- 
ership in Detroit is operating as 
an open, unorganized shop as far 
as garage workers are con- 
cerned.” 


Stringari acknowledged that pres- 
sure from the flying squadrons of 
such locals as Ford Rouge 600 and 
Dodge Main 3 might keep many| 
workers off their jobs today, but 
he points out that McCusker called | 
for a “demonstration,” rather than 
a “strike.” 


“If the ‘demonstration’ flops, 
McCusker won’t look as bad as he 











| would if he had ordered a full- 
| fledged strike,” observed Stringari, 
| himself a former AFL official. “Be- 
sides, he can blame it on the fact 
it’s only three days before Christ- 
mas,” 





*x ca * 


T WAS learned that McCusker 

failed to get specific promises of 
financial contributions from the 
factory locals. Officials of various 
locals pointed out to him that their 
rank-and-file were unconvinced 
that a strike was still on. 


UAW members, including even 
international union officers and 
Local 415 officials, have been tak- 
ing their cars in for service in de- 
fiance of token picket lines, ac- 
cording to dealers. Dooe was men- 
tioned as one strike leader who 
brought his car in for repair while 
his own pickets were marching 
outside the shop. 


A position similar to that of 
Stringari has been taken by 
Pierce E. Wright and John R. 
Monaghan, attorneys for the 
Chevrolet and Buick associations 
in Detroit, respectively. 


Wright said that none of the 
seven Chevrolet dealers, originally 
involved, will bargain with Mc-} 
Cusker until “it is shown that Local | 
415 represents a shop majority.” 
All the Chevrolet garages are op- 
erating as usual, he added. 


“The Buick garagemen are get- 
ting along pretty well without the 
union,” Monaghan said. “We have 
no intention of bargaining with 
the CIO until they can prove to us 
that the workers want them back.” 


Monaghan dismissed today’s 
scheduled demonstration as an ef- 
fort by the union to show the pub- 
lic that a strike is still on. 
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FORD MOTOR CO. 
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ROTUNDA BLDG. 


#* * * 


[PALER spokesmen pointed to 
the results of the recent bar- 
gaining election at the Ver Hoven 
Chevrolet dealership, which gave | 
|an independent union representa- | 
|tion rights by an overwhelming 
| majority. Previously the Ver Hoven 
workers were affiliated with the 
| UAW. 


Leonard F. Donaldson, attorney 
for the Independent Garage | 
Workers Assn., said that contract | 
negotiations with Ver Hoven will 
be resumed this week. The IGWA 
is planning bargaining elections | 
at another Chevrolet dealership | 
and at a Packard dealership, he 
added. 

“The debacle of the UAW strike 














BENSON FORD, a director of Ford Motor Co., presented three veteran Lincoln- 
Mercury employes, who have completed 35 years of service, with a jeweled emblem 
at a dinner in Detroit last week. T. W. Skinner, Lincoln-Mercury general manager, 
presided. Left to right: Oscar B. Chapin, Mikolai Sieradzski and Joe Gregor, who is 
being handed his emblem by Ford while Skinner looks on. 





has greatly aided the trend toward | L. H. Strong, S-.lt Lake, and Homer 
independent union representation| Warner, Salt Lake. 
in Detroit garages,” according to .. ¢ * 
Donaldson. EORGE ROMNEY, managing 
Disclosure that the violence in director of the Automobile 
the garage dispute has inspired pro-| Manufacturers Assn., discussed four 
posals for new labor legislation| major “challenges” facing the au- 
was made in Detroit by Rep. Fred|tomotive industry, as follows: 
J. Hartley, New Jersey Republican 1. The gray market, which Rom- 
and co-author of the Taft-Hartley|ney predicted would end when 
law. competitive conditions bring the 
Hartley said he will introduce a| Market back to normal. 
“right-to-work” bill at the next ses- 2. Labor - management team- 
sion of Congress, a provision of| work in a capitalistic system. 
which would make it a federal of-| Romney called here for the “ban- 
fense to prevent an employe from| ning of union monopoly.” 
going to his job by intimidation or| $8. Human relations—to restore to 
physical force. individual employes “the loyalty 
. and will to work.” 
4. “Removal of the growing phys- 
ical barriers to the safe, efficient 
Utah ;}and convenient use of motor ve- 
hicles.” 
(Continued from Page 1) Among the other speakers were 
: “— Charles Freed, director and region- 
On the Beard of Ginectors am al vice-president of NADA; M. R. 
Carleson; Dean Anderson, Provo;/pajard, former president of the 
M. R. Ballard, Salt Lake; A. W./ Utah association; E. Jack Beatty, 





Bartlett, Ogden; Stanley Brad-| NADA director for Colorado, and 
shaw, Cedar City; Orval Hafen,| Brenton W. Lowe, parts and acces- 
St. George; J. H. Miller, Logan; sories manager. 


Quantity 


PRODUCTION 


oi 
GREY IRON GASTINGS 
34 
ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
: a 


ESTABLISHED 1866 


eel ky 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 





Special Offer 


LICENSE PLATE CLIP 





@ BRIGHT CADMIUM RUSTPROOF 


75c each 


FINISH. 
60c ¢ STRONG TENSION SPRING. DOUBLE 
LOOPS. 
In Lots of 18 or More e USED BY EVERY AUTOMOBILE 


° A DEALER. 
Immediate Delivery e LIMITED SUPPLY, ORDER NOW. 


DEALER AUTO ACCESSORIES 


Dept. A. N. 1 3210 Avenue H Brooklyn 10, N. Y. Box 3G 
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Presi dent of Lloyd A. Johnson, National Motor 
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POSITION WANTED 


GENERAL MANAGER or executive assis- 
tant. Thoroughly familiar with all phases 
of deaier organization. Ten years Gen- 
eral Motors executive background. Top 
references. Age 40. Married. Own home, 
Southern California. Willing move to 
Arizona or New Mexico if position of- 
fered justifies. Box 2076, c/o Automo- 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 


Bearing Co., Inc., and W. D. Rob- 
inson, Briggs Mfg. Co. 

Hold-over directors who, with 
the officer-directors and directors 






















































































Week Week Jan.1 Jan. 1 DETROIT.—John Airey, presi-|jicted above, complete the 15-man| tive News, Detroit 26. 
Ended Same Ended Total to. to dent and general manager of the board are: K. J. Ammerman, Borg- BUSINESS FOR SALE 
iow” = toi. Nodz® 1943 agie” gaze’ | King-Seeley Corp. has been re’! Warner Corp.; Wendell W. Ander-| BEAUTIFUL MOTEL—One of the finest 
elected president of Automotive son, Bundy Tubing Co.; F. L.| im Southern California on major high- 
GENERAL MOTORS .. 33,974 32,271 34,275 101,888 791,697 1,400,137 | aviation Parts Manufacturers, Inc., Sues. G 1 Mot Gern.: C.| Way, Los Angeles area. Attractive terms, 
Chevrolet ............ 16,654 14,989 16,858 50,056 377,003 674,158| for the coming year ee eee Ors, cOFP.; &| income over $1,000 month net. Box 2062, 
Buick 5.892 6.085 5946 17,672 150656 264537 g year. C. Carlton, Motor Wheel Corp.; R.| c/o Automotive News, Detroit 26. 
Peatiac ...... ia **  Saee 7 7 f ¥ Fi Other officers’ elected include H. Daisley, Eaton Mfg. Co.; J. D. BUSINESS OPPORTUNITIES 
5,582 4,892 5,571 16,801 127,489 216,514 Malcolm P. Ferguson, Bendix Avi-| Eby, Wagner Electric Corp.; F. C 
Oldsmobile .......... 4,405 5,168 4,454 13,016 109,193 187,531 | “°° ee oo sigag Poor ess 2. Miele ig ALER wants active dealer. 
¢ A 7 ation Corp., vice-president, and/Greenhill, Acklin Stamping Co.,| Suburban Baltimore dealer for one of 
Lincoln- I ies ies vps ees 1,441 1,137 1,446 4,343 27,406 57,397 Walter F. Rockwell, Timken-De-|and J. Y. Scott, Van Norman Co the three popular make cars wants part- 
1 emblem CHRYSLER ............ 21,727 «11,292 20,584 =661,228 524,603 745,531 ; f ; Se ; “| ner with outstanding ability as sales 
manager, troit Axle Co., secretary-treasurer. ons tainnssessieestenapansitonn manager. Experie Ford, Chevrolet 
whe ts WAPTIOU osc vecises 9,962 4,901 9,518 28,204 235,094 338,336 y : € ee ee, ee ee 
’ . New directors, elected for three-| o¢p, fitine f NW or Plymouth preferred, willing to invest 
a as Dodge CCRC Cee eer eses 6,627 3,407 5,884 18,312 158,301 223,233 ear terms. are: Ral h E. Carpen- h oat coud te fastae te = ant Ads, $25,000 to $35,000 to provide for expan- 
‘i 2 re 2,904 1,597 2,985 8366 75,363 106,119|” ’ . — P ar ees cane naan aed eee ee sion in fastest growing area around Bal- 
| Homer ee eee 2,284 1,387 2,197 6,346 60,845 77,843 on ae te ke es 
4 , ’ 2 bo If. \. 
WUE ks irte ceca 18,043 13,714 18,161 54,459 452,597 734,475 dence. Box 2000, ¢/o Automotive News, 
tao 64a ean aee 14,054 10,865 14,162 42,564 369,172 584,944 D Detroit, Mich. 
anaging MONEE vewdeswes yess 3,319 2,297 3,324 9,895 70,164 121,045 ‘ 
omobile Lincoln .............. 670 B52 675 2,000 «13,261 28,486 (For Rates, Etc., See Next Page) eee Oe eas eentt 
sed four KAISER-FRAZER 5,362 631 5,435 16,121 10,571 143,655  aalelaainen tame Ga a =. 
the au- Fraser ............... 1,975 201 +=—-2,533 «= «6,820 = 8,726 71,542 HELP-WANTED EL¥ WANTED Ger distribution, will’ custain Groneian- 
, ganiza- 
VS: : EE ace ae als pri b a cg 3,387 422 2,902 9,301 6,845 72,113 SERVICE MANAGER for Ford dealer in tion. Box 2016, c/o Automotive News, 
-h Rom- yaaa Sievers 3,183 2,430 3,139 9,485 75,091 120,358 southern Wisconsin. New building, new| _ Detroit 26. eed meas 
1 when N ES eee 2,723 2,669 2,491 7,837 96,831 110,595 equipment, pleasant working conditions, _DEALERSHIP WANTED 
ae tan Ed ignsaycdneka 2311 1,705 1,892 5,532 90,742 98,135 PARTS MAN Si ee So See Wen Will. PURUNASE DMALMNEND le 
ing : ’ ’ ’ experience who can take hold of this de- southern California. Prefer Los Angeles 
8) 2 ee 1,398 877 1,400 4,198 41,961 51,302 For o f the Largest Ford partment and really build it up. To the| area. Repli : a 
4 nme o rge : plies strictly confidential. Box 
7 MEOMEDY servcsivcecses wy » & . 061, c/o Aut vi 2 
team WILLYS}+ 815 541 837 2,407 5,995 82,367 | I Dealers in Southern California. J} [et man. salary is not the object. We! 2 omotive News, Detroit 26. 
syatem. ENE <9 ircenus cess 545 354 563 1,494 = 4,781_—-:19,079| | Must know how to display and an ie 6 ee i te oe te ee WANTED 450 car dealership or Detter. 
“ban- —— —--- ———— —__—_ ——_ « are looking for. Give complete experience any of the big three, sufficient cash for 
; Total Cars, U.S. ..... 90,081 66,484 88,777 264,649 2,094,869 3,455,634 See a he ay — In- and don’t delay. Box 2071, c/o Auto-| Outright purchase, preferably around 
+Station wagons. *Revised caution thames ali “a i “ See te ene tial, qualified at f sstorien, bom 5085, ¢/0 
. gons. y 3 al, qualified a tories. Box 2052, 
"Saueier conan ial Gt .t alific ome PARTS AND MERCHANDISING manager) Automotive News, Detroit 26. a 
loyalty COMMERCIAL CARS pow ent 1 ° ve Pe es - for second largest Pontiac dealer in — copies 
and experience and photograph, Angeles, doing $20,000 monthly. Must HAVE QUALIFIED with General Motors, 
aggressive, honest, sober. State full 1 
Solent -—. -. wet ee geniigaifons "with photo nd etary ex | cian, aunt cacugrin, ase 
v \° pected, first letter. Replies confidential. for cash. Replies will be held in strict 
yxtor ve- Ended Same Ended Total to to Box 2048 Box 2072, c/o Automotive News, De- confidence. Box 1920 c/o Automotive 
Dec. 20, Week Dec. 13, Dec. Dec. 21, Dec. 20, c/o Automotive News, troit 26. News, Detroit 26 5 
1947 1946 1947* 1947 1946* 1947* - - 
Detroit 26 _ NEW CARS WANTED —_ 
rs were CHEVROLET .... 8,924 7,277 8,448 25,681 258,852 322,868 POSITION WANTED 
a a COR FUSS 9D ’ y ’ T c this classification for the NEW CADILLAC sedan or convertible 
: MR 6555-65 ie wea 1,914 5,649 1,080 3,596 195,258 243,996 aa "at a cuuneetas camiane, Posi- wanted. Price no object. Wire or phone 
> M. Kr. DOMNONMNS ys sceis 5:0 aid o's bd 2,629 3,429 1,886 5,315 125,270 158,004 pxyppRIENCED FORD HELP—Four Ford || tion Wanted ads are accepted at half || Anderson Auto, Peoria, Illinois. 
of the INTERNATIONAL 3,401 3,124 3,392 10,259 110,488 148,839 “mechanics, two service salesmen, two|| Fesular rates, namely: 7¥2 cents per |] i947 CADILLACS WANTED—All makes 
Beatty, EE eee vais 1,986 1,799 1,997 5,995 69,710 83,163 front end machine men for Ford dealer- |] Hone OOF sume, Smereomy ‘at 12% cents || aNd models. Phone, wire or write. Lewis 
~ and STUDEBAKER ........ 1,594 1,340 | 1,587 4,781 «41,865 66,203) | fhiP wn Milam! Then who find it neces. || Per word. Cash in advance. —— 
acces- ES. ocbrg ia See cas ahd eee as 1,944 1,328 1,943 5,726 35,276 65,289 sary to move south for ave ments dur- ae Wao SAD ANT : — 
, 7 i th inter due to the health of some | A - en- new autos which must 
MACK tt aca TL on om a a gy ona member ‘of their family. We advise com- eral Motors experience, 15 years public go for export? Phone, write or wire 
react ~All al Mal a li a a 351 430 1,205 , 27 ing south in a house trailer as housing accounting, middle age, married, coilege Clark Smith, Phoenix, Arizona. 
UREN M EY 50k 000s be ecies 430 350 448 1,303 13,297 19,016) is practically impossible. Discuss the| graduate, Masters degree, immediately 
DIAMOND T .......... 312 317 302 941 8,530 15,787 a your oe ” gn aay —- c/o Automotive USED CARS WANTED 
FEDERAL ............ 150 114 264 51D 5806 eee ee enyne Bivd. Miami, | SCOU-RWENE SWRNETYSILIELEE eer | ATTRITION car dealers and owners. 
CEE, ocd sseseedsa 45 Bite irae 36 er 2,948 Fin’, oe ieegeene Mr. Marshall, Service | HAVE BEEN GENERAL ooo Clean Nash cars wanted. Premium prices 
; six years tenth largest Chevr paid. Phone or write Smith’s Auto Sales 
PEED a Secor riche eves ate sities ges oe 3,097 2,918 | Manager. Phone 9-4761. in Northwest, me has = bastness. Van Wert, Ohio. Phone 3114. , 
MISCELLANEOUS .... 498 4714881281 A887 $1,008) Seovice MANAGER, with Ford exper ing Partner giving dealer chance to ease | NEW CARS FOR SALE 
= - - — ence, esire n . ff 1 ti t but who wants , own and Country 
Total Trucks, U. S.... 24,799 26,029 22,792 68,388 914,045 1,202,356 | about 10,000. New building, separate| {5 retain it for financial reasons. Prior| scdan. Cream color, radio, heater, spot- 
—Wotal Gass, Geadin - _— ae facilities for car and truck services. fourteen years employed Chevrolet Mo- light, luggage carrier, air-ride tires. 
— ’ Separate facilities for parts and paint tor Division, which afforded best of $3,485. F.0.B. Kaley Motor Co., Water- 
SS ree eee 114,880 92,513 111,569 333,037 3,008,914 4,657,990 ee ee ee training. Well qualified in all depart- ville, Maine. 
integer - raise a family. ° . 
Total Cars, Trucks, Salary, commission, Write full partieu- ee ea ae cone ee USED CARS FOR SALE 
Canada 9066006406 66-00:% 5,304 5,103 5,173 15,270 158,922 253,741 bo os —— eee Ford Dealers, ship. Age forty years, excellent health, 
Grand Total, Cars and -_ r Mountain View, Ca . married, good personal habits. Prefer LARGEST 
F ° ilable immediately. G. J. 
Trucks, U. S. and FORD PARTS MAN—We have an opening| West coast. Ava 
Canada 120,184 97,616 116,742 $48,307 3,167,836 4,911,731 | {7 %_ qualified, ambitious, experienced, | Washington nn nt PENNSYLVANIA 
JOMAGR ... cece es sence . ’ 9 ’ ’ ove A-1 Ford parts man in our parts de- . DEALERS AUTO AUCTION 
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Box 3G 





- Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 62,575 un 


its. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Car Production Tops 90,000 


As U.S. Total Hits 114,880 


(Continued from Page 1) 


on all-out schedules through the|lieved could be produced under 


balance of the year, including the| current operating schedules. 


Friday after Christmas. 

Meanwhile, steel producers con- 
tinued their operations at peak 
capacity. Steel authorities said 
that any letdown which might 
occur because of the Christmas 
holidays would be cut to a min- 
imum. 


Demand for steel was still strong 
from every segment of industry, 


Although auto production has 
been at a postwar high during 
the present quarter, much of the 
steel auto makers will receive 
during the first few months of 
1948 will represent tonnage which 
originally had been promised 
this month. 


On the whole, the auto industry 


isn’t too optimistic about its sheet 
steel problems during the first half 
of 1948. They expect steel deliv- 


with pressure for flat rolled prod- 
ucts (the auto industry’s chief bot- 
tleneck) greater than ever. 


eries to continue in the same 
_ In all cases, the heavy flow of} snotty manner. 
incoming orders was far beyond Schedules, accordingly, will be 


the steel industry’s ability to pro- 


ane set up optimistically and met as 


best possible with the material 
which becomes available. 

Contemplated model change and 
inventory shutdowns during the 
first quarter of next year indicate 
that car and truck production dur- 
ing that period will be no better 
than the present quarter. 

There is another threat to auto 
production on the horizon—an 
iron supply shortage. Ironically, 
this shortage is expected to ma- 
terialize about the same _ time 
sheet steel becomes in better sup- 
ply. 

However, as it had done in so 
many instances to partially cope 
with the sheet steel shortage—the 
auto industry may meet its new 
problem by substituting aluminum. 

The industry’s pig iron outlook 
is reported none too bright either. 


* * * 


LL steel firms were said to be 
+4 continuing a policy of making 
delivery promises only for that 
amount of material which they be- 





Aussies Making Headway 


Against Black Marts 

CANBERRA, Australia. — In 
the first nine months of Aus- 
tralia’s campaign against black 
market car and truck sales, 121 
persons were convicted and fined 
$16,500, trade authorities re- 
vealed last week. 

It is estimated that of the 81,- 
000 second hand vehicles sold in 
this country, 78,000 were sold at 
black market prices. It is be- 
lieved that about 170 black mar- 
ket dealers operate in the city 
of Melbourne alone. 





partment. Must know Ford parts and 
stockroom procedure. Good weekly sal- 
ary plus monthly or annual incentive. 
Bonus limited only by your ability. Ex- 
cellent opportunity for advancement with 
a strong aggressive dealership in a rap- 
idly growing community. Fine coast 
climate, good schools and living condi- 
tions. Kennedy and Strickland Co., 627 
Park St., Clearwater, Florida. 


WANTED — PARTS AND ACCESSORY 
manager. Preferably Chrysler line. Op- 
portunity for experienced man for Dodge 
dealership established for 29 years. Must 
be aggressive merchandiser. Give full 
details as to qualifications and salary 
expected in first letter. Best climate in 
Pacific Northwest. Lewiston Motor Co., 
Lewiston, Idaho. 





GM DEALER in Toledo wants A-No. 1 
parts manager. Give experience, refer- 
ences, age and compensation desired in 
first letter. Box 2079, c/o Automotive 
News, Detroit 26. 


AN OPPORTUNITY: WANTED—Automo- 
bile Parts and Accessory Manager. One 
of the largest automobile dealers in the 
northern New Jersey area is looking for 
a thoroughly experienced and capable 
parts manager. The man we are looking 
for must have outstanding merchandis- 
ing, promotional, and managerial abil- 
ity. This position, for the right man, 
will pay an excellent salary and bonus. 
A splendid opportunity for the man who 
is desirous of becoming associated with 
a@ very progressive organization. In re- 
ply, state age, qualifications and back- 





ground. Applications will be held in 
strict confidence. Our organization has 
been advised of this ‘‘ad.’’ Reply Box 


2064, c/o Automotive News, Detroit 26. 





SERVICE 


SERVICE MANAGER for 


OFFICE MANAGER to 


WANTED—Accountant as office manager 


for General Motors dealer located in 
the East. Must have previous General 
Motors experience. Reply to Box 2074, 
c/o Automotive News, Detroit 26. 


MANAGER — General Motors 
dealer in southern Illinois town of 20,000. 


Good proposition, salary and _ bonus. 
Write giving full details. Confidential. 
Box 2075, c/o Automotive News, De- 
troit 26. 





Kaiser-Frazer 
distributor in Topeka, Kansas. Popula- 
tion, 100,000. 500 owners in territory. 
New building and new equipment. Op- 
portunity for organizer with GM or 
Chrysler experience. Give work history 
and starting salary desired. Tom Smith 
Motors, Topeka, Kansas. 





supervise two 
dealerships. Must have experience in 
General Motors system, corporate proce- 
dure, income taxes. Good opportunity for 
right man in thriving Southwestern com- 
munity with excellent climate. Give full 
particulars first letter. Box 2077, c/o 
Automotive News, Detroit 26. 


OFFICE MANAGER, 


A MAN 42—Twenty years experience. In- 


terested in proposition to operate or 
assist in operating dealership. Box 2080, 
c/o Automotive News, Detroit 26. 


MANAGER of fastest growing dealership 


in town of 20,000. 30 years of age, fam- 
ily man, will have to move to drier 
climate. Experienced in all phases. Spe- 
cialist in used car merchandising and 
individualized follow-up systems. Desire 
position with dealer in progressive town 
of 20,000-35,000 in California, Southern 
Oregon or Montana. Option to buy in 
preferred. Box 2070, c/o Automotive 
News, Detroit 26. 


assistant genera! 
manager, automobile dealership. Age 38, 
married, good education, excellent ex- 
perience in business management, financ- 
ing and budget control. Seven years in 
retail dealership. Also have several years 
experience in other fields of accounting 
which would be helpful. Good refer- 
ences. Box 2073, c/o Automotive News, 
Detroit 26. 


AVAILABLE FOR CENTRAL STATES. 


Truck department manager for a live 
Ford dealer. Complete knowledge of 
trucks and truck equipment. Truck de- 
partment manager for the past two 
years for a Ford dealer. Reasons for 
leaving, dealer too small. Past experi- 
ence in sales with Service Motor Truck 
Co., General Motors Truck Co. and Reo 
Motors, Inc. Address Box 2078, c/o 
Automotive News, Detroit 26. 


ATTENTION: 


Florida Auto Dealers! 
Would You Like to Operate a 
Profitable Auto Rental Business? 


I have a background of four year’s 
experience in every phase of Auto 
Rental operations with a flourishing 
Northern Auto Dealer. It includes 
meeting the public, handling all fi- 
nances and bookkeeping, and preparing 
all contracts. 

BUT—I have strict orders from my 
physician to Winter in the South. If 
you're interested in developing a lucra- 
tive sideline income in Auto Rental, I 
‘‘know how’’ to get you 
started! If you already have inaugu- 
rated an Auto Rental service, I can 
show you how to expand it—profitably! 

Am making $4,000 annually in my 
present position but am primarily in- 
terested in a position that will give me 
sufficient money to live comfortably— 
and a few hours of sunshine every day! 
What have you to offer? 

WRITE, WIRE or PHONE my pres- 
ent employer or myself at once for 
further details. Am available at once! 


ALICE ENNIS, 


AUTOMOBILE RENTAL CO. 
Providence, R. I. GA, 4848 


have the 





Route No. 53 Between Bellefonte, Pa., 


Sale Fee $5 


Manheim, Pa. 
Every Friday—l1 A.M. Rain or Shine 


MANHEIM AUTO SALES & 


AUCTION, INC. 
Phone 202-W4 








NEW DEALER’S AUTO 
AUCTION 


BEGINNING January 7, 1948 
at BELLEFONTE, PA. 
EVERY WEDNESDAY (Kain or Shine) 
AT 1:00 P.M. 
In a Steam Heated Building 


e 


Pleasant Gap, Pa. 
e 
Auctioneer—C, C. Wagner 
+ 


$5.00 Registration Fee 
No Additional Cost If Car Is Sold 


. 
RING BROS. AUTO SALES 
Phone Bellefonte, Pa. 2140 
RD No. 3, Bellefonte, Pa. 

W. B. RING, Owner 
“In The Center of Pennsylvania’’ 








AUTO AUCTION 
THURSDAY’S NOON 


Dealers Only 
“Heart of Tobaccoland” 
Phone R-731 


Hometown Sales 


J. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway at Durham, N. C. 


Cars! Trucks! Pickups! 


OVER 300 
IN STOCK 


DEALERS: 


Bring Your Customers In— 


Sell ’Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 
IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha_ 
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USED CARS FOR SALE 


We Wholesale 





CLAS 


timated ¥0,0 eader 


*,9 Rates: FIFTEEN CENTS ({1S¢ PER WORT 
Detroit’s Gite. 
Position Wanted Ads >pted at half 
Largest Count initials and groups of numbers 
but if signed ‘‘Box No n core o 
Wholesaler 


and extra > as replies forward 


WANT AD DEPT., AU 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 





USED CARS FOR SALE 





WHO HAS ANY new autos which must go 
for export. Phone, write or wire Clark 
Smith, Phoenix, Arizona. 








WHEN IN CLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


\% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 


Strictly Wholesale 
Dealers Buy—Dealers Sell 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTOH STEWART, Auctioncer 


Dyer Auto Auction 


Phone 4111-4051 Dyer, Ind. 
Res.: Lansing, [ll., 730 


DUNES AUTO AUCTION 


Located in the Heart of the Lake Region 


If You Want Action—Come to Our Auction 
Bring What You Want to Sell 
Buy What You Need 


Lots of Late Models 


Sale Every Tuesday Starting at Noon 
Held Inside a Heated Building 


DEALERS ONLY 


Located on U. S. 12 Dunes Highway 
(Bailytown) 


Halfway Between Gary and Michigan City 
South Shore Electric Stops at Back Door 
ELLSWORTH “DUTCH” STUART 
Auctioneer 
Phone or Wire for Hotel Reservations 
We Will Meet Piane or Train 
MICHAEL VARGO — EARL COUTS 
Managers 
Phone Gary 5458 or 3-2158 


























WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO QUANTITY 

BUYERS 


Also Large Stock of Convertibles 
and 1946 Cars 


IRVIN SACHS 


“Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 








AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


PACE’S AUTO AUCTION—Western Turn- 
pike, Route 20, Albany, New York. Al- 
bany’s largest indoor sale arena. Every 
Tuesday, 1 o'clock. Auction Fee, §8 if 
sold, $5 if not sold. Albany 8-1717. 


AUTO AUCTION 


Every Friday—I12 o’Clock 
HORSE HEADS, NEW YORK 
4 Miles North of Elmyra, N. Y. 
On Route 17 
A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 

Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 

Strictly a Dealer’s Auction 

Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard and West, 
Auctioneer 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East Slst St. Chicago, Ili. 
*‘Chicago is the Place to Buy Your Cars’’ 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 
building. 


BURTON LIVESTOCK 
EXCHANGE, INC. 


Vernon on Route N. Y. 5 
Phone 3-3505 


New York 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 


100% Auto Dealers 
INDIANAPOLIS, IND. 
915 N. Illinois St. Lincoln 5383 








DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 
Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 

Office: 1175 Washington Ave., Albany, N.Y. 








ATTENTION 
DEALERS 


Big Selection of Late Model, Low 
Mileage Cars for Wholesale 


DEALER HEADQUARTERS 


NATIONAL CAR 
SALES INC. 


9133 GRATIOT DETROIT 
GENEVA 2200 
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Automotive News, Detroit 26, Mich 


day received 
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unopened, the same 
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USED CARS FOR SALE 








JEEPS! 
Near-new and slightly used 1946 and 1947 
models. Wholesale to dealers. Big stock 
on hand. 


Anderson Auto 
PEORIA, ILLINOIS 





BUSES FOR SALE 
FOR SALE—Two new Ford school buses 
with new 48-passenger Superior body. 
Prince-William Motors, Ford Dealer, 
Manassas, Virginia. 


FOR SALE—Two new Chevrolet school 
buses with 43-passenger ‘‘Aluminum”’ 
body built by Mercury Aircraft Corp. 
Glen Chevrolet Co., Inc., Watkins Glen, 
New York, Phone 290. 

IMMEDIATE DELIVERY — New 48-pas- 
senger Chevrolet school bus, new Wayne 
body. Pennsylvania requirements. Alls- 
house Motors, Cooperstown, Pa. 

FOR SALE—New Ford school buses, bus 
chassis with cowls, and bus chassis with 
cabs. Golden Brothers, Reading, Pa. 


BUSES FOR SALE 


Two brand new 1946 Chevrolet chassis 
and Hicks 48-passenger school bus bodies. 
For information, call: 


NEW ALBANY MOTOR CO. 
Phone 2447 
New Albany, Indiana 

















TRUCKS WANTED 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de- 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Inc., Houlton, Maine. Telephone 2221. 





TRUCKS WANTED—We need late model 
used trucks. All types. Cash waiting. 
We go anywhere. Call Estebrook 7330 
or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 


NEW DODGE WDX POWER WAGONS 
equipped with Express bodies, 900x16 
tires, front-end winches, deluxe cab. 
State price FOB your city. Write, wire 
or call Alexander Motor Co., 200 South 
7th St., Corsicana, Tex. Phone No. 317. 


SCHOOL BUS CHASSIS, 1% to 2 ton. Any 
make or model. Kikin & Company, Ma- 
con, Miss. 

WANTED—One or ten International Me- 
tros. Must be new. Contact General Auto 
and Truck Leasing, AL 3471 collect, 
Denver, Colo., 1731 Tremont Place. 


WANTED—Any model 1947 new Dodge 
Vel- 





trucks % to 2 ton. Wire or call 
born Motor Co., Dodge Dealer, Ander- 
son, 8. C. 





WANTED—Two new Chevrolet sedan de- 
liveries. Willing to pay a fair price. 
Contact General Auto & Truck Leasing, 
AL. 3471, Collect, Denver, Colorado, 1731 
Tremont Place. 

TRUCKS FOR SALE 

WRECKER—Federal two-ton C.O.E. with 
new motor and three winches, one 
Holmes operated from truck motor and 
two others operated by auxiliary motor. 
Unusually good heavy duty wrecker. 
Price, $1,375. Elkin and Company, Ford 
Dealer at Macon, Miss. 

NEW 1947 Ford truxmore trailing axle. 
Clark five-speed transmission. Eaton 2- 
speed axle. Eighteen foot body can be 
mounted. Capable of carrying 23,000 to 
24,000 pounds pay load. H. J. Hartman, 
1818 Independence Ave., Kansas City, 
Missouri. 

TRUCK EQUIPMENT FOR SALE 

TWO 2% TON REO TRACTORS in good 
condition. Both equipped with 2-speed 
axle, fifth wheel, 900x20 tires. 1945 
model has air brakes. 1946 model has 
vacuum brakes. Priced only a little 
more than half the cost of new tractors. 
REO SALES, INC., Clay & Main Sts., 
Louisville, Ky. Phone Clay 2247. 

PARTS WANTED 

WANTED—Pinion gear for 1931 Austin. 

Haines Motor Co., Independence, Mo. 


WANTED—RADIATOR GRILLE complete 
1936 DeSoto Airflow. Wire price collect. 
Ray and Streeter Motor Co., Hutchinson, 
Kansas. 

MODEL A TOP WANTED—For ‘31 De- 
Luxe Tudor Phaeton. Complete with 
bows, or any part including curtains. 
Also leather cushions, 19” original Ford 








hub caps. Old-time Ford dealers, please 
help! Don Ephlin, R. D. No. 2, Ma- 
hopac, N. Y. 


ONE RIGHT REAR FENDER, 37 Hud- 
son-Terraplane coupe. Ship freight C.O.D. 
Louis C. Raballo, Kaiser-Frazer Dealer, 
Stockton, California. 


WANTED PARTS 


For G.M.C. 6x6 and Chevrolet 4x4 army 
type trucks send lists and prices. 
THE U. S. TRUCK SALES CO. 


1750 E. 55th St. 
Cleveland, Ohio 








automotive 


ar 


add One Dollar ($1) per insertion for address 


Display Ads 


PARTS FOR SALE 





CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guarantecd 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 


industry from Maine to California. Low 


same copy fer 25c¢. Cash in advance 


FORD PARTS — Many hard-to-get items. 

a A ok Orders filled same day. Write, wire, 

Tani f . STM Ma tT anal it phone. Sweeney Auto Sales, 2534 Read- 
you ull name and addre i gulor 3 ing Road, Cincinnati, Ohio. 





GENUINE PARTS 
BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 


LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


$8.40 per 
DETROIT 26, MICH 


oe 


PARTS FOR SALE 


1935-1941 PLYMOUTH CRANKSHAFTS— | 
All new, genuine, MoPar—standard di- 












































mensions—no undersize. List $39. Your | _. ’ 
special net price $21 F.O.B. Elmira, N. | FORDHAM MOTOR SALES, INC. 
Y. Wire, write or phone ARMSTRONG'S, Authorized Ford Dealers 
DeSoto, Plymouth, 510 E. Water St., ° 
* | 545 E. Fordham Road, N. Y. C. 
Elmira, N. ¥. Ph. 7496. = _| Sedgwick 3-3000 
FORD PARTS—We have ‘em. Tough items | _ oa i ene 
our specialty. Attractive discounts. Phone, 
write, wire CATES & BECKER, Inc., 
Pottstown, Pa. Phone 621. 
NEW FORD TRUCK CABS complete with OLDSMOBILE 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains, And All General Motors 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per PARTS AT WHOLESALE 
set. New Ford, Chevrolet. Dodge and In- 000 INVENTO 
ternational running boards, for trucks $100, ie 
only. $6 per set. Chicago Surplus Truck LIBERAL DISCOUNTS 
Sales, 4545 Madison, Chicago, [Illinois. Hoods Core Su 
pports 
Mansfield 7772. Grills Hydromatic Parts 
$100,000 INVENTORY Ford parts. We| Hub Caps Shock Absorbers 
carry many hard to get items or will get | Fenders Distributors 
them for you. Wire or write Timmerman | G88 Tanks Carburetors 
Lima's Ford Dealer, Lima, Ohio. ; faa bam conte 
el Pum 
FORD PARTS shipped anywhere. Call, And Many Other Items 
write, phone. Tranter-Williams Motors. | Orders Filled Same Day Received 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
OLDSMOBILE | 3431 N. 15th St. Philadelphia, Pa. 
SHORT BLOCKS Telephone SAgamore 2-5568 
Fits °37 to °47 Sixes 
‘41 to °47 Eights 
DEALERS ATTENTION F oO R D 
RUND MOTORS, INC. r 
ee ee | eee 
Emple 1-3700 £ scounts to le 
ea Hard-to-Get Parts 
—_—_- ALLIED MOTORS 
CADILLAC Ford Dealers ! 
9 P re. oN. ¥. 
PARTS AND ACCESSORIES | *®*! dereme Ave, assg Ont N.Y 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 
3725 Grand River al Detroit 8, Mich. | QQENUINE FORD PARTS 
Emple 1-3700 
AND ACCESSORIES 
OLDSMOBILE One of America’s Largest Stocks 
Phone or Wire Your Requirements 
PARTS AND ACCESSORIES 
Hard-to-Get Parts BIG DISCOUNTS 
Orders Filled Day Received 
DISCOUNT TO DEALERS Lee Motors Ine 
RUND MOTORS, INC. a : 
3725 Grand River Detroit 8, Mich. | 911 Cherry St. Toledo, Ohio 
TEmple 1-3700 
a> See ON |) 6 6UNAS PARTS 
.. 
SURPLUS STOCK LARGE STOCK OF MECHANICAL 
. AND BODY PARTS 
Ford-Lincoln-Mercury Parts 
: Out-of-town Mail Orders 
$10,000 Stock Available Filled the Same Day y 
e 25% DISCOUNT TO DEALERS 
WRITE FOR COMPLETE LIST NASH CENTRAL 
. 6 MOTORS INC. 
FISHER MOTORS, INC. 3705 Carnegie EX. 5800 ~ 
120 W. Willard St. Munele, Ind. CLEVELAND, OHIO 
| 














ATTENTION 
ALL USED CAR DEALERS 


Here is your opportunity to join forces and work 
together; to keep abreast of current information on 
government regulations, trends of prices and inven- 
tories, etc. More particularly you will receive helpful 
ideas, be better able to meet hot problems and have 
access to experienced assistance whenever situations 
arise. 


Let us tell you why 1,000 dealers have joined our 
Association during past six months. Tear off this cor- 
ner ad and mail it to us. 


(Name and Address) 


NATIONAL USED CAR DEALERS ASSN., INC. 


1028 CONNECTICUT AVE., N.W. WASHINGTON 6, D. C. 
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AUTOMOTIVE NEWS, DECEMBER 22, 1947 dieters ee 


A NEW CHEVROLET DEALER 
OPENING IN NEW HAVEN, CONN. 


We Need Experienced 
Personnel Immediately 
Here is an opportunity to get in on the ground floor at the 


— of a new Chevrolet dealer organization. We require an entire 
sta: 


General Manager 
Used Car. Manager 
Parts Manager 
Body Men 


Sales Manager 
Service Manager 
Shop Foreman 
Mechanics 


This is a progressive, wide awake company, and we desire the | 
kind of men who are ambitious, who will be ready to move ahead | 
with us, and who are interested in a job with a future. Only those | 
with proven records and excellent references need apply. All in- 
quiries will be treated confidentially, of course. 


This is a 1,000 car deal. To the right men we will pay top salaries 
and bonus plan. We can provide good housing quarters. Give full 
details of experience, age, etc. 


Write to: Lew Somers 


WHITNEY MOTOR CO. 
59 WHITNEY AVE. NEW HAVEN, CONN. | 





BRAND NEW 


Popular Brands 


TRUCK SKID CHAINS 


Regular Sizes 
50% OFF LIST PRICE 





List Your Cost 
Ge ED Wve devewsesevened $24.00 $12.00 
See WEED pbc dececeonscxvan $34.00 $17.00 
SOUS TO Fe 6 codec vvteess $54.00 $27.00 


These prices quoted in lots of 10 or 
more sets F.O.B. Worcester, Mass. 


Send Check, Cash or Money Order 


VEINO CHEVROLET, INC. 


731 MAIN STREET WORCESTER, MASS. 








Auto Auction Every Friday 


At Columbus, Ohio 


PAT PATTERSON 
(Of Course) 


The World's Finest Auctioneer 





Averaging More Than 100 Cars First Three Sales 

WE’RE HERE TO STAY — WATCH US GROW! 
Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


GREATER COLUMBUS AUTO MART 
Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


ll A M Sale will be held at same old location in new 

heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close ... 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 


















SHOP EQUIPMENT FOR SALE 


FOR SALE—Steer-O-Master. This is a 
complete unit for checking the entire 
steering geometry and the frame. This 
unit has all the motors and lights and 
can be purchased at a very reasonable 
price. Riggs Motor Co., Inc., 710 W 
Broadway, Louisville, Ky. 


BUFFALO, N. Y., AUTOMOBILE AUCTION 


EVERY TUESDAY NOON 
SPONSORED BY SIMPLE SIMON, INC. 


FOR DEALERS ONLY 
(AVERAGE SALE 300 CARS) 
PHONE ELMWOOD 0375 
Indoors at Tonawanda Airport Hangar One Mile North of Buffalo City Line 





AUTO EQUIPMENT FOR SALE 





TOW PILOT—$17.50 


* 

ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
* 

RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by ICC 
« 


GIGANTIC AUTOMOBILE 
-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 12 Noon 


If it’s low mileage, clean cars you want, you can ‘“‘load up’’ at 


ED HOUGH’S 
AUTO AUCTION SALES 


Shipping Arrangements Made on Request 
Philadelphia, Pa. 


1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 
and Controlled Steering 


GUIDE CABLES 
Complete $49.50 


WORLD’S FINEST 
a 3900 North Broad St. 





EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Ill. 


TIRE CHAINS 
750-16 


Weed Combination with 700-17 
NEW — HEAVY DUTY 
SINGLE PNEUMATIC. 
FOUR LINK SPACING 

INDIVIDUALLY BOXED 





(For Dealers Only) 


(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January ist, New Year’s Day) 





AT EARL A. SCHOTTS 
23800 READING ROAD CINCINNATI, OHIO 
| Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 

















Weed List April 15, 1946 
$20.40 Per Set 


PRICE SCHEDULE 
5 to 25 sets, $10.20 set 
26 to 50 sets, $ 9.18 set 
51 to 100 sets, $ 8.25 set 


101 to 200 sets, $ 7.45 set 


CAN BE USED FOR MANY OTHER 
SIZES BY LENGTHENING 
OR SHORTENING 


25% DEPOSIT — BALANCE 0.0.D. 
IMMEDIATE SHIPMENT 


ROGER WILCO CO., 
INC. 


5230 BROOMALL STREET 
PHILADELPHIA 43, PA. AL. 4-6141 












WANTED! AT ONCE!! 


1,000 Automobiles, Trucks and Pickups 


































One of Missouri’s largest automobile and truck 
dealers. 


Write, phone, or wire “Hi Dollar Joe” at the Joplin 
Automobile Auction Co., at the Cross Roads of America. 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 


Saturday, Sunday, Monday, Tuesday, Wednesday 
and Thursday, they go mighty fast. 


If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. Bur- 
trum,” owner and operator and manager. We keep six 
buyers in the east at all times. There is probably one 
in your territory now. You contact us and we will have 
them contact you. 



















WILL TRADE 


TO SOUTH BOUND DEALERS—Are you 
going to spend the winter in Florida? 
Five room house. Two bedrooms, large 
living room, porch, dinette and kitchen. 
Fully and comfortably furnished. Nice 
large yard. Nine hundred feet from 
ocean, one of south Florida’s finest 
beaches. Deerfield Beach located thirteen 
miles north of Ft. Lauderdale, one mile 
south of Boca Raton, twenty miles south 
of Palm Beach. Will exchange season's 
rent for new car. Prefer Oldsmobile but 
will consider any make. Write H. Y 

McCandlish, Deerfield Beach, Florida 




















JOPLIN AUTOMOBILE AUCTION CO. 
1610 East 7th St. Phone 4600 Joplin, Mo. 


ACCESSORIES FOR SALE 





AUTO HEATERS—Model GM 120, $24.75 
each. Model GM 100, $27 each. C-42 and 
P-42 defrosters, $2.75 each, f.o.b. 1120 
South Eleventh St., Philadelphia, Pa. 









SEAT COVERS!!—Plastic coated. 1941-47 
Chevrolet coaches and sedans, $7.75 set. 
Bay Sales, 374 Bay St., Rochester 5, eee eens ten ennen er aes ae eee era ae eee eee 
Hn. F. 


ce 
‘ 
MISCELLANEOUS 


WANTED—Catalogs, dealer catalogs, dis- 
play catalogs. Charles Russell Jr., 130 
Woodland, Jackson, Mississippi. 


| 

Send Automotive News to Address Below 
for One Year $6 C) or Two Years $10 0 
for which check is attached 0 or send bill 0 
| 

| 

| 

| 

| 





TOW CHAINS 5/16”x12’, | with hooks. “Lots 
of 6—§2.50 ea. F.O.B. Trenton. Check 
with order. Arnold Sales Co., 108 E. 
Hanover St., Trenton, N. J. 








ENG G i N E REBU IL DING Crankshaft 
Flushes Motor Con ine. 800 Commerce || AUTOMOTIVE NEWS, PENOBSCOT BLDG. DETROIT 26, MICH. 
St., Lynchburg, Virginia. 
eg ee er 
SKID CHAINS | sriucbieinaia helt tuipivitaihcaia acwxbauietessweuednaa 
3,000 Pair — New hmmm 
150x20—List Price $87.56 Stace UMN incsasdecrcsataacs Zone No......... 
We Will Sell for $12.50 Per Pair 
ALSO OTHER SIZES ic ae 
o on dies | TRADE CONNECTION | 
hone, Wire or Write | Car Dealer F Truck Dealer [1 Manufacturer [) 
PATRICK R. GIBBONS CO. |! Jobber [) Insurance [] Financial [) Supplier [) | 
1420 Benton St. CHestnut 0981 | | 
ST. LOUIS, MO. ID acon tetaiischas enbapmonilidalatiidaedakiach ks tiki x ospdcahieasin hdiediidiaidbian ke opakhinanenteekncaldndes cidhbetaata ns mee | 
| 12-22-47 | 








WHY THIS EMBLEM 
IDENTIFIES 


International 
KB-6 school bus 


/ 


International KBR-11 
with coal semi-trailer 
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ws 
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Cee 
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International KB-10 
with petroleum tank 
semi-trailer 


International W-4064-H 
with full trailer 


NEW INTERNATIONAL KB MODELS 


New features and improvements. Bril- 
liant new styling. For complete details 
see your International dealer or branch. 


International KB-1 
with pickup body 


International KB-7 with 
livestock semi-trailer 


ONE REASON IS THE TRUCKS= 
ANOTHER IS THE GREAT 
INTERNATIONAL DEALER ORGANIZATION 


a Trucks are Great Trucks. 


And equal to the trucks is the International 
Dealer Organization—conceded the outstanding 
dealer organization in the truck industry. 


International Trucks are sold right, specified 
right and serviced right. 


Why? 


Because of the character and business judgment 
of International Dealers; and because of the inten- 
sive sales and service training these dealers are given 
by International. 


Yes, the International Truck Franchise is the 
most valuable in the truck industry. For the com- 
plete list of reasons why, address 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 


oe \DENTIF: IES Che Tune in James Melton 
» Wy on “Harvest of Stars.” 
= %, NBC Sundays. 


I NA 


INTERNATIONAL ‘Trucks 








